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CONFER ON LEGISLATION 


MEETING IN SOUTH DAKOTA 


Insurance Men Discuss Proposed 
Changes in Existing Laws—Com- 
missioner Basford Present 





Redfield, S. D., Dec. 2.—(Special)—A 
conference of insurance men was held 
here Tuesday and today. The meeting 
was called to order by H. P. Packard, 
general manager of the Merchants Mu- 
tual Fire. About seventy company offi- 
cers and agents were present and also 
Commissioner O. S. Basford and Fire 
Marshal F. A. Craft. Among those here 
were: U. S. G. Cherry and George 
Schlosser, treasurer Queen City Fire; 
E. D. Morcom, National of Connecticut; 
Z. A. Hazard, Sioux Falls Mutual Fire; 
George L. Liles, Columbia Fire; J. J. 
Allen, McKinney & Allen agency; A. 
M. Shellito, Continental; John A. Bow- 
ter, Western Surety of Sioux Falls; E. 
E. Stephenson and Bradley Stewart, 
New York Life, Sioux City; John B. 
Hanten, president, and Fred B. Smith, 
secretary, Dakota Mutual Life of Wa- 
tertown; W. G. Jacobs, secretary West- 
ern Mutual Life; F. A. Draper, actuary, 
Chicago; A. J. Schunk, Northern Acci- 
dent; J. S. Lavin, state secretary Na- 
tional Fraternal Congress, Aberdeen; 
R. J. Tweedy, Royal; H. M. Giles, Mil- 
lers National; Frank A. Mannen, Fire- 
mens Fund; W. S. Hazard, Jr., Des 
Moines Mutual Hail; J. J. Harr, sec- 
retary Northwest German Farm Mu- 
tual, Eureka; W. W. Farmer, secre- 
tary Globe Mutual of Huron; Charles 
L. Thurber, secretary Security Mutual 
Fire of Chatfield, Minn.; W. E. Milli- 
gan, St. Paul F. & M., and over thirty 
local life, fire, accident and casualty 
agents. 

Purpose of the Meeting 

Mr. Packard stated the purpose of 
the meeting was to get, by means of 
free discussion, better insurance laws 
for the state. He explained prominent 
defects in the present law and necessity 
of general revision. Mr. Packard was 
elected chairman of the meeting. George 
Schlosser was chosen secretary of the 
fire section and Bradley Stewart secre- 
tary of the life section. 

Commissioner Basford made a 
lengthy address, giving detailed atten- 
tion to defects of the present laws and 
suggestions of subjects which the con- 
ference could profitably consider. The 
decision of the circuit court, declaring 
unconstitutional the 2% percent tax on 
gross fire premiums, will require a new 


tax law if the supreme court affirms the 
decision. 


Life Insurance Legislation 


The expediency of forbidding advis- 
ory board contracts in life insurance, 
the necessity of an adequate fraternal 
law, the reporting to each policyholder 
of surplus earned on life policies were 
also presented. Taxation of life com- 
panies was extensively considered, the 
conclusion being that an equitable plan 
of taxation could be devised to provide 
Proper revenue and not burdensome 
upon the companies. 

The state fire marshal, Frank Craft, 
gave a very interesting account of the 
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The Western Branch Attna Insurance Company 
is now located at 159 LaSalle Street, Chicago, 
7th floor, National Life Building, where we 
shall be pleased to see our agents and friends. 








Tuomas E. GaLLtacusr, General Agent 
Louis O. Kontz, Assistant General Agent 
Jas. S. Gapspan, Gen. Agent, Marine Dept. 








‘*CLOSELY FOLLOWING THE SAN FRANCISCO DISASTER, 
‘THE RECENT CHELSEA CONFLAGRATION IN WHICH 
‘*PROPERTY OF THE VALUE OF NEARLY $12,000,000 WAS 
‘*‘DESTROYED AND AN AGGREGATE LOSS APPROXIMATING 
‘$8,790,000 ENTAILED UPON FIRE INSURANCE COM- 
‘PANIES, SERVES TO EMPHASIZE THE IMPORTANGE AND 
‘NECESSITY FOR THE ‘ACCUMULATION AND MAINTEN- 
‘ANCE BY THE LATTER OF SURPLUSES SUFFICIENT TO 
‘ENABLE THEM, WHILE MAINTAINING THEIR OWN SOL- 
‘“VENCY, TO FULLY PROTECT THEIR POLICY-HOLDERS NOT 
“ONLY FROM THE ORDINARY FIRE LOSSES WHICH MAY 
‘*REASONABLY BE ANTICIPATED, BUT ALSO FROM SUCH AS 
**MAY BE DUE TO THE UNFORESEEN BUT EVER-PRESENT 
**CONFLAGRATION HAZARD AS WELL.—fFrom The Annual Re- 
port of the Insurance Commissioner (Hon. Geo. H. Adams) of State of New 
Hampshire, September, 1908. 

















THE CONTINENTAL SELLS THE MOST 
SECURE FIRE INSURANCE OBTAIN- 
ABLE. ITS NET SURPLUS ($8,881,- 
$92.26) EXCLUSIVELY PROTECTING 
AMERICAN POLICY HOLDERS IS LARGER 
THAN THAT OF ANY OTHER COMPANY. 











THE CON 'INENTAL FIRE INSURANCE COMPANY 


CONTINENTAL BUILDING WESTERN DEPARTMENT 
46 CEDAR STREET 280 LASALLE STREET 
NEw YORK CHICAGO, ILL. 














D, W. C. SKILTON, President 
J. H. MITCHELL, Vice-President JOHN B. KNOX, Secretary 
EDW. MILLIGAN, Vice-President . THOMAS C, TEMPLE, Secretary 


Surplus to Policy-holders, $3,421 ,837.31 Total Loses paid, $61,162,468.28 


Cash Capital, Two Million Dollars 


Reinsurance Reserve, $3,945,278.63 
Reserve for Outstanding Losses, $424,872.80 
Reserve for all other Claims, $173,465.00 
Net Surplus, $1.421,837.31 


Total Assets, $7,065,453-74 


THE WESTERN DEPARTMEN1 
Northeast Corner Fourth and Elm Streets ‘< ‘e CINCINNATI, OHIO 
LGVEJOY & SPEAR, Managers Agencies in all cities and towns 








THE WESTERN UNDERWRITER. 


TO WIND UP OHIO GERMAN 


TRUSTEES BEEN APPOINTED 





Revelations as to Internal Affairs of 
the Company Show Rottenest 
Condition Possible 





Toledo, O., Dec. 2.—(Special Corre- 
spondence)—The Ohio German Fire 
was placed in the hands of trustees 
Monday, E. R. Torgler of the Braun- 
Torgler Company agency, and Attorney 
E, J. Marshall being appointed. Its li- 
cense to do business in the state is can- 
celed. Under the broad scope allowed 
these trustees, they will get its affairs 
in as good shape as possible and admin- 
ister its assets. It is said creditors will 
aoe from 20 to 25 cents on the dol- 
ar. 

It will be necessary to get original 
documents or duplicates to replace the 
bogus ones. It is said that many have 
been destroyed. The loss department 
is a vertiable chaos, with probably 
$100,000 outstanding which have never 
been entered on the books and evident- 
ly all papers pertaining to them have 
been destroyed. 

Ss. P. Holmes’ Work 

The insurance department and all 
concerned have nothing but praise for 
the manner S. Perry Holmes, the man- 
aging underwriter who came here just 
a few days before the explosion, has 
met the situation. He was employed 
by Judge Donnelly to take charge of 
the underwriting and was assured that 
the company was in good shape. A few 
days after he arrived the rascality came 
to the surface. Mr. Holmes remained 
at the earnest request of the depart- 
ment and has displayed marked ability 
in coping with a most disagreeable sit- 
uation. 

When Crookedness Was Found 


When S. P. Holmes assumed his po- 
sition as managing underwriter, Nov. 
16, both President Donnelly and Sec- 
retary Prentice assured him that every 
thing was all right and the reports of 
falsification were untrue. President 
Donnelly asked Mr. Holmes to go 
through the files. He found everything 
disorganized and many dailies on the 
clerks’ desks with two weeks’ new busi- 
ness not registered. All the time of the 
clerks was being spent in getting data 
for the examiners. Mr. Holmes was 
searching for the substituted dailies that 
former Superintendent of Agents Miles 
claimed were in the files. Mr. Holmes 
could find nothing suspicious until the 
fourth day he was there. It is said 
many of the original dailies were put in 
the: files when the department made 
known the fact it was going to make 
aninvestigation. It is claimed that Miss 
Hope Yeager, Secretary Prentice’s 
“right hand man,” and a director of the 
company, was in charge of the work of 
issuing the bogus dailies, she having 
some four girls at work on the job. The 
bogus dailies would have the dates 
changed so that the reserve would be 
greatly reduced and in many cases the 
policies were shown to be almost ex- 
piring. 

Where the Dailies Were Kept 

It is said that Miss Yeager kept many 

of the original dailies at her home and 
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TELLS ABOUT CROOKEDNESS 


Ohio Superintendent Throws Some 
Light on Method of Debauching 
Ohio German Records 








Columbus, O., Nov. 30.—(Special)— 
On Friday Judge C. C. Lemert, super- 
intendent of insurance, on his return to 
Columbus, confirmed the fact and the 
general tenor of Secretary Prentice’s 
confession, which had not been given 
out officially, but which came out in a 
news dispatch from Toledo. He re- 
fused to give any of the details of the 
confession, or to speak further of the 
affairs of the Ohio German, on the 
ground that outside interests, already 
heavily involved, might be driven to 
ruin, through no fault of their own. 

Prentice’s confession was verbal, but 
it was transcribed by a stenographer, 
signed by Prentice, and is now in the 
hands of the state officials. 

Superintendent Lemert says the best 
he hopes for, in winding up the affairs 
of the company, is that there will be 
enough money to pay back the un- 
earned premiums, though he says this 
will wipe out the entire capital and sur- 
plus accounts, notwithstanding the fact 
that since Sept. 14 he has compelled 
the company to put up $80,000. He be- 
lieves it would require at least $500,000 
to clear up the affairs of the company 
and start over again with a clean slate. 

Though Judge Lemert would not add 
anything to the known facts of the 
company’s condition or of the Prentice 
confession, he gave some interesting 
details of the methods by which the 
frauds were accomplished. In the last 
annual report figures were falsified in 
at least three ways in the hope of fool- 
ing the department. 

When the report, which was made up 
Dec. 27, 1907, was being formulated, 
Riddell Miles, former superintendent of 
agents, saw that the reinsurance reserve 
item, as it then stood, was so low that 
it would excite the suspicion of the de- 
partment. He therefore advised the 
bookkeeper to add enough to bring it 
up to 55 percent. This was done by 
arbitrarily adding slightly more than 
$18,000 to the item for November and 
slightly more than $68,000 for Decem- 
ber, a total in excess of $86,000, which 
put this item on a parity with the other 
items in the report indicating the com- 
pany’s increased business. 

Agents’ balances are said to have 
been padded in the same report to an 
amount in excess of $23,000. 

Losses incurred and reported late last 
year were carried over to January and 
February, 1908, by obliterating the 
stamped date of their receipt with acid 
and stamping thereon January and Feb- 
ruary dates. These erased dates, Judge 
Lemert said, were not so obliterated 
that they could not be deciphered with 
a good microscope. This particular of- 
fense is said to have been one that fig- 
ured in the history of the company 
when it was the Anchor Fire of Cin- 
cinnati, and was a considerable factor 
in bringing about its reorganization and 
removal from Cincinnati to Toledo. 





AS SEEN FROM CINCINNATI 





Some of the Schemes A. K. Murray Was 
Trying to Develop 





Cincinnati insurance men are greatly 
interested in the affairs of the Ohio 
German of Toledo. The company had 
a large business here, due not only to 
the fact that until two or three years 
ago its home office was located in Cin- 
cinnati, but that it had a very energetic 
agent in J. H. Leiding, who was also 
its vice-president and third largest 
stockholder. Mr. Leiding died some 
months ago and the agency is now con- 
ducted as an incorporated company. It 
is understood that practically all the 
business in Cincinnati has been canceled. 

(CONTINUED ON PAGE 9) 





BASSE SUCCEEDS W. E. PAGE 





American State Agent in Wisconsin 
Goes to German American and 
German Alliance 


E. O. Basse, of Milwaukee, state 
agent of the American in Wisconsin, 
has resigned as of Jan. 1 to succeed 
W. E. Page as Wisconsin state agent 
of the German American and German 
Alliance, mention of whose leaving is 
referred to elsewhere. Geo. Wright 
will continue as special agent under 
Mr. Basse. 

Mr. Basse has made rapid strides 
since he was an examiner in the old 
Merchants of Newark office in Chi- 
cago. Later he became examiner for 
the Phenix and then entered the Ameri- 
can’s service. He will be a valuable ad- 
dition to the union ranks. Mr. Basse 


is one of the most popular men in the 
field. 








TO HAVE NATIONAL ASSEMBLY 





Movement to Include All Institutions 
and Men Interested in Preserving 
Life and Property 





At a meeting of the Ohio State Fire 
Prevention Association held at Colum- 
bus, Ohio, on Dec. 1, a report was made 
by the committee to present a pream- 
ble for the purpose of organizing a 
National Assembly, including all of the 
institutions in the United States inter- 
ested in the preservation of life and 
property from fire. 

This report was unanimously adopted, 
and a committee was named, known as 
the National Assembly committee, with 
power to act, consisting of H. W. Clay- 
ton, chairman, Troy; Wm. B. Goodwin, 
Columbus; L. J. Bonar, Mansfield; J. 
E. Smith, Chardon; R. L. Raynolds, 
Cleveland, and W. H. Clemons, Cin- 
cinnati. 

All communications on the subject 
should be addressed to L. M. Foster, 
secretary, No. 808 New First National 
Bank building, Columbus, Ohio. Com- 
ment from all interested is invited. The 
preamble is: 

Your sub-committee appointed by the executive 
committee in session at Columbus, Ohio, Nov. 
24, to draft and submit a preamble for the 
purpose of organizing a National Assembly to 
further the work of this and other organiza- 
tions interested in the preserving of life and 


property from fire, beg to submit the following, 
viz: 

Your committee believes, after due considera- 
tion, in an organization under such broad lines, 
including all the forces of this broad land for 

(CONTINUED ON PAGE 19) 





Ss. P. HOLMES IS NOW IN CHARGE 





Ohio German Trustees Appoint Chicago 
Man to Supervise Liquidation of 
the Company 





Toledo, Ohio, Dec. 2.—(Special.)— 
E. J. Marshall and E. R. Torgler, the 
trustees appointed to wind up the af- 
fairs of the Ohio German Fire, today 
announced their selection of S. P. 
Holmes, of Chicago, as secretary and 
as such Mr. Holmes will have full 
charge of the office. “We have the 
utmost faith in Mr. Holmes’ ability to 
take charge of the affairs of this of- 
fice,” said Mr. Torgler today, “and from 
now on he will have full supervision.” 

One well posted man who has con- 
siderable knowledge of the company 
gives the following as an approximately 
correct statement: 

ASSETS. 


Stocks, bonds and mortgages......... $ 423,000 
re, ie 6 bet ae bae-o ae maseene 104,000 
SE SE denvarineseescboces 142,000 
Office furniture and maps........... 1,000 

ME das nduehtuscasamscacwonaee $ 670,000 

LIABILITIES. 

Sa cdkcade ee eneasiecnanwe $ 200,000 
Reinsurance reserve..............+.. 700,000 
Outstanding losses...............+.. 180,000 
SE, MN 66s cwnesncsencebads 25,000 

er ee eee ee rr ere re $1,055,000 


Of the $423,000 of bonds, stocks and 
mortgages, it is learned here today 
that $154,000 of bearer bonds are said 

(CONTINUED ON PAGE 19) 





Insurance 
Company 


The Western Reserve 


OF CLEVELAND, OHIO 
MARS E. WAGAR, President ROBERT E. GOOCH, Secretary 


JANUARY, 1908 


oP Serr errr ere ecee sonseowe $470,530.35 
SRE 6 ctkcscecousesesenenescaseieaveussa 157,275.36 
SURPLUS TO POLICYHOLDERS...... ‘ - 313,254.99 











Stands First among American Companies 
for Length of Service and Losses Paid 


Insurance Company of North America 
OF THE CITY OF PHILADELPHIA, PA. 


Losses Paid in 115 Years, $135,408,617-31 


Western Department, Erie, Pa. Establishedin 1864 
J. F. Down1ne, Gen’l Agt., W. N. Jounson and B. L. West, Ass’t Gen’l Agts. 











CONFLAGRATION PROOF 


Liverpool & London & Globe Insurance Co. 
LOSSES PAID IN THE UNITED STATES OVER 
ONE HUNDRED MILLION DOLLARS 
LOSSES PAID IN SAN FRANCISCO OVER 
FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 


UNITED STATES NET ASSETS, $12,560,211.94 
UNITED STATES NET SURPLUS, 4, 421 "815. 47 


tow York Office, 45 a St. Northwestern Departments 


3. M. DE CAMP, General Agent 205 La Selle Street CHICAGO 
Ohio, Indiana, Kentucky, Tennessee, Arkansas, holy “Sm s. WARREN N, Resident Secy. 
West Virginia at Cincinnati. Geo. H. Moorc, John V. Thomas, Asst. Secys. 














MARSHALL S. DRIGGS, President. F. H. WAY, Sec’y 
——ORGANIZED 1853—— 


Williamsburgh City Fire Insurance Company 


150 Broadway, New York 


F, H. DOUGLASS, Gen. Agt. 


Asset - $2,146,618.12 
Liabilities, except Capital .. 


Policyholders’ Surplus .......---...-.. Dae er is 
F, M. GUND, Manages ¥ Western Department 
FREEPORT, ILL. 


BRUMMEL BROS., Cook County Managers, 153 La Salle St., Chicago. 











OHIO — INSURANCE COMPANY 
LEROY, OHIO 
Fire, Lightning and Tornado Indemnity 
STATEMENT etopevgaad * 1908 


Reserve for Reinsurance.. mf 742.53 
Reserve for Losses.. bnesiaekee 25,291 00 
Reserve for Contingencies.. biabedawes a 125, 00.00 
Se II o50 cesssesccsccasccesas 600,476.83 

- | I rere $2,183,510.86 


JAS. C. JOHNSON, President 
M. L. BENHAM, Secretary 
ORGANIZED IN 1848 


Losses Paid More Than $13,000,000.00 
MANUAL OF INSPECTIONS 


By W. D. MATTHEWS 
(Chief Gurvegen, Chicago Board of Underwriters.) 
A Reference Book For the Use of Fire Insurance Men in General. 
PRICE, IN FLEXIBLE LEATHER, PER COPY, $3. 
(By mail, postage prepaid, $3.10.) 
The “Manual” has been carefully compiled for the particular use of: 














Fire Protection Engineers. Contractors. Agents. 

Raters. Builders, Solicitors. 

Special Agents. Students. Architects. 
Examiners. Inspectors. Engineers, 
Company Officers. Local Board Officials. Technical Schools. 
Brokers. Adjusters. Property Owners. 


Insurance Clerks. General Agents. 


wee all others interested in Fire Hazards, Inspections and the Safe-guarding of 


THE INSURANCE FIELD, : P. 0. Box 617, Louisville, Kv 
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UNDERWRITER. 








RETURNS FROM HAWAII GIVEN 





Premiums and Losses of Fire Insurance 
Companies for Year Ending 
Dec. 31, 1907 





The following are the fire premiums 
and losses for 1907 in Hawaii: 





Company— Premiums. Losses. 
Aachen & Munich....... S B,S8T.80 ..cccccee 
pe EE ee ee F $ 184.13 
American Central . 1,019.54 
Atlas Assurance ........ J 5,937.35 
British America.. {Seer 
CaleGeAR ccccccscccsse ig 2.13 
GREEN ccvcvccaesavaec J 1,000.00 
ET BB. = csensce 
Commercial Union....... 12,796.10 259.80 
Firemans Fund ......... 11,763.19 950.00 
General Acci. (Fire).... 10,645.58 1,018.33 
German Alliance........ 8,682.28 2,219.14 
German American ...... 7,846.55 2,066.74 
Globe & Rutgers......... S.448.98. acccoss 
Guardian, Eng. ......... 33,653.31 3,070.27 
Hamburg-Bremen ... 
ee ORR 


Ins. Co. of N. Amer.... 
Law Union & Crown.... 
L&G 











London Assur. ......... / 
Ra EA osssosscses p 
DERGRTIOEE ceccccsccccse 7 
Mercantile F. & M...... J 
ee eee ¥ 
ee a ® 
CO Eee 7 
oree B. B Met..cccces J 
Northern, P:. .dieteane 33,559.52 1,351.33 
Norwich Union 13,212.81 6,001.17 
CME ccecccee 2,266.64 .ccccce 
Palatine .....c.sesccees Cc!) ee 
Phoenix, Eng. .......... 5,263.25 9.80 
oe SE: 3,898.04 40.00 
EOS, WHE.. cesenescvccs 3,603.18 7.39 
PUI BEML, ccccenstes i. aoe 
MD Séasccasesceecess 12,114.37 25.00 
a 24,287.10 5.00 
Royal Exchange ........ eee 
Scottish Union ......... 7,374.09 8.20 
ees - 13.00 
St. Paul . . Ao 
Sun, Eng. 5 20.62 
Svea ..cccscccccecs aoe 
Union, Eng. 11,996.71 2,012.60 
Westchester Fire ....... 1,760.18 sccccce 
Western Assur. ........ 4,940.88 985.00 
yp eer 1,693.55 91.75 
BOE, b000céevadancens $442,361.19 $37,512.67 


For five years the premiums have 
been $1,939,613 and losses $481,695. 





Krause Succeeds Reddeman 

Emil Krause, special agent of the 
Northwestern National in Minnesota 
and the Dakotas, connected with the 
company for the past sixteen years, has 
been made manager of the Northwest- 
ern National at Cleveland, Ohio, to suc- 
ceed Oscar E. Reddeman, who resigns 
to represent the Rochester German, 
Delaware, Reliance and the German of 
Pittsburg in the Cleveland district. Mr. 
Reddeman has been manager of the 
Cleveland office for the past six years. 
Charles Bolter, of the home office of 
the Northwestern, will succeed Mr. 


Krause as special agent in the North- 
west. 





Changes in Iowa Department 

_ Ole O. Roe, the veteran head of the 
insurance department in the Iowa state 
auditor’s office, will retire Jan. 4, when 
State Auditor Bleakly takes office. It is 
not likely that the insurance department 
will remain long a division in the state 
auditor’s office. Bills are already being 
framed for the creation of a separate in- 
surance department. Both Governor- 
elect Carroll and Auditor-elect Bleakly 
are said to favor such a measure. 





For Separate Department 


It is understood Representative Bab- 
cock will reintroduce his bill creating a 
separate insurance department at the 
coming meeting of the Indiana legisla- 
ture in January. The insurance compa- 
nies defeated it at the last legislature, 
in favor of a compromise measure keep- 
ing insurance matters in the auditor’s 
office. The opposition of the insurance 
companies was to the provision giving 
Governor Hanly authority to name the 
inusrance commissioner. The home 
companies believed he would favor the 
foreign companies in making these ap- 
pointments. As Governor Hanly goes 
out of office Jan. 11, it is believed there 
will not be much opposition to the pass- 
ing of the Babcock measure. 


















UN INSURANCE OFFICE 














POUNDED A. D. 1710 





UNITED STATES BRANCH 
54 Pine Street, New York 
J. J. Guile A. M, Thorburn 














H. N. KELSEY, Manager 
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MANAGER SECRETARY 


WESTERN. DEPARTMENT 
(71 LA SALLE ST., CHICACO 


© London 
198 YEARS OF ACTIVE BUSINESS EXISTENCE 


FOUNDED IN 1710 


The Oldest Insurance 
Company. 


Sansome & Sacramento Sts., San Francisco 










in the World 


PACIFIC COAST DEPARTMENT 


C. A. Henry 4 Co, General Agents 











P. T. KELSEY, Ass’t Menager 









AS VIEWED FROM CHICAGO 


DISCONTINUE CUMMINGS CONTRACT 


The American National Fire of Rock 
Island, IIll., has discontinued the H. D. 
Cummings General Agency of Chicago, 
which had Indiana, Ohio, Minnesota, 
Wisconsin, Michigan and Cook county. 
It will hereafter be handled direct from 
the home office. 

New local agents will be appointed in 
Chicago. 

Mr. Cummings enlisted some of his 
friends to purchase quite a block of 
stock and in consequence got a five 
year general agency contract. Friction 
between Mr. Cummings and the home 
office developed from the start and re- 
cently the management refused to sup- 
ply him with policies. 

The home office will now develop the 
old Cummings territory. 

The discontinuance of the general 
agency contract of H. D. Cummings & 
Co. has been followed by a suit against 
the American National, instituted by 
Furber & Wakelee, attorneys, in behalf 
of Mr. Cummings. It is the contention 
of the plaintiff that the agency has been 
terminated illegally, inasmuch as his 
contract with the company provides 
that all matters of dispute shall be sub- 
mitted to arbitration. This has not 
been done, according to the petition, 
the company, so it is claimed, having 
broken off relations without notice. 
Mr. Cummings sues for damages in the 
sum of $50,000 for breach of contract. 

Mr. Cummings has for several weeks 
been confined to his home by a serious 
affection of the heart. 

* * + 

DECISION ON WARRANTY CLAUSE 

The appellate court of Illinois in the 
case of the International Salt Company 
vs. Tennant’s Fire Underwriters, a 
Lloyds, has handed down an important 
decision on the effect of a warranty 
company. 

Tennant’s Fire Underwriters had is- 
sued a $2,500 policy on the stock of the 
International Salt Company at South 
Chicago. The warranty clause provided 
that the Phenix must have a policy in 
force for at least $5,000 “during the 
existence of this policy.” The Phenix 
gave a five-day notice of cancellation 
April 20, 1903, and the policy was can- 
celed April 25. Fire occurred April 28, 
causing a damage of $71,534, with in- 
surance of $124,750. Tennant’s Fire Un- 
derwriters denied liability on the 
ground that the warranty policy had 
been canceled. 

The appellate court made a point on 
the form of warranty clause, which 











reads that the warranty policy must be 
in force “during the existence of this 
policy.” It holds that “during” does 
not necessarily mean that the warranty 
company must maintain its policy 
through the entire existence of the pol- 
icy warranted, but that if it has had a 
policy in force for an appreciable time 
it can be said to have been “during” the 
time of the policy. It points out that 
the defendant company might have 
avoided this distinction by using more 
explicit terms, or providing that the 
warranty policy shall be in force 
“throughout the whole time” of the 
other policy. 
* * * 
LOOSEN UP ON TOBACCO 

Owing to the fact that the American 
Tobacco Company has agreed to buy 
the 1906, 1907 and 1908 tobacco in Ken- 
tucky and is now pouring money into 
the tobacco belt, companies for the 
most part have lifted the embargo and 
are now accepting tobacco lines. The 
1908 crop naturally is small, as the or- 
ganized farmers refused to grow any 
and tried to keep others from doing it. 
The tobacco has been held in barns and 
sheds boxed up. It is now being deliv- 
ered to the tobacco company ware- 
houses. 

. . * 
INDUSTRIAL UNDERWRITERS 


Some local agents are receiving poli- 
cies in the Industrial Underwriters of 
Chicago. S. M. Moffett is given as at- 
torney and manager. So far as can be 
found, no such man appears in the Chi- 
cago directory nor do the names of the 
men given as underwriters. These pol- 
icies seem to be sent out by N. E. Ogles- 
by & Co., 155 Washington street, Chi- 
cago. Oglesby does not represent any 
licensed companies and it will be well 
for local agents to look him up before 
doing business with him. 

+ ~ * 
TRANSATLANTIC SUES LOEB & SONS 

The Transatlantic of Germany has 
sued A. Loeb & Sons of Chicago for 
$50,000, alleging that the firm owes it 
that amount. At the time of the San 
Francisco fire, the firm had the gen- 
eral agency. The company provided a 
fund for return premiums as its busi- 
ness was ordered canceled. 

The company claims the firm should 
pay the return commissions, which, 
however, it was unable to get from the 
agents. The firm’s books show that 
the amount on the credit and debit 
sides are nearly alike and nothing was 
paid A. Loeb & Sons for their services 
as United States managers of the com- 
pany. 

The company went into liquidation 
after the San Francisco fire and later 





agreed to pay 40 percent. 
paid 10 percent so far. 

Loeb & Sons do not view the suit 
against them seriously, they feeling it 
is a plan to attempt to force some sort 
of settlement. 

* * * 
“COOPERATIVE” FEVER IS ON 

Following the days of the wildcat 
Lloyds in Chicago a new species of 
feline is working in that city. A few 
weeks ago attention was called to the 
fact that John L. Lucas, the gorgeous- 
ly attired Lloyds man, who recently 
was discharged from the insane asylum, 
had _ started the Citizens Cooperative 
Underwriters in Chicago. 

Lucas sent out a circular describing 
his outfit. Best’s Insurance News cites 
the fact that word for word it follows 
the literature distributed by E. Little- 
field of Chicago, who has the People’s 
Cooperative Underwriters. 

Littlefield will no doubt be remem- 
bered as the manager of the Western 
Consolidated Underwriters and later 
the United States Underwriters, both of 
which passed on into the shadows. 

So long as the lax laws of Illinois 
permit such men as Lucas and Little- 
field to hold forth there seems to be no 
way to suppress their operations. 

* * * 
SOME LOCAL EVENTS 


The adjusted losses in Chicago for September, 
according to fire insurance patrol figures, were 
$352,570. The estimated losses for October were 
$261 959. 

The Chicago Board of Underwriters has in- 
dorsed the plan for a clearing-house for the col- 
lection of monthly balances among members 
which has been under consideration for several 
years. The board has appropriated $1,000 for 
the expenses of the department for the first 
three months, future appropriations depending 
upon the success of the experiment, It will prob- 
ably be put into effect Feb. 1. 


It has only 





Woltersdorff Makes a Change 

R. F. Woltersdorff of Chicago, spe- 
cial agent of the Sun of England in 
Illinois, Wisconsin and Iowa, has re- 
signed as of Jan. 1 to accept the spe- 
cial agency of the Atlas in Michigan 
and Illinois to succeed E. W. Jewell, 
who becomes assistant western man- 
ager. 

Mr. Woltersdorff is an old Continen- 
tal man and has had excellent training 
both in the office and field. He was an 
examiner in the Sun office before he be- 
came a special agent. 





London Lloyds have issued a policy to the 
Brunswick-Balke-Collender Company covering 
warerooms for $1,000.000 without coinsurance 
clauses, limiting liability in any one fire to 
$50,000, at a rate of 1 per cent. 


This busi- 
ness was previously written in the stock com- 
panies at an average tariff rate of $2.20, with 
the 80 per cent coinsurance clause. 

















OHIO AND WEST VIRGINIA 


DEADLOCK AT PARKERSBURG 








Meanwhile Pumping Machinery Goes 
Without Needed Repairs—Water 
Famine Severe at Clarksburg 





The two governing bodies of Park- 
ersburg are once more at loggerheads, 
neither being willing to concur in the 
desires of the other, as far as these de- 
sires concern the temporary repair of 
the present pumping equipment at the 
city waterworks. The board of affairs 
has taken a sensible view and wishes to 
employ a competent engineer at a $500 
fee to act in an advisory capacity in 
the expenditure of the twenty or thirty 
thousand dollars necessary to accom- 
plish the needed repairs. The council 
with a view to’ economy feels that this 
is a wanton waste and believes with the 
assistance of the village blacksmith and 
a plumber or two the repairs can be 
accomplished in a satisfactory manner 
at great saving to the city. 

In the meantime what is left of the 
notoriously rotten machinery is grind- 
ing and groaning away wholly oblivious 
that twenty thousand residents depend- 
ent on its protection are listening with 
bated breath for its last dying gasp. A 
flat increase in rates would no doubt 
give the council a shock, but it is only 
to be expected should that body con- 
tinue to allow prejudice to obliterate 
the interests intended for the city’s 
good. 


= 


Alarm over the water famine at 
Clarksburg, W. Va., has reached high 
tension. The river and creek supply is 
entirely exhausted, no pools being near- 
er than three miles. The pumps at the 
waterworks station have been shut down 
for over a week and the citizens are 
equipping private wells and cisterns 
with the very latest devices in the way 
of burglar alarms and padlocks. Drink- 
ing water is hauled a distance of ten 
miles and retailed at so much per glass. 

Fire Chief Cline of Wheeling has 
recommended the purchase of two auto 
fire engines for use in the suburbs. He 
suggests that one of these be placed at 
Elm Grove and the other at the foot of 
Chicken Neck hill. The apparatus is 
modern throughout, supplied with lad- 
ders and chemicals, and is capable of a 
speed of forty miles per hour. Each 
apparatus is to have four paid men and 
in addition to covering the suburbs 
would be in easy call should a confla- 
gration develop in the congested dis- 
trict. 

The laying of 3,000 feet of 14-inch 
water mains, together with proper cross 
connections, has given to Wheeling 
island the fire protection for which the 
residents have been clamoring for years. 
Dead ends were cut out and new plugs 
installed and the system given a thor- 
ough overhauling, responding very sat- 
isfactorily to the test given. 





Citizens Enters Ohio 

vot Citizens Fire of Charlestown, W. 

has been licensed to do business 

in in Ohio and has appointed eight agents. 

The company has $200,000 capital, $98,- 

702.43 surplus, and total resources of 

$312,967.33, according to its last annual 
report. 





“Old Jack Page” Released 

“Old Jack Page,” aged 86, the last of 
the notorious gang of Williams county 
firebugs in the Ohio penitentiary at Co- 
lumbus, was released Tuesday on the 
expiration of his two-year sentence, less 
“good time.” On his confessions and 
testimony twenty-eight members of the 
Williams county gang were sent to the 
big prison. Page was promised im- 
munity by the Williams county authori- 
ties for his assistance, but when the 
rest were out of the way this was de- 





nied. It has been said often since it 
was because there were others who had 
not been implicated who exerted their 
political influence to have the old man 
put out of the way after immunity had 
been promised. 





Big Line to Local Agents 


The culmination of recent negotia- 
tions conducted by the Ohio Inspection 
bureau was reached last week when the 
line of insurance of the American Pad 
& Textile Company, of Greenfield, O., 
was pledged to the local agents. This 
very desirable complete standard sprink- 
lered risk has been carried for several 
years by the factory mutuals. The line 
consists of about $850,000, besides $100,- 
000 of use and occupancy insurance. 





Arson Cases Come Up 


James Ivory and Lewis Allen, both 
colored, each of whom blames the 
other for the crime, have been sent to 
the Franklin county grand jury at Co- 
lumbus, O., under $500 bond each, 
charged with arson. They are accused 
of setting fire to the barn of Orin T. 
Goodwin, at Maple Heights, Sunday, 
Nov. 22. 

The Ohio state fire marshal’s office 
has been notified that a jury at Wau- 
seon, after being out less than three 
hours, has convicted Yoren J. Thomp- 
son, of that place, of arson. He was 
accused of setting fire to his home and 
barn, the night of Dec. 18, 1907, to de- 
fraud the Fulton County Farm Mutual 
Insurance Company of $2,750 insurance. 
The trial lasted two weeks and more 
than 100 witnesses were examined. The 
trial judge deferred sentence. 

Fire, said to be of incendiary origin, 
last week destroyed farm buildings and 
stock to the value of $7,000 on the 
Thomas Malcolm farm south of Bucy- 
rus, Ohio. 





Democrat Assistant Removed 

Toledo, O., Dec. 2.—(Special)—As- 
sistant State Fire Marshal Parks Hone, 
Democrat, was today dropped from the 
service of the state. Harry B. Kirk- 
land, Republican, supplants him in 
charge of the Toledo ofice. The five 
assistant fire marshals in charge of To- 
ledo district are now Republicans. Like 
a bolt out of a clear sky was the sud- 
denness of the change. Kirkland has 
been serving as an assistant fire mar- 
shal for some time. He is now pro- 
moted to be in charge of the office, the 
district comprising fourteen counties. 

State Fire Marshal Rogers is a recent 
appointment of Governor Hartis last 
June and has not yet been confirmed by 
the senate. In January a Democratic 


WANTED 


BROKERAGE. We have Facilities to 
issue IMMEDIATE BINDERS UP TO 
$20.000 on Acceptable Risks. 


W. M. UMBDENSTOCK @ CO. 


159 La Salle Street, Chicago 








Check" such articles as you are 
interested in in the following list, 
write your name and address in the 
space below, clip the advertisement 
out and mail it to us and we will 
send you printed matter descriptive 
of such things as you are interested 
in. Do this at once and see what 
we have. 


The Western Underwriter Company, 
145 LaSalle St. Chicago, Il. 
Local agents’ card index systems. 
Household inventories. 
Expansive policy files. 
Policy labels. 


I ree care ou a lanaos 





FIDELITY 


FIRE 


INSURANCE CO. 
46 CEDAR ST., N. Y. 








SURPLUS TO POLICY HOLDERS 


CAPITAL $1,000.00. 
ASSETS 
$2,529,465. 
LIABILITIES 
$727,763. 
$1,801,701. 











FIREMAN’ oy FUND ee co. 


of San Francisco, 


MANNHEIM enRADICR | co. 
of Maanheim, Germany 


Transportation floaters on Merc 


Motor boat insurance. 


Marine and Transportation Insurance 


COLUMBIA INSURANCE CO. 
of Jersey City, N. J. 


THE UNION MARINE INSURANCE CO., Led 


of Liverpool, E 


Insurance on Hulls and Cargoes on the Great Lakes. 
Ocean cargoes— Export and Import. 

Automobiles under transportation forms. 

Tourist floaters, Traveling Salesmen’ 8 floaters, 


Currency and Securities by registered mail and express. 


ORR é WALL, General Agents, 2 € 4 Sherman St., Chicago, Ill. 


Agents wanted in desirable localities 





C. K. Hottoway, Prest. 


O. P. Conaway, Secy. 


MAIN OFFICE: 171 La Salle St., 


O. G. Parker, Treas. 


Assets lalla Policyholders. 
Surpl 
June 30, 1908, urplus, 
$497,306.59 FIRE INSURANCE June 30, 1908, 
COMPANY $285,667.71 


FIRE AND TORNADO INSURANCE 
Applications for agency will receive prompt consideration 


Chicago, Ill. 





MICHICAN OHIO 


ILLINOIS 


General Agts., 


COMPANIES REPRESENTED 


CONCORDIA FIRE INS. CO., Milwaukee, Wis. 
NORTH RIVER FIRE INS. CO., New York City 
GERMAN FIRE INSURANCE CO., Pittsburgh, Pa. 
JEFFERSON FIRE INS. CO., Philadelphia, Pa. 
NASSAU FIRE INSURANCE CO., Brooklyn, N. Y. 
DIXIE FIRE INSURANCE CO., Greensboro, N. C- 
BEN FRANKLIN INSURANCE CO., Allegheny, Pa. 
QUEEN CITY INSURANCE CO., Sioux Falls, S. D. 


KENTUCKY 
MISSOURI 


BIERCEH & SAGE 


@ We write a general class of business and desire representation in 
the above States. We have the largest Non-Union A 
resenting one or more of our companies is entitled to 


WISCONSIN 
INDIANA 


MINNESOTA 


Detroit, Mich. 


SPECIAL AGENTS 

F. M. SAGE and F. A. MARSHALL, Detroit. 
J. T. KIRKWOOD, Garfield Building, Cleveland. 
GEO. B. SEDGWICK, 612 Pabst Bidg., Milwaukee 
F. C. SAMMIS, N. Y. Life Bidg., Minneapolis. 
ORA C. KINNISON, Ligonier, Indiana. 
A. M. WEIR, Springfield, Ill. 
P. B. HASKELL, 412 Lincoln Bank Bidg., Louis- 

ville, Ky. 


Town, Village and City is 
in the United States, and any agent rep- 
full capacity of our Office. 





Written on 





Surplus 


E. T. MARSHALL & CO., 
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governor will take hold and it is learned 
here on good authority that one of his 
first steps will be to remove Rogers for 
cause. If that is done, Governor-elect 
Harmon will likely name a Democrat 
to succeed Rogers, who in return will 
name Democrat assistants. 





SHOW CONFIDENCE IN BUREAU 





Cleveland Chamber of Commerce and 
Board of Education Call Upon It 
to Inspect Schools 





Cleveland, Ohio, Nov. 30. —(Special 
Correspondence)—Public confidence is 
shown in the work of inspection bureaus 
by the fact that the Cleveland Inspec- 
tion Bureau has been requested by the 
Cleveland Chamber of Commerce and 
the city board of education to inspect 
the hundred or more school buildings 

of the city and make such recommen- 
dations as are necessary to safeguard 
the buildings against fire and the chil- 
dren against injury and loss of life. At 
one time the work of the inspectors 
was known only in insurance circles 
and served as a target for ambitious 
officials who wished to make political 
records, but when such bodies as the 
Chamber of Commerce call upon them 
for expert opinions regarding school 
buildings and trust them to render un- 
biased reports it shows that the public 
is beginning to appreciate the fact that 
they exist not alone for the good of 
the companies and agents, but for the 
benefit of the public as well. Manager 
Charles H. Patton will take personal 
charge of the inspection of the school 
buildings. It will probably be three 
months before the inspections are com- 
pleted, but they will be begun at once. 
The bureau will make no charge for 
this service, but will act for the good of 
the school children of the city. 

Present stockholders of the Western 
Reserve will be accommodated with as 
much of the new stock as they may 
wish, but it is the intention to sell the 
new stock as far as possible to outside 
persons, in order to increase the num- 
ber interested personally in the com- 
pany. The original stock sold at $150. 
When the second $100,000 was sold the 
price was fixed at $160 and a part of it 
was sold to new people, the same as the 
present lot. The stock is now valued 
around $190 and there is little of 
it to be had at that. The new stock 
will be sold at $180. President Mars 
Wager and Secretary R. E. Gooch are 
well satisfied with the business done 
this year, and feel that the prospects 
for the coming year are very encour- 
aging for a still greater growth for the 
company. 

Adjusters have had quite a fight in 
the settlement of the loss on the cloth- 
ing stock of J. Wageman’s Sons within 
the past week. This is one of the 





houses that suffered from the Euclid 
avenue fire two weeks ago and the 
greater part of the damage is from 
smoke. The assured handle high-grade 
clothing and claim that the stock has 
suffered more in proportion than if it 
was cheaper. 

H. J. Klossen, for some years with 
the Fidelity & Casualty, has purchased 
the agency of E. B. Hanscom & Co. on 
the West Side. The agency represents 
the Pennsylvania Fire ind has quite a 
nice business on the books. 


Ira W. Canfield, formerly special 
agent of the American of New Jersey, 
with headquarters here, has gone to 
Florida to spend six months. His health 
seems to be improving and he feels 
that he will be ready to get into the 
harness when he returns in the spring. 


Superintendent Bemis of the city wa- 
terworks says that the cost of building 
a concrete wall to raise the old reser- 
voir higher would be almost as great 
as for the construction of a new one. 
He also says that the high-pressure 
mains may be connected up with one 
of the pumping stations now in use. 
The underwriters state that this is only 
an excuse for not taking such steps as 
will make the high service mains more 
effective. 





Ohio Blue Goose Meeting 

The Ohio pond of the Blue Goose 
initiated two candidates this week at a 
largely attended meeting in the Egyp- 
tian room of the American Insurance 
Union in Columbus. They were Charles 
R. Loomis, of Painesville, of the Aetna, 
and W. T. Porter, Jr., of Cincinnati, of 
the Niagara. J. P. Singleton of Chi- 
cago, assistant manager of the Niagara, 
attended the session, at which there 
was an unusually large attendance of 
Ohio field men. 

The meetings of the field club and 
league, held Tuesday, were purely rou- 
tine. 





Cincinnati’s Building Code 

The new building code for Cincinnati 
was put before the council Monday of 
this week. Special attention has been 
paid to fireproofing and fire protection, 
almost a sixth of the code, which re- 
quired three hours to read, being de- 
voted to this subject. 

The regulations on dry-cleaning es- 
tablishments are very strict. No sewer 
is allowed leading in or out of the 
building, which can be only one story 
high. Windows and doors must be fire- 
proof and the floors cement. The ven- 
tilation must be such that there will be 
an entire change of air every three min- 
utes. 

All public schools, every office build- 
ing, hotel and tenement house over five 
stories in height, storehouses, ware- 
houses and factories of over seven sto- 
ries and theaters, must be of fireproof 





FIRE AND TORNADO INSURANCE 


American National Insurance Company 


ROCK ISLAND, ILLINOIS 


H. H. CLEAVELAND, Pres, 


F. C. DENKMANN, Vice-Pres. 


M., P. VORE, Sec’y 


Applications for agencies solicited from responsible agents 
in the desirable cities and towns where the company is 
not represented in the States of Illinois, lowa, Missouri, 
Minnesota, Wisconsin, Michigan, Indiana and Ohio. 


Applications should be addressed to the 
Home Office at Rock Island, Illinois 





THE SPRINGFIELD UNDERWRITERS 


MUTUAL Fire INSURANCE 


ComMPANY 
SPRINGFIELD, OHI0 


AGENTS WANTED AT ALL DESIRABLE 


ORGANIZED 1902 


N. H, FAIRBANKS, racer. 
M,L. MILLIGAN, racae. 
Ec. C. PRICE, avoiron a Vv. Pacer. 


JOHN G. WETZEL, szorrty. 


POINTS IN OHIO 





CORRESPONDENCE SOLICITED 





COOPER 


Fire Insurance Co. 
of Dayton, O. 








DAVID B. CORWIN CHAS. W. SCHENK 
President Vice-President 


SAM.L.LA ROSE 
Secretary 


THE CINCINNATI 
UNDERWRITERS 
COMPOSED OF 


The Eureka F. & M. Insurance Co, 
The Security Insurance Company. 


OF CINCINNATI, OHIO 


F visinenngin JAN, 1, 1908 
Cash Capi 


Reserve for raRalasuraice. baeuen censee nents 222,284.23 
Other Liabilities. 20,200.11 
Ret BarHIES 00c cocccs cocces ceceee co0ees ce 212,074 59 

DOCAE, AGOBGR ces 6000000000080 0004 $705,158.92 








Fire Insurance at Cost 


THE CINCINNATI MUTUAL 
FIRE INSURANCE COMPANY 


SIMON HUBIG, President 


LOUIS H. SCHWEER, Secretary 


Agents Wanted in Ohio. 
HOME OFFICE: 503-504 Fourth National Bank Bidg., CINCINNATI, OHIO. 





ORGANIZED 1851 


NATIONAL 


INSURANCE COMPANY 
Of Cincinnati, Ohio 
G.W.POHLMAN - - 


EDW.A. WINTER - - 
G. W. POHLMAN, Jr. 


- President 
Secretary 
~- Agency Manager 


ORGANIZED 1867 


GERMAN FIRE 


Insurance Company 
of Wheeling West Va. 
Cash Capital $200,000.00 Net Surplus $222,604.03 
WM. F. STIFEL, President 
F, RIESTER, Secretary 
Ss. W. RICE, Supt. of Agencies 
DANA E. LATIMER 
WILLIAMSON BLDG. CLEVELAND, OHIO 
Special Agent for 





Ohio, Indiana and Michigan 





Eastern Fire Insurance Co. 


ATLANTIC 


CITY, NJ. 


Total Assets $486,514.93 Capital $200,000 
Net Surplus $89,547.49 





INCORPORATED 1850 


RICHLAND 


MUTUAL INSURANCE COMPANY 
MANSFIELD, OHIO 


DIRECTORS: 
H. R. Smith T. R. Barnes Lewis Brucker 
A.C. - ae E. B. Caldwell b A. Rigb 
N.S. Ri J. W. Jenner * jennings 


Assets, $2,227,851.88 


H. R, SMITH, Pres. R. SMITH, Sec’y 


E. J. Forney, Pres. iM. Cook, Sec"’y 
ee 1873 


Mansfield Mutual 


Fire Insurance Company 
OF MANSFIELD, OHIO 


Insurance : 
Premiam Notes 


$4,644,155 
633.293 


AN AGENCY COMPANY 





Business Confined to Ohio 





FIRE 
TORNADO 


PHENIX 


INSURANCE 
COMPANY 





OF BROOKLYN, N. Y. 


Western and Southern Department, 208 La Galle Street, CHICAGO 


J. H. LENEHAS, General Agent 


CHAS. R. STREET, Aes’t General Agent 
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construction. The only wood allowed 
in a theater is the ceiling. 

Authorities on the subject have pro- 
nounced the code the best in the United 
States. 





Ohio Agency Appointments 


Amer. Cent.—Ben L. Bennett, Wellsville. 
Aetna—W. E. Warren, Leetonia; 
ae, Cincinnati; Lot Norrick, Howard. 
ricultural—W. D. McIntyre, Springfield. 
ies er Brosius, Alliance. 
Camden—E. E Hurford and H. H. Feight- 


ner, Canton. 
California—Henry Feuchter, Akron. 
Cosmopolitan— P. Duffy, erences: E. D. 
Coates, Akron; Hancock & Wallbanks, East 
Liverpool; William Arkley, Steubenville. 
Continental—H. D. Buzzee, Malvern 
Citizens—A. J. Maier, Covkespens Crider & 
Evilsizor, Lima. 
Caledonian—J. M. 
Com’! Union—St. 
Capital—F. G. O 
Connecticut—J. F. 
B. Cavette, a. 
Columbia, N. J.—E. E. Knox, Portsmouth. 
Dutchess—John Butcher, Union City; Henry 


Miller, Elyria. 

Delaware, Del.—L. P. Hoffmaster, Youngs- 
town; T. P. Fleming, Massillon; J. P. Gresser, 
Canton; J. C. Bloomfield, Akron. 

Fire "Assn—Barker, Frost & Chapman, Toledo; 
Allen Alspahc, Thornville; A. J. Maier, Coving- 
ton. 

Firemens—C, H. Horn, Canal Dover. 

Federal Union—C. G. ‘Smith, Toledo. 

Fidelity—J. H. Whitmer, Xenia; 
Agency Company, Canton. 

Girard—Charles Degerhart, Cincinnati. 

Ger. Amer., N. Y.—H. .. Rigdon, Spencer- 
ville; B. F. Linville, Rushville; Almon Brad- 
ford, Cedarville; F. D. De Long, Cumberland; 
C Hz. Robertson, Lore City; I. E. Stubbs, 
— City; D Palmer, Fitchville; Ww. C 
urr, Grafton; J. F. Feather, Plain City; Ww. 


Frank 


Pears, Cincinnati. 
ohn & Clifford, Barberton. 
enden, Springfield. 


Long, Elmwood Place; L. 


Leonard 


A. oberts, Adamsville; > Rose, Sago; 
i L. Bash, White Cottage; > E. Barnard, 
urbank; t. Dowd; Nelsonville; Leroy 


Dobyns, "Hilliard; Johnson & Gregg, West Jef- 
ferson; ickson, Canfiel 
Germania—W. B. est, New Vienna. 
German Alliance—Baker & Spear, Mt. Gilead. 
Glens Falls—C. P. os a Me Batavia; L. M. 


Heiston, Pleasantville; L. Gall, Hillsboro; 
Harriet Boyer, West A. Mc- 
Dowell, Medina; Brookhart & Murlin, Celina; 


W. L. Martindale, West Milton; M. B. C 
Perrysburg. 

Hartford—J. E. Mitchell, 
Dowd, Nelsonville. 
North America—Fryberger & Grear, 


ook, 
Cedarville; T. A. 
Love- 


land; Seitz, New Richmond, N. B. 
Swartz, Baltimore; "Allen Alspach, Thornville; 
J. M. Yost, Eaton. 





OHIO NOTES 


National board engineers are inspecting Day- 
ton, Ohio. 

Trout & Anderson at Springfield, O., have 
secured the line of $24,900 covering the equip- 
ment and horses of the fire department. 


The companies paid Uhler & Phillips of 
Marion, Ohio, $88,500, a on their dry 
goods Store, which burned ut two weeks ago. 


F. A. Sosman has been licensed as agent of 
the Commercial Union, Continental, Franklin, 
National Union, Northwestern National, Phoe- 
nix of 
cothe, O. 


An incendiary fire at Steubenville, Ohio, earl 
Sunday morning, destroyed the Nicholson Bric 
Company’s plant, with a loss of $5,000. An at- 
tempt to burn the plant had been made only 
three nights before. No clue has developed. 


Nellie Jones, os 17, and Normal Rohn, aged 
18, have confessed to Superintendent Dye, of the 
Ohio Girls Industrial home at Delaware, Ohio, 
that they started the fre which Saturday morn- 
ing injured three of the eighty inmates of the 
institution. The pecuniary loss was about $1,000. 
iy ite against an official of the institution, whose 

entity has not been learned, is said to have 
Goon the motive for the act. There have been 
at least half a dozen fires of unknown origin in 
the home during the last year. 





WEST VIRGINIA NOTES 


Fire of incendiary origin burned the residence 
of Luther Mick in Upshur county, W. Va. 


A bursting gasoline tank set fire to and de- 
stroyed the residence of B. Yeager at Pal- 
mer, W. Va. 

Incendiaries saturated rags with oil, removed 
two weather boards and applied the match, burn- 
ing to the ground the residence occupied by 
Mrs. J. B. Gould near Buckhannon, W. Va. 
Insurance $1,400. 

The mayor of Morgantown has been author- 
ized by the city council to purchase a new 
hose wagon to take the place of the old fash- 
ioned cumbersom affair now in use. His honor 
favors one of the horseless variety, and is now 
in the east on a tour of inspection. 


Warren Overby, former agent at Huntington, 
W. Va., who has been in jail for the past year, 
charged with forging notes on insurance com- 
panies, was adjudged insane by a commission 
and will be removed to the asylum at Spen- 
cer. It is believed the confinement was the 
cause of insanity. 


At Wheeling, W. Va., Ernest L. Perkins was 
found guilty in the criminal court on the 
charge of obtaining money under false _pre- 
fenete sad pemeeng a worthless check to Al- 
bert Werder. Perkins was formerly the 
local EB for the Reliance and gave a $3,000 
check on an out of town bank to his successor 
(Werder) in settlement of his accounts with the 
company. 


London and Scottish Union at Chilli-, 





MICHIGAN AND INDIANA 


MICHIGAN BLUE GOOSE FLIES 











Ganders Assemble at Bay City and Eat 
From the Rich Wenonah 
Rice Field 





The initiation and business meeting 
of the Michigan pond of the Blue Goose 
was held at Washington Hall, Bay City, 
last week. About fifty members of the 
order were in attendance. 

The following candidates were di- 
vested of their pin feathers and given 
their first swim in the pond: Ralph C. 
Clark, National Union; Fred D. Curtis, 
Providence Washington; R. H. Doug- 
lass, Royal; George A. Minskey, Amer- 
ican; Eugene G. O’Brien, Home; Frank 
M. Sage, Bierce & Sage General Agen- 
cy; W. G. Titus, Prussian National; 
Marlin V. Whitney, Phenix. 

After the business meeting a banquet 
was held at the new Hotel Wenonah. 
The elaborate menu prepared by Land- 
lord Shares was thoroughly enjoyed. 
Each member was allowed to invite his 
local representative and a number of 
them were present. 

The feature of the evening was the 
presentation of a Blue Goose emblem 
to Past Most Loyal Gander Benallack. 
The presentation was made by the wit 
of the Michigan pond, Gander J. W. 
O’Brien, who, from the poetic license 
used, is eligible to enter the next con- 
test of THE WESTERN UNDERWRITER for 
official poet. Gander Benallack, though 
taken by complete surprise, responded 
in his usual excellent manner. 

Speeches were made by Ganders Dan 
Andrews, J. W. O Brien and F. A. Ver- 
nor and Agents George W. Ames, Fred 
Spear and A. E. R. Bush. 

Several choice vocal selections were 
rendered by a trio composed of Ganders 
Robertson and Livingston and Agent 
Shearer. W. T. Benallack acted as 
toastmaster. CC. M. Wardle, who ar- 
rived early, was assigned a seat at a 
table all to himself. 





Muncie Looking Up 

Conditions at Muncie are very satis- 
factory, there being no rate trouble. 
Idle factories are resuming and four 
new concerns are locating there. Citi- 
zens have raised a fund of $120,000 to 
bring new industries. Agents are fig- 
uring on good business and expect 
Muncie to be the Muncie of old, when 
it was one of the best towns in the gas 
belt. 





Annual Meeting Next Week 


The Indiana pond of the Blue Goose 
will meet at the Denison hotel, Indian- 
apolis, next Monday evening at dinner, 
after which the members will adjourn 
to the pond in the headquarters of the 
state board and proceed to hear the 
annual reports, elect officers, receive 
new members, and transact any other 
business that appears. 





Bloomington’s Water Supply 

Rain the last few days in Indiana 
came just in time to save some of the 
towns from disasters by fire. Bloom- 
ington, for instance, had run out of wa- 
ter, the waterworks shut down and all 
the water the town got was by means 
of Standard oil tanks, water being haul- 
ed from White river, fifteen miles away. 
One result of the drought, now broken 
to some extent, will be the enlargement 
of the city’s water supply, which has 
come from two. lakes two miles west of 
the city. 





Write Policy Fee in Premium 

Certain agents at Evansville, Ind.. 
once more are charged with merging 
policy fees with the actual premium. 
For the past five years every little 
while, complaints have been made of 
these agents along this line. The com- 
panies bear down on them and the vio- 





FIRE, TORNADO AND AUTOMOBILE 
INSLRANCE 


Michigan Commercial 
Insurance Company 
Lansing, Mich. 


Total Assets . . 
Surplus to Policy Holders - 


$1,041,817.24 
410,392.88 





F. A. Hooker, President Robert Henkel, Vice President 
A. D. Baker, Secretary 
B. L. Hewett, Ass’t Secretary Ralph Rawlings, Ass’t Secretary 














Automobile Insurance 


AGAINST 





FIRE: Any cause; anywhere 
WRECKAGE: While in Transportation. 
THEFT: Including Robbery and Larceny. 


VALUED POLICY: No Co-insurance yp ee NO RESTRICTION on Storage or 
osoline. 


Insurance Company of North America 
J. S. CROSBY & CO., Michigan Managers, Grand Rapids, Mich. 


Agents Wanted in Every City and Town 


Jacob Guthard & Son Co. 


95 Fort Street West, Detroit, Mich. 














SURPLUS LINES 


Solicited on desirable Michigan business for the GLOBE & 
RUTGERS, SOUTH EASTERN ASSOCIATES and other reliable 
Companies. 

















Indiana General Agency for Indiana Agents 


GEO. M. COBB & CO., 


OF THE 
Globe & Rutgers Fire Insurance Company of New York 
Cosmopolitan Fire Insurance Company of New York 
Pacific Fire Insurance Company of New York 
German Union Fire Insurance Company of Baltimore 
Insurance Underwriters Agency of the Spring Garden Insurance Company of Philadelphia 
Also the London Guarantee & Accident Corporation, Ltd., of London, England 





General Agents 
for Indiana. 


Agents wanted at all points in Indiana where not now represented 
All business reported direct to Indianapolis 
All agents are given the benefit of the entire capacity of our office 


Newton Claypool Bldg. INDIANAPOLIS, IND. 
Ohio Indiana Michigan Wisconsin Minnesota 


The James A. Jones Agency, Inc. 


GENERAL AGENT 


Granite State Fire Insurance Co. of Portsmouth, N. H. 
Capital Fire Insurance Company of Concord, N. H. 
New England Underwriters’ Agency of Concord, N. H. 


Union Companies writing a general business. 


AGENTS WANTED 
Union Trust Bldg. 





Detroit, Michigan 


oe 
oe 
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lation of rule apparently ceases. The 
companies are once more instructing 
them that the face of the policy must 
show only the actual consideration for 
which the indemnity is furnished, and 
must not also include a policy fee 
charged by the agent. If a fee is 
charged, the company does not object, 
but the only evidence of such fee per- 
missible is an entry on the front of the 
policy, outside, showing the actual pre- 
mium, with the policy fee underneath. 


COMMITTEE READY TO REPORT 








Will Declare in Favor of Organizing a 
State Fire Prevention Association 
in Indiana 





The joint committee of the Indiana 
State Board and the Indiana League 
having in hand the question of estab- 
lishing a state fire prevention associa- 
tion, has its report ready for submis- 
sion to the state board at its monthly 
meeting next Monday and to the league 
on Tuesday. The committee says its 
recommendation will be that an asso- 
ciation be organized and that it be 
along the lines of the Ohio association, 
modified by some of the features of the 
Illinois association to make it operative 
without the aid of a fire marshal, which 
Ohio has and Illinois and Indiana have 
not. It is expected the committee’s re- 
port will meet the approval of both 
state bodies, though the discussion of 
it at the meetings may make necessary 
some changes in the constitution and 
by-laws as drawn. There is consider- 
able interest among the fire insurance 
men in the movement and the com- 
mittee’s recommendations will receive 
close attention and consideration. 





Indiana Agency Appointments 
Agricultural—C. O. Wood, Bourbon. 
Columbia—E. C. Roney, Richmond. 
Humboldt—W. C. Ewing, Rochester; S. M. 


Cece de gy 
ae Pursell, Kokomo. 


eee Coml.—J. Clark, Francesville. 

Newark—Elder & . e Lomeeey, Inc., Terre 
Haute; D. C. Wilson, Kendalville. 

New Hampshire—Farnsworth & Reeves, Cov- 


ington. 
orwich Union—The McNair 


Agency, Martinsville. 
hio Farmers—A. E. Webb, Linton. 
Wash.—Moser & McGovern, 


ee n—Mrs. G. Wilcox, Shelby. 
yal—R. W. Hufford, Monon; J. W. Dil- 
lord, hs my 
— . Adler, Evansville. 
Walla Walla—jJ. S. Byer, Newcastle. 


Western, Ont. i. L. Bluhm, Kendalville. 
Western Reserve—H. J. Ader, Evansville. 


Indianapolis Water Plans 

Mayor Charles A. Bookwalter of In- 
dianapolis will go east Dec. 9 and will 
take the opportunity to visit cities to 
investigate high pressure systems, par- 
ticularly New York and Philadelphia. 
The Indianapolis Water Company has 
asked for a conference with the city on 
the proposition to establish such a sys- 
tem in Indianapolis and the mayor is 
anxious to get all the information pos- 


Insurance 


Prov. 
gootee. 


Loo- 








sible. Property owners on the out- 
skirts hope to get the advantage of re- 
duced insurance rates from any high- 
pressure system put in the congested 
district. The question of retaining the 
present system in Indianapolis as aux- 
iliary comes up whether the city or the 
water company puts the new system in. 





Michigan Agency Appointments 

Soverei Wad S. Moloney, Cheboygan; S. D. 
ait nop. Iisdale; Dunwell Stray, Ludington; 
Hastings & Son, Traverse City; 
Crawford Ypsilanti. 

Walla Wall la—J. H. Baker, Adrian. 

California—B. F. Curtis, Reed City 

Commonwealth, N. Y.—Robert iat, 
ington, 

Concordia—Merton Haines, Lum. 

Cooper—A. P. 7a Durand. 

or State—E. Wagner, Ann Arbor; 

. Bryce, Battle Creek. 

r. Amer. Y.—Bassett & Ely, Benton 
Harbor; L. g. Prince Galien; Geo. E. Matti- 
son, oO. W. Kopf, Monroe. 

—C. E. Pettit, Harbor Beach; 

c. Morris, Marlette. 

HS W. Natl.—Elizabeth E. Moloney, Hudson; 
Martin Crocker, Mt. Clemens. 

St. Paul—Bassett & Ely, a e Harbor; 
Rowe Bros., Camden; J. H. & J. R. Meyering, 
Detroit; J. N. Wallace, Pellston. 

Sovereign—P. D. Wright, Albion; Ora B. 
Graves, Jackson; W. S. Jenney, Mt. Clemens. 


AMONG THE DETROIT AGENTS 


Lud- 








North and East Districts of the City 
Clamor for Better Protection— 
O’Brien’s Poetry 





Detroit, Mich., Nov. 30.—(Special 
Correspondence)—Detroit is growing 
so rapidly in the North and East Dis- 
tricts that it seems almost impossible 
to keep up with them. Out Woodward 
they are making complaints on account 
of the lack of fire protection. The Mott 
Avenue fire station, which is the near- 
est, is too far away for prompt service. 
Some days ago, they had a fire calling 
this department. While on the way 
one of the horses fell, which delayed 
the engine some little while. Of course, 
the fire loss was greater. They want 
an auto engine and a house nearer their 
property. Last year the department 
asked the estimators for an appropria- 
tion in order to build an engine house 
in this district, but they did not allow 
it. The commissioners are willing to 
give the North District ample protec- 
tion, but unless the estimators allow 
them money to do it, they will have to 
do the best they can. In the meantime, 
a petition will be gotten up asking for 
further protection. 


— 


President Jenison of the Michigan 
Association of Fire Insurance Agents 
has been putting in some good work in 
the interest of the association. He was 
one of the speakers at the Grand Rap- 
ids Club meeting and urged the mem- 
bers of the club to unite with him in 
his work and assist in getting an in- 
creased membership, which they agreed 
to do. Jenison was in Detroit 
Monday. He reports he has lines out 
and expects to show results. He also 
reports the committee on legislation is 





ORGANIZED 1881 


Michigan 


Fire and Marine —_ Co. 





OF DETROIT, MICH. 





STATEMENT JULY Ist, 1908 


Assets F} F 8 
Capital 3 : 
Losses Paid 3 $ 


$1,156,305.01 
: J .00 
5,480,000.00 


JULY Ist 1908 


ASSETS 
Cashonhandandinbank $ 34,969.01 


City and County Bonds 421, '533.60 
Mortgages on RealEstate 503,063.00 
Real Estate ,062.47 
Interest due and accrued 11,612.63 
Due from Agts. andothers 95,064.30 
$1,156,305.01 

M. W. O’BRIEN, F. H. WHITNEY, 
President. Vice-Preside 








LIABILITIES 


Capital Stock $ 400,000.00 
Amount required to Rein- 


sure allout-standingrisks 448,081.58 
Losses unadjusted and 
not due 37,729.51 
Net Surplus 270,493.92 
$1,156,305.01 
E. J. BOOTH, E. P. WEBB, 
Ass’t Secretary. 





M. WW. FUGIT & CO., General Agents 
171 La Salle Street, CHICAGO 


THE COMMONWEALTH FIRE INS. CO. of Ottumwa, Iowa 


Agents Wanted in Wis.. 


Ohio, Illinois and Mich. 


SURPLUS LINE ae Tee ENT 
REPRESENTIN 


The Walla Walla Fire Ins. Co of Wash. 
Correcpond nee Solicited. 


Anchor Fire Ins, Co. of Iowa. 


Oklahoma Fire Ins. Co. of Okla. 
V. F. KELLEY, Mgr. Surplus Line Dept. 





L.S. MacEnaney, Gen. Agt. 


for Illinois and Indiana 
Dixie Fire Insurance 
Company 


of Greensboro, N. C. 
Agents Wanted in Every Town 
in Both States 


This Office will Handle and Place Surplus 
Lines for its Agents 


H. BRAIN, Jr., Special Agent 
159 La Salle St. CHICAGO 





Teutonia 


Fire Insurance Company 
of Dayton, Ohio. 
INCORPORATED 1865 


Cash Asscts $685,661.92 
Net Surplus over wae and all liabilities 487,128.90 


EDWARD PAPE, Pres. T. A. LEGLER, Vice-Pres. 
J. LINXWEILER, JR. Sec’y. 





SEABOARD F. & M. INSURANCE CO. 


HOME OFFICE, GALVESTON, TEXAS. 


B. ADOUE, Pres. 


J. H. LANGBEHN, Sec’y. 


Cc. C, BOWEN, Ase’t Sec’y. 


Dene st* igg7 { ASSETS, $401,093.00 CASH CAPITAL; $250,000.00 NET SUBPLUS, $65,176.53 
ADDRESS HOME OFFICE FOR AGENCY 


Pacific Coast Department: Merchants Exchange, San Francisco. 


F. A, CHAPUIS, General Agent 





LONDON & 
| ANCASHIRE 


FIRE 





Of Liverpool, England 


CHARLES E. DOX, Manager 


Western Department 


$71 La Salle St., Chicago, Iii. 





ORGANIZED 1870 


Tk Concordia Fire 


Insurance Company 
of Milwaukee, Wis. 


CashCapital - - - $300,000.00 
Reinsurance Reserve  - 989.64 
Reserve for all other | Liabilities 134,211.72 
Net Surplus - 390,619.59 


TotalAssets - - - 5,445,820.95 


GEORGE BRUMDER, President 

GUSTAV WOLLAEGER, Jr,, Vice-President 
FRANK DAMKOEHLER, Socretary 

W. C. HUGHES, Supt. of Agencies 


BIERCE & SAGE, General Agents for Mich 
and Ohio, Whitney Opera House Block, 
troit, Michigan. 


SPECIAL AGENTS]. T. Kirxwoop, Cleve- 
land; Frank M. Sacer, Detroit; Guo. B. 
SzepeGwick, Ishpeming, Michigan. 





Gorham-Braden Compan 


pany, General ose 


$0 South Fourth St., Minneapolis, 


Camden Fire Ins. Assn. of Somes, N. J. 
meg vad Ins. Co. of Des Moines 
New 


County Fire Ins. ee of Philade! 
rdam Casualty Co. of ot Now York, N. ¥. Uliaeis Sure 


New oy een Fire Ins. Co. of 
ty Company of Chicago, Ill. 


Agents Wanted in Minnesota and Wisconsin 





VIRGINIA STATE. 


INSURANCE COMPANY 
OF RICHMOND 


Geo. L. Christian, President 
Robert Lecky, Jr., V. Pres. and Sec'y 
Assets - $891,463 32 
Surplus to Policyholders 309,880.08 


Agents Wanted in Illinois 


SHIPMAN & WAYNE 


General Agents 
GEO. L. PLATT, Special Agent 
159 LaSalle Street CHICAGO 


GERMANIA 


FIRE INSURANCE COMPANY 


NEW YORK 
ORGANIZBD 1859 
Cash Capital, - - $1,000,090 00 
Assets, - - - $5,185,649 51 


Net Surplus, - = § 949,260 99 


HEAD OFFICE: 
Cor. William and Cedar Streets. 





INCORPORATED 1849 


WESTERN 


INSURANCE COMPANY 
of Pittsburgh 


FIRE AND TORNADO 


CAPITAL = - * © 300,000.00 
SURPLUS TO POLICY HOLDERS 436,030.32 
ASSETSco- - - © « 852,469.75 
LOSSES PAID TO DATE - - 4,186 ,250.00 


Louisville Insurance 
Company 


FIRE AND TORNADO INDEMNITY 


In business continuously under the same 
management since 1872, 


Application from leading agencies solicited. 


Henry P. Magill & Co. 


General Agents 





184 La Salle Street Chicago 
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getting in shape so that it will be in 
close touch with bills that come up at 
the meeting of the legislature. He has 
secured copies of the fire marshal law 
of other states and is getting posted 
along these lines. 


J. W. O’Brien, who presented retiring 
Grand Gander Benallack with a button 
at the meeting of the Blue Goose at 
Bay City last week, has poetic aspira- 
tions. His presentation speech was as 
follows: 

TO BEN ALLECK. 
Out of the flash of an electric fuse, 
Up into realms of insurance views, 
Landing at last in our Pond of Blue Goose, 
Joyfully swims Ben Alleck. 


Who is it with red-deviled pen 

Catches the Muse and dubs us when 

The chance to do so is now and again? 
Ben Alleck. 


Who is it with lather and cup can be found 

When our most Loyal Gander the order does 
soun 

To remove the pin feathers and the tender goose 
down ? 


Ben Alleck. 
Who is it who sailed through the honors so 


swiftly, 
And fulfilled his duties in each office so nifty? 
None other but he whom we hail as our shifty 
Ben Alleck. 


And now here tonight at the rice fields we 
gather, 
To honor this Gander most noble and grand, 
With an emblem of purity, full of sincerity, 
e tender it Ben, the best in the land. 


A $17,000 loss occurred in one of the 
old blocks on Fort street East last Fri- 
day. These buildings have all kinds of 
tenants. The fire department comes 
prepared to fight fire when it has an 
alarm in this district. ) 

A lot of insurance men got together 
a few days ago. After talking over 
business matters they got funny. Hap- 
pening to pass a new automobile fac- 
tory, one of the gentlemen said, “They 
ought to call that new auto the Bryan 
auto.” “Why so?” “Because he is al- 
ways ready to run when requested to 
do so.” 


Op DETROITER 


INDIANA NOTES 


Mooreland, Ind., has built ten cisterns and 

bought a combination hand engine and chemical 
engine and organized a volunteer department. 
_ Charles B. Stitz, who for ten years has been 
ticket agent at the Union station, Indianapolis, 
has resigned and will go into the real estate 
and insurance business. 

Samuel L. Morrison, a well-known fire insur- 
ance man, at different times connected with the 
C. F. Sayles and John Wocher & Brother agency 
and for a time with the Indianapolis Fire, died 
at his home in Indianapolis Nov. 27. 


_ Fire insurance companies canceled their pol- 
icies on risks at Otwell, Ind., which has suf- 
fered heavy losses in recent months. The com- 
panies say their losses there amounted to more 
than the premiums in the whole of Pike county. 
There have been numerous fires in that part of 
the state and there is suspicion that they have 
all been of incendiary origin. 

Frank L. Liddle’s barn near Lawrenceburg, 
Ind., was burned Nov. 29 and next day he got 
bloodhounds. The dogs took the trail at the 
barn and four times followed it to the cabin of 
a negro, “Booze” Tobe Baker. Liddle and 
Baker had had an argument over a turkey a 
few hours before the barn was burned, and 
Baker is said to have left Liddle with the re- 
mark that he would get even with him. Baker 
ae charged with arson. The loss was 








MICHIGAN NOTES 


The Continental took over the Ohio German’s 
business in Detroit. Both are in the Guthard 
agency. 

The Grand Ledge Insurance Agency has been 
incorporated at Grand Ledge, Mich., with 
$1,000 capital. 

The American Central and German Alliance 
have transferred from Herbert A. Williams to 
McOmber & Miner at Ann Arbor, Mich. 


The board of public works, Grand Rapids, has 
at last awarded to a Pittsburg concern the con- 
tract for a 12,000,000-gallon pumping engine, the 
price paid being $63,700. Whether the mayor 
and common council will o. k. this action re- 
mains to be seen. 


Tae Adams agency at Sault Ste. Marie, Mich., 
has taken up the matter of reduced insurance 
rates for the city with E. F. Chapman, head 
of the Michigan Inspection Bureau, and exact 
information will be furnished the city council as 
to what would be required in a paid fire depart- 
ment and the effect the same would have on 
rates. 

The form of tornado policy issued by agents 
at Escanaba, Mich., covering warehouse B., of 
the Minneapolis, St. Paul Sault Ste. Marie 
railway, at Gladstone, Mich., contains a clause 
eliminating the necessity of filing proofs of loss 
within sixty days from the time of fire. 





IN ILLINOIS AND WISCONSIN) 





IN FAVOR OF HIGH PRESSURE 





Fire Chief Thinks Milwaukee Could 
Have Such a System at Compara- 
tively Small Expense 





Fire Chief Thomas A. Clancy believes 
that Milwaukee may soon have a spe- 
cial high pressure water system for fire 
purposes in the downtown districts 
similar to that recently put into serv- 
ice in New York City. The Milwaukee 
chief says that at a small expense the 
pipe line system now used by the fire 
boats can be converted so that it can 
be operated in a most satisfactory man- 
ner. Chief Clancy has been making a 
special study of the New York system 
and can see no reason why, with but a 
few changes in the present connections 
of the fire boat lines, Milwaukee can- 
not have an equally efficient system. 
Experts say that practically the only 
thing necessary would be to install elec- 
tric pumps at two or three different 
points in the city that could be put into 
instant operation when an alarm of fire 
was received in a district protected by 
the high service system. 

With the aim of securing better fire 
protection, many of the leading Mil- 
waukee manufacturers whose plants are 
located just outside of the city limits 
are favoring the extension of the pro- 
posed annexation lines, so that the im- 
portant manufacturing districts upon 
the southern limits of the city shall be 
included. They think that the increased 
taxation contingent upon annexation 
will be an exceedingly small item as 
compared with the added fire protec- 
tion to the factories and foundries of 
the district. 





Trouble Over Tornado Line 


Trouble is on at East St. Louis, IIL, 
in connection with the tornado insur- 
ance for the Railway Steel Spring Com- 
pany. The form originally was blanket 
with the 50 percent reduced rate clause, 
but endorsement has been attached 
eliminating the 50 percent agreement. 
Agents report that the New York 
broker controlling the business says 
that one company, writing $50,000 of 
the line, has made no objection to a 
waiver of the coinsurance features. The 
total value is said to be $200,000 and it 
is claimed the assured carries tornado 
insurance of $100,000, or 50 percent of 
value, and the companies interested, 
while protesting, will doubtless stand 
for the contract as amended. 





Wisconsin Agency Appointments 

Aetna—Buehler & Ganz, Alma; Thompson & 
Nelson, La Crosse. 

American—Miss Evelyn Singleton, 
Douglas; L. F. Kelley, Marshall. 

Delaware, Pa.—J. T. Prasch, Burlington; F. 
C. Millard, Milwaukee. 

California—J. W. Kerr, Fond du Lac; George 
Heller, Sheboygan. 

Consolidated F. & M.—E. N. and S. A. Wold, 
Amherst; E. C. Nord, Rice Lake; George 
Janssen, Mayville. 

Cosmopolitan—C. E. Jung, Green Bay; Nic 
Klauk, Marinette; Fred Zimmerman endall; 
H. R. Moldenhauer, Watertown; G. W. Morse, 
Juneau. 

Federal—A. J. Gemmill, Baraboo. 

Firemans Fund—C. B. Drowatzky, S ou 3 
A. Berg, Galesville; L. V. Gaffney, Elroy; 4 
A. Meyer, Gresham; P. C. Yankey, Fox Lake. 


Camp 


German Union—B. C. Ziegler, West Bend. 
Girard—Theodore Benfey, Sheboygan. 
Guardian—Merryman beck, Marinette. 


ts) 
Ham.-Brem.—A. G. Meredith, Mellen; R. W. 
Kelting, Spooner; . F. Kalk, Cumberland; 
R. E. Smith, Tomah. 
State of Pa.—Con W. Lloyd, Ashland. 
Reliance—John T. Prasch, Burlington; Jacob 
Kramer, Milwaukee. 
Security, Ct.—Duxbury & Madagan, Marinette. 
Scot. U. & N.—L. H. Stevens, Lancaster. 
Walla Walla—J. W. Scott, aa. 
Western Reserve—W. A. escott, Crandon; 
Miss Elizabeth McGill, Appleton; Anderson & 
Watson, Fond du Lac; J. A. Smith, Eau Claire. 





State Agent Page Resigns 
W. E. Page of Milwaukee, who has 
been state agent for the German Amer- 
ican in Wisconsin for twelve years, re- 
tires from the insurance business to 





give his entire time and service to the 
Watch Tower Bible and Tract Society 
of Pittsburg. He has been familiar and 
in sympathy with the literature distrib- 
uted by this society for the past twen- 
ty-two years, and believes it presents 
the genuine interpretation of Holy 
Writ. Mr. Page has been a student of 
Bible interpretation for a long time and 
desires to round out his career in ac- 
tive touch with that work. 

Mr. Page has been a familiar figure 
in Wisconsin field for twenty-two years. 
He formerly traveled for the New York 
Underwriters in Wisconsin, Minnesota 
and Iowa and was state agent for the 
Home in Iowa for three years. At one 
time he traveled for the Queen of Eng- 
land in Iowa, Minnesota and Dakota. 
Mr. Page started his career in the old 
western department of the Home at 
Chicago. 





Recommendations for Fond du Lac 


The fire underwriters have made a 
thorough investigation of existing con- 
ditions at Fond du Lac, Wis., and in a 
recent letter to the common council 
have proposed that extensive improve- 
ments be made for the fire protection 
of the city. They ask for additional 
wells to supply the reservoir and the 
installation of a pump which will have 
a capacity of 4,000,000 gallons per day. 
Larger water mains throughout the city 
and more hydrants in the residence dis- 
tricts are also strongly recommended. 
The companies also believe that a 
steamer and additional men should be 
placed at the No. 1 station, a chemical 
engine and additional firemen at the 
No. 3 station, and that a new engine 
house be located in the southwestern 
part of the city. In order that the ef- 
ficiency of the fire department may be 
increased, the companies recommend 
weekly drills and a frequent inspection 
of the business district. The work has 
been conducted under the charge of E. 
R. Townsend, hydraulic engineer of the 
Western Union. 





Illinois Agency Appointments 
Pennsylvania—F. H. Pearson, Utica; & E. 
McCann, Buffalo; A. E. Walker, Albion; C. H. 
Tobias, Irving; J. M. Groff, Bridgeport; Horace 
Holmes, Dolton. 

Phoenix, Ct.—R. E. Wilson, Hoopeston; A. 
C. and H. G. Smith, Irving Park; H. S. 
Dobler, Warren; Young & Johnson, Lake View; 
Letter & Rose, Brookline. ' 

Prussian Natl.—B. T. and R. J. Kowaleski, 
Chicago; H. L. Kampen, Monmouth; R. A. 
Havenor, Belvidere. : 

ueen City—Chas. Schermerhorn, Springfield. 
eliance—Hill & Hill, Mt. Vernon; J. 
Bennett, Decatur. 

Roch. German—D. F. Chidester, Bushnell. 

Royal Exch.—J. C. Robinson, La Salle. 

Royal—J. Z. Bost, Fillmore; C, H. Sexson, 
Winters E. G. Brands, Prairie du Rocher; 
> _ Schaffnit, Perry; H. J. Seideneck, Rogers 

ar 

Scot. U. & N.—W. G. Carpenter, Irving Park; 
Willis G. Carpenter, East Ravenswood; Ham 
Nielogreen, Chicago. , ( 

Shawnee—Cornwell & Hill, Belvidere; F. A. 
and C. H. Stoner, Naperville, 

Svea—Frank E. Lundeen and C. V. Carlson, 
Chicago; James Ver Haar, Roseland. — 

un, La.—Thomas J. Binkley, Marion; J. F. 

Haley, Dixon. 

Texas Natl.—F. D. Lombar, Alton. 

Walla Walla—Oscar Hughes, Sullivan. 





Washington—Don P. Pennyu Macomb; A. 
N. Black, Pekin; W. J. Lowe, Urbana; E. D. 
Silkman, Bl i 


Westchester—W. I. Sickafus, Sullivan. 
cyignicultural—L. M. “and Frank M. Smith, 
icago. 
American—E. K. Arford, Flat Rock; H. O. 
Folrath, Cerro Gordo; W. A. DeBruler, Bethany. 
etna—O. Barger, Lawndale; John Duffy, 
Monica; Harry Page, Newark. 
tlas— . Neville, Kewanee. 
Boston—Munger, Vokoun, Wetmore & With- 
erbee, Chicago. 
British America—George A. Letter and T. E. 
Rose, Chicago; Bert P. and Vernon A. Biggs, 


Austin. 
Buffalo Coml.—E. J. Abt, East St. Louis. 
Buffalo German—E. J. Abt, East St. Louis. 
Concordia—W. H. Crawford, Milford. 
Commonwealth, N. Y.—E. E. Clippinger, Mon- 
mouth; Robt. Schultz, Dundee. 
Citizens—Bowles & Megowen, Upper Alton; 
George M. Holland, Chicago. 
Equitable—J. R. Miller, Mattoon. 
Forest City—L. E. Fisher, Springfield. 
Fire Assn.—J. Wilson, Prairie City. 
Girard—C. A. Dennis, Normal. 
Glens Falls—John Culver, Evanston; Charles 
St. Binney, Chicago; Levi Thompson, Gilman. 
Germania—Wilson & McNabb, McLeansboro. 
Hartford—S. E, Naffziger, Goodfield; J. H. 
Foran, a O. J. Moss, Kemp. 
State of Pa.—O’Connor & Greene, Kewanee. 
.& L. & G., > D. Beird, Bluffs. 
Mich. F. & M.—H. D. Bullard, Marshall. 


Mich. Coml.—L. E. Walter, Alton. 


Mil. Mech.—James Hech, Pekin; H. S. Van 
Horn, Wenona; qi ruzan, Warrensburg; 
F. M. Brockway, Watseka; C. A. Hight, Dalton 
City: . W. Callison, De Witt; J. J. Rolofson, 

apella. 


ilwaukee—Digby & Taylor, Charleston. 
Norwich Union—S. W. Venable, Augusta. 
Northern, Eng.—E. J. Mulligan, Bradley. 
N. B. & M.—W. T. Price, Astoria. 
N. W. Natl.—cC. E. Sale, Effingham; B. B. 
Burns, Windsor; J. A. Gilles, Petotum; K. C. 
Wettstein, St. Charles; C. F. Grantz, Moline. 

Orient—J. Robinson, La Salle; A. J. 
Mereness and F. M. Conklin, Chicago. 

Prov. ash.—Howard Sears, Garden Prairie; 
N. Blakeslee, Woodstock. 





ILLINOIS NOTES 


The Illinois department cancelled the Ohio 
German’s license Saturday. 


Fay Morrissey of the Roach & Morrissey 
agency at Champaign, has sold his interest to 
take effect Jan. 1, and hopes to make a field 
connection. 

Oak Park, a suburb of Chicago, has secured 
increased fire protection by the laying of a 16- 
inch main connecting with Chicago water supply. 
Oak Park has long suffered through an inade- 
quate water supply and the new improvement 
adds materially to the fire fighting facilities. 





WISCONSIN NOTES 


The Philadelphia Underwriters has transferred 
—_ Loyal Durand to F. C. Millard at Mil- 
waukee. 


The Delaware and Reliance have transferred 
from the E. Doscher agency to F. W. Mar- 
cussen at Platteville, Wis. 


The McAllister-McShane Company has _estab- 
lished a local insurance agency at Cedar Rapids, 
Iowa, starting with the Shawnee Fire. 


A volunteer fire department is being organ- 
ized at Fairchild, Wis., and the common coun- 
cil has appropriated funds for equipment. Be- 
cause of the lack of fire protection, rates in 
Fairchild have been high, and property owners 
urged the council to take this step. 

In a violent windstorm which swept over the 
northern and central portion of Wisconsin, 
damage to the extent of more than $150,000 re- 
sulted in the vicinity of Stevens Point and 
Green Bay. It is said that the heaviest losses 
will have to be met by the small mutual com- 
panies of the district. 

W. D. Connor, lieutenant governor of Wis- 
consin, has just received a check for $4,000 
from the North America covering the full 
amount written by the company _on his auto- 
mobile which was destroyed at Fond du Lac, 
Wis., at the time of the conflagration last Sep- 
tember. The policy was written by the George 
H. Russell & Co. of Milwaukee, state agents. 
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FIRE & TORNADO INSURANCE 


American of Newark 


Chartered in 1846 


Special Reserve Fund 


Total Assets 


CHAS. E. SHELDON 
Manager Western Department 
Rockford, Ill. 


$ 750,000.00 
4,779,955.29 
300,000.00 
1,777,518.83 


$7,607,474.12 
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TELLS ABOUT CROOKEDNESS 


(CONTINUED FROM PAGE 2) 


The organization of the Ohio Ger- 
man, formerly the Anchor, was, as is 
well known, the work of A. K. Murray. 
Mr. Murray had been in charge of the 
auxiliary department of the Phoenix of 
Hartford under General Agent H. M. 
Magill and on resigning his position 
conceived the notion of establishing a 
general agency for a number of small 
companies in Ohio to be called the 
Ohio General Agency. He was quite 
successful in this venture and secured 
a constituency of some consequence 
among the local agents of the state. He 
became greatly interested in the plans 
for building up a new company as fol- 
lowed by the old Guardian of Memphis, 
Tenn., which adopted a system of local 
boards in the various towns to assist 
agents who held stock in the company. 
Acting on this suggestion, he decided 
to try to organize a company and sell 
the stock to his agents. He had very 
little difficulty in doing this and it was 
not long before he announced that the 
Anchor was to be followed by the Ark, 
and if this was successfully launched, 
by still another company. Mr. Murray 
had conceived a rather wild idea of be- 
coming a second J. B. Bennett and es- 
tablishing a triumvirate of companies, 
thus developing an underwriting aggre- 
gation which would realize the dreams 
of J. B. Bennett, whose enterprise had 
received a quietus by the Chicago fire. 

Needless to say, Mr. Murray’s back- 
ing and equipment were entirely inade- 
quate for such a venture. Had it not 
been for Judge Donnelly, William 
Wood and one or two other conserva- 
tive men, the company would probably 
have gone the way of the Columbian of 
Louisville and others of that sort ere 
this. It was always having trouble with 
insurance departments and the other 
day when Judge Donnelly was on the 
stand and was asked regarding a certain 
item of $2,700 in his account he admitted 
that it was paid to “some insurance de- 
partment.” It would be interesting to 
know just what department received 
this usufruct. Some time ago Insurance 
Commissioner Thomas E. Drake of the 
District of Columbia, formerly a deputy 
in the Ohio department, received a tip 
that all was not well with the Ohio 
German and telegraphed his department 
to revoke its license. The company has 
not for several years been doing busi- 
ness in the District. There have been 
rumors of peculiar practices on the part 
of the company for several months. An 
agent in West Virginia was requested 
to sign one hundred policies in blank 
and return to the home office. Another 
agent is said to have been given 10 per- 
cent discount for cash in remitting his 
balance. 





OHIO GERMAN’S AGENTS 





Company’s Representatives Were Numer- 
ous in the Middle West ’ 


The following are agents of the Ohio 
German in the middle western states: 


OHIO. 

C. W. Jaques, Ageia: McIntosh-Baum 
Company, Akron; McCoppin, Ada; C. 
Mason, Ashland; C. ‘he Bissell, Antwerp; R. 
- Hearson, Attica; c te er, as John 
G. Schaaf, y~ EO Han Co., 
Athens; Gertrude R. Fagley, Archbold; _ Jacob 
Thomas, Arcanum; R. D. M Nate 
Iddings, Bradford Junction; 
Insurance Agency, Bowling Green; A. G. 
Baine, Bergholz; Scheetz Blackford, Bridge- 
port; Cowen & Co., Bellaire; Kelly Bros., Bryan; 
Albert Richards, e rus; Elwood DeWees, 
Barnesville; Wm. Mitchell, Barberton; Lew 
ack, Blanchester; x. McAfee, Bedford; Cc. 

—— > Bethel; Chas. P. Ferguson Batavia; 
L ord & ae Berkey; Benj. F. Tucker, 
Bloom Center (Sub-Agent); Frank A. an- 
Deren, Belpre; H. L, Romey, Bluffton; J. P. 
Aiken, Bepemeuteins:; j. P. i, Birming- 
ham; C. K. Fogt, Botkins; W. E. Hall, Carey; 
A A. Mizer, Coshocton; W. H. Carson, Cygnet; 

P. Snyder, Chicago Junction; Wm. Howard, 


Charon: a. Bishop & Darling, Center- 

“Te 4 Crittenden, Conneaut; . Swift 
& Co. SA, - Fullerton, Chillicothe; 
Ward & oor. Circleville; Fe \ Cottrell, Cur- 
os © * Ww. wet: Cadiz; Croft, Coving- 
ton; ore, Columbus qe Daniel 
-~ A ace, D. omas, Cairo 
(Lima R. hafer & = a 


ry. i. Cole, Canton; Ww. Mead, 


Julian-Sargent Company, Cobnenb en a ye 





Clyde; E. E. Brannon, Crooksville; F. H. Shaw, 
Canal Dover; W. B. Green, Cambridge; R. C. 
Phillips, Carthage; F. E. Kirkpatrick, Cherry 
Fork; Radabaugh & Vining, Celina; A. H. Mc- 
Cline, Columbiana; A. W. Peirce, Collins; W. 
N. Bowsher, Cridersville; G. W. & G. M. Wat- 
kins, Defiance; F. X. Stallkamp, Delphos; Cor- 
bin & O’Kane, Delaware; C. M. 
Meuche & Hickman, Dayton; 
Dola; Chas. Cretcher, DeGraft; 
Deshler; J. W. ns 

ler, Delta; Jas. ee 


aes, Dunkirk; 


E. Rose 
Fred Gribbell, 
Dresden; W a Fow- 
weett, Dupont; L. A. 
Ward, Riedettens” A. Knight, Edgerton; 
Stalker, Maginnis Ps Dolan, Betts’ Insurance 
Agency, The Square Deal Realty Company, and 
H. J. Rohr, East Tol ga Samuel Frost Son, 
East Liverpool: Po . Waymire, Englewood; 
W. G. Shannon Co., Eaton; N. F. Kelling, 
Elyria; J. Sherrick, Elida; C. K. Smoyer, 
Elmore; "Ged: McKee, Elery; H. W. Meeker, 
Franklin; A. C. Lloyd, Fostoria; Re & Bar- 
nett, Findlay; G. W. Griffen Fayette; L. 
A. Conklin, Forest; C. A. Tyler, Denents Chas. 
Berryhill, Fletcher; R. Hagel, Gypsum; A. A. 
|r rd Garrettsville; Crist, Groveport; 
Meo Bros., Grafton; Henry Means, Geneva; 
‘Cormick- Cherrington, Company, Gallipolis; F. 
ae Galion; L C. Taylor, eo 
hy: iegel, ak, L. Waddell, 
Greenfield; Bernard DuPoy, Grand Rapids. Geo. 
McKee, Grelton; C. ri prowl, Huron; 2: 

Files, Holland; Davi Kilpatrick, Higgins: 
Lutz, Hamler; Chas. McC or ills. 
sees Twining & Challen, Haskin; L. Lieb bman 
& Son, Hamilton; E. F. Armstrong, Hicksville; 
F. A. Chamberlin, Harrisburg; F. E. Justus, 
Holgate; John Jermann, Independence; 5. Be 
Simon, Ironville; Snyder & Abele, Ironton; H. 
T. Spencer, Jerry City; A. H. Good, Jenera; J. 
W. Atwater, Jefferson; W. . Fite, Jackson; 
Wm. H. Price, Junction City; J. M. Friddle, 
femntowns epner, Johnsville; H. A. 
razier, Jamestown; Eaton & Cessna, Kenton; 
Barber, Kent; C. A. Hobart, Kinsman; 
E. W. Waite; Kingston; McTallius F. Hem- 
merly, Kirby; Scott Smith, Lyons; A. R. Me- 
Broom, Logan; Dakin & Dakin, Lebanon; L. E. 
Porter, pox meng *. Hincilitte, Lisbon; +: é: 

Clark, London; Wm. ., Lima; 

Fullerton, Lodi; ee x anes, Lynchburg; 
G. S. Crow, Loudonville; Rower & Stevenson, 
Leipsic; C. H. Towson, Lancaster; Burle Hune, 
LaRue; Dr. O. T. Mapes & Son, Lakeside; G. 
M. Schall, Liberty Center; A. D. Rees, Luckey; 
E W. Burket, Mt. Corey; O. F. Pilcher, Mc- 
Arthur; S. W. Dolbear, Marysville; —" - 

qengeems McCutchenville; Arthur Van Ep 

} = Jno. B. Downing, Jr., Middleport; 
H. Weis, Marietta; McLaughlin & Williams, 
Marblehead; Robt. ‘Schryver, Mt. Sterling; H. 
_ a McColley, Marion; B. F. Wingard, Mont- 
pelier; F 5 Jae Massillon; C. E. Fritzinger, 
Mansfield; Wm. Welsh, Mt. Vernon; Beckett & 
Gray; McConnellsville; Wm. T. Harrison, Mid- 
dletown; R. W. McCamey, McCom' 3, 
Duer, Millersburg; W. = Norris, Middlniela: 
Geo. ~~ Malinta; F. A. Seeley, Metamora: 
J. M. Miller, McClure; Wade Roberts, Milan; 
H. D. Buzzee, Malvern; Philip Burill, New 
Bavaria; W. P. Duffy, Napoleon; J. F. Harts- 
horn, Newark; C. W. Bennett, New Paris; Geo. 
W. Ewing, North Baltimore; C. C. Mathias, New 
Philadelphia; Calvin Essex, New Straitsville; 
Luihart & Young, Nottingham; C. E. Bloomer, 
Gauvey, New Lebanon; Theo. 


Norwalk; A. 
Purpus, "New c= ~ H. H. Haning & Co., 
Hayes, New Vienna; C 


Nelsonville; B. J. 
Black, North Lewisburg; A. A. DeRoche, New 


Washington; G. L. Campbell, Niles; Philip 
Burill, North Creek; Erhart angler, New 
Riegel; Ferris & Ferris, Oak Harbor; B. 


M. Fiscus, Orrville; 


Durand & Son, Oberlin; vy. pe hg Bg 
ally, io City; 


Zeller & Co., Ottawa; c. 
Pp. K Tadsen, 


Port Clinton; " rant, 
Pioneer; J. H. Schroder, Pemberville; Fred 
Schlosser & Co., Piqua; J. B. Meister, Pettis- 
ville; Filmore Musser, Portsmouth; H. 
Mead, Jr., a > = Price & Co., 
Warn Irwin Clark, Plymouth; A. M. 
Warn, Pai 


inevile; — "Fike, Prairie Depot; 
lain City; Alvin March, 
Portage; E. W. DeBra, Pleasant Hill; O. L. Mc- 
Bane, Pine Hill; Philip ay Pleasant Bend; 
Paul A. Brown, Perry; W. . Rose, Rising Sun: 
F. H. Vorjohan, Readin tee 4: 
W. S. King Rockport Wiscvelors Mrs. Emma 
oO. 2: fot Richwood; E. W. Burket, Rawson; 
Bailey, Rock Creek; N. P. Swank, Quincy; 
B. F. Paugh, Summerville; I. Ww &@F &. 
Sparks, Sabina; R. G. Calvert, Selma; I. B. 
Lentz, St. Clairsville; R. M. Fountain, Somerset; 
Brailey & Ackerman, Swanton; R. R. Kennedy, 
Spencerville; J. E. Meek, Stryker}, — & 
Co., Springfield; G. C. Anderson, Sidney; J. L. 
Smith, St. Mary’s; W. H. Williams, Tinneet 
Buerkle & Lermann, Sandusky; W. "HL Romer, 
St. Henry; J. P. Smith & Co., Salem; G. P. 
on, teubenville; E. W. Litten, Sardis; 
W. H. Adams, Sylvania; Jones & Browning, 
Harris & Warren, Getz & — eo 
Lair, bas one Pepple , = . Dotson, 
Edw eGrief, To. A. phy Franklin 
Land e eae Company, J. Earle cAfee, Chas. 
W. Laskey, Geo. C. Stahl, Murphy & Payne, 
R. B. Soncrant, Geo. W. "Acker s Ca. Ev. Je 
Smith, Ballou, Steers & J. Ohmert, 
G. W. Wactell, Wm. H. Knight, Fiadaah Craw- 
ford, Geo. W. Konrath, Robt T. Chafin, Fred B. 
Lazenby, Homer T. Hubbard, The Yondota Co., 
W. H. Peters & Co., R. Af Wallace, P. i 
Deten. Walter C. Gillaum, C. Wharfield, 
Crowe Realty Company, er G. Smith, J. 
i McAfee, J. H. Ainsworth, Toledo; i Og B. 
Smith, Tiffin; P. G. Evans and Geo. L. Matt, 
Thurston; G. McConnell, Troy; 
Ehresman, Trenton; G. H. Pelton & Son, Tritby; 
Edw. Young, eT City; ran . Furbay, 
Uhrichsville; T. Dye, Urbana; W. E. Lock- 
wood, Upper Sandusky; J. H ilson, Union- 
~. : . H. Lehmann, Versailles; M. 
urmort, Van Wert; J. . Umphress, Van 
Buren; A. D. Baumhart, Vermilion; Neuhart & 
Thompson, Woodsfield; F. E. Cali, Wickliffe; 
. C. Myers & Co., Wooster; Jas. ay a & 
Son, Wauseon; R. C. Dunn, oe ington C. 
J. W. Williams, ey C. W. Stevens, wink 
chester; E. J. Hiatt & Co., Wilmington Whit- 


Henry M. Robi —~<" 





Warren; H. M. Brenenstul, 
Wakeman; Jos. Binehower, Wellington; Wm. H, 
Montz, esterville; Arnold & Hassenier, 
Wapakoneta; L. D. Beekman, Waverly; Baxter 
& Pugh, Wellston; H. S. Taylor, Willoughby; 
B. M. Cook, West Liberty; Allen & Hartzell, 
ed U. G. Earnest, West Milton; S. 

Overfield, Woodstock; I. W. Heindel, West 
Mancheid. H. A. Stafford, West Toledo; Ed. R. 
Sly, White House; . King, West Park; 
N. A. Fulton, Xenia; M. L. McCracken, Youngs- 
town; B. W. Earich and W. A. Rowland, 
Zanesville. 


tlesey Adams, 


WEST VIRGINIA. 

W. V. Butcher, Spencer; F. C. Baker, Par- 
sons; J. E. Cunningham, Pennsboro; B. F. 
Dixon, White Sulphur Springs; Harvey Ewart, 
Hinton; Wm. H. Furbee, Mannington; F. =. 
a, Ronceverte; N. F. Kendall, Grafton; 


M. Lorraine, Beckley! T. McDougal, 
Coredo; L. V. McIntire, New Martinsville; H. 
> ot Davis; W. Morrison, Sutton; 


F, 
Nichols, Fairmont; J. Fred Neill, Sisters- 
on Eli Pitchford, Red House Shoals; C. E. 
Riley, Augusta; . B. Rector, Belington; H. 
ae Elkins; D. E. Stutler, Grantsville; 


Sisier, Morgantown; Chas. R. Windsor, 
Wellsbures S. M. —, Bluefield; L. C. Me- 
Carty, wea yg ee “ee Charleston; 
L. M. Albright, <ingwood; J. Gibson, King- 


wood; F. R. Hunter, coe Bak, Hubert Echols, 
Marlinton; H. S. Thompson, Martinsburg; J. A 
Shrewsbury, Parkersburg; H. yuring, 
Frinceton; Willard Everstine, Rideley: S. a 
Randolph, Salem; L. D. Lowther, Salem; F. L 
Weltzheimer, Shepherdstown; Chas. N. Hiett, 
Slanesville; Ralph Whitehead, Wheeling; J. W. 
Crider, Thurmond. 
INDIANA. 

W. M. Richards & Co. and James F. Frank, 
Indianapolis; A. W. White, New Albany; Bailey 
Wingart, Crawfordsville; J. P. Overshiner, 
a, G . Taylor and Joseph Baughn, 
Boonville; H. J. Zearing, Madison; H. B. Til- 
man, North Manchester; Mrs. C. M. Lombard, 
Spencer; J. D. Hyde and J. W. Harris, Bed- 
ford; J. Barnett, Elwood; J. S. Byer, New 
Castle; Bragg & yt Greenfield; Meyer 
Blout, Attica; Burk & Blake, Lafayette; D. F. 
Brewer, abash; W. A. Bucher, Huntington; 
E. D. Closson, L coamaperts J. P. Campbell & 
Co., Marion; P. M. Crume, Peru; Congdon & 
Durham, Seymour; Daly & Brown, Brownstown; 


G. . Dausman, Goshen; Dorman, 
Mitchell; C. J. Dean, Rensselaer; J. J. Down- 
ing, Union City; C. F. Fite, Denver; M. E. 


Feysinger, Indiana Harbor; B. F. Fowler, Mun- 


cie; Greek’ Agency Company, Bluffton; Gates 
& Whiteleather, Columbia City; C. G. Heck- 
enlively, Angola; Dw os Realty Company, 


Fort Wayne; G. H. Jacobson, Hammond; Hans 
Kohl and Edgar E. Roney, Richmond; Kinney 
& Kinney, Columbus; <immel, Kendall- 
ville: C. M, Kreighbaum and a, Nave, South 
Bend; Knause & Bartholomew, Tipton; a: 
Lash, Albion; W. T. Markle, Cambridge City; 
S. E. Mast, Elkhart; Wm. Moss and Aaron M. 
Weil, Bros. & Co., Evansville; i W. Moore, 
Farmersburg; W. H. McKay, ew Albany; 
Clinton “sy Rockville; Tilden McClain, 
Shelbyville; Osborne, Valparaiso; Her- 
man reefer, oo ~ G. . Rife, Hart- 
ford City; Rose Insurance Agency, Martinsville; 
Willis Rhoads, Auburn; F. W. Reed, St. Ber- 
nice; Patrick Smith, Anderson; H. D. Sprague, 
Cayuga; N. B. Smith, Kokomo; C. K. Slonneger, 
Liberty; R. F. Scudder, Rushville; Luella 
Sweeney, Tell City; Mrs. Cartherine A. Streeter, 
Terre Haute; Smith & Arthur, Washington; S, 
B. Templin, Winchester; C. Q. Tappan, Gary; 
Marshall Thatcher, Frankfort; Timmerman & 
Co., Batesville; Turner, Siders & Kidd, Brazil, 
Vincennes Agency Company, Vincennes. 


MICHIGAN. 

G. H. cust. Three Rivers; A. E. R. Bush, 
Bay City; M Bryce, Detroit; C. R. Bishop, 
Hastings; A. E. Barstow, Ithaca; L. L. Bissell, 

eview; Brown Insurance Agency, Lansing; 
F. X. Burke, River Rouge; Cole & Petty, Au 
Gres; N. V. Capron, Frankfort; E. E. Cross, 
Jackson; A. C. Christenson, Manistee; David 
Carl, Richmond; A. B. Curtis, Traverse City; 
. Cropsey, Vicksburg; Dearing, 
Albion; G. Dafoe, Brown Say: $ “7 Decke, 
Charlotte; a, Dailey, aoaing: © Ds 
A aR, 


Detroit; 4 
Foard, Marquette; R. F. Fox, Mancelona; / iE 


Finkle, North UF. Fraser & Fish Port 
Huron; Fincher, Pentwater; WwW. S. 
Fotheringham, Pinconning; A. W. Fleischhauer, 
Reed City; ¢ Garrett, Kalamazoo; H. W. 


yt Saginaw, E. S.; 
J. Henderson & 


W. Harrah, Detroit; 


Co., Big Rapids; 


ferman, Carleton; Hayden & Son, so iat 
R. J. Hyde, Coleman; j. D. S&S. Hanson, ments 
W. H. sewers, Lake dessa; H. E. Hollen, 
Marshall; 


D. Haines, Muskegon ; Lottie Hicks, 
Standish; 7 F. Hubbard, Wayne; J. L. Jor 
dan, Brunswick; Henry Jackson, Minden; G. Cc. 
Tchnston, Pontiac; Zina P. King, Ann fetes; 
Knowles Converse, Boyne City; ‘ 
Kane, Charlevoix; F. A. Kenyon, East RS 
W. T. Kelley, Mt. Clemens; A. E. Kemp, 
Greenville; A. B. a Petoskey; —} ‘ 
Long, Marcellus; J. M. Lind, Coldwater; Hug- 
gett & Ayer, Saunders & Co., and LeBare & 
Van DenBosch Insurance Agency, Grand Rap- 
ids; I. C. Montague, Allegan; D. E. McIntyre, 
Cadillac; William Mieras, Grand Haven; Mer- 
riett & Co., Ionia; W. A. Meiers, Monroe; 
W. P. McCoy, Mendon; L. C. Merritt, Vassar; 
Newall & Son, Flint; Potter : Co., Alpena; 
W. A. Palmer, “Buchanan; Ge. Perkins, Cass 
City: O. Palmer, Grayling; C <4 Perry, Lowell; 
. J. Phillips, Owosso Phillips, Romeo: 
Q: C. Phillips, West Bay ‘City; Robert Rum- 
ford, AuSable; G. H. Reader, Scottville; J. B. 
Smith, Weston; Schwahn Bro., Saginaw, 
W. S.; Elmer Shumar, Imlay City; Bert R. 
Swift, Edmore; Tobias & Watts, Adrian; Clar- 
ence Tappan, Niles; Henry H. Woodruff, 
Roscommon; Geo. Windsor, Melvin; a 4 
Wright, Lake tj John Weersing, olland; 
Frank W Battle. Creek; H. S. Whit- 
ney, Benton eakers Bayliss Insurance Agency, 
Bessemer; Doherty & Lewis, Calumet; Miel- 
leur, Mercer & Co., 


Greenland; M. A. Fitz- 





simmons, Ironwood; D. M. and F. W. Wilcox, 
Menominee; W. E. Davidson, Sault Ste. Marie; 


Ignatius Reagen, St. Ignace; C. P. ~~? 


orvel; Temple & Nemire, Tecumseh; 

Bowen, Addison; J. B. Smith, Weston. 
ILLINOIS. 

Schroeder & Hobbins, J. D. Sheahan and 
W. M. Umbdenstock & Co., Chicago; W. K. 
Hoagland, Elgin; A. Camlin, Rockford; 
Theo. A. Secker, Freeport; Ralph. Haynes, 
sortnghe: {mith & Smith, East St. Louis; 
E. D. Stekman & Co., Bloomington; I. le 
Hammond, Alton; Samuel Archer, DeKalb; 


Tony R. Kerr, Golconda; L. Stern & Son and 
Geo. R. Young, Joliet; D. M. Bishop, Madison; 
A. H. Turner, Marion; Kerr, Roby & yar 
ton, Metropolis; M. Kennedy, ar: I. 
Winkleman, s Hodgeson, en PR, 
Quincy; C : eson, Rock Ws stand: E. S 

herwood, Siringheld: A. Thompson, Thomp- 
sonville; Ike L. oun Vienna; L. H. Litch- 
field, Waukegan. 

ONSIN. 


Joseph T. Lindley Abbotsford; Clemens be 
man and Julia £. Rodman, Appleton; L. 
sy mherst; Carl A. Rudquist, Ashland: 

Bullock, Beloit; G. A. Geyer and W. B. 
reare, Black River Falls; . 2 Gilbert, 
Csdott; Alex Johnstone, Chippewa Falls; W. H. 
Hckenber er, at Lang & Melville, 
DePere; Culver Bros. Ellis, and E. W. 
Heiss, Eau Claire; W. Ie Phillips, Evansville; 
R. C. Fairbanks, Fond du Lac; Gerhard Bong 
and J. F. saseaeee, Green Bay; H. H. Blanch- 
ard, Janesville; F. Bowler, La Crosse; R. S. 
Reeves, wn kD Cc. S. Greenwood, Lake 
Mills; Harry McKenna, ‘ Robbins and 
R. M. Lamp, Madison; W. M. Willinger, Mani- 
towoc; Merryman & inoweck and Duxbury & 
Med an, Marinette; Wm. Brassard, Merrill; 

WM Milbrath, Walter Schroeder and Edward 
RF Milwaukee; Etter & Treat, Monroe; 
Fernandez & Laabs, Oshkosh; F. ¥. Salter, 
Prentice; A. B. Ringer and J. E. Pritchard, 
Racine; . W. O'Connor, Reedsburg; G. C. 
ewell, Rhinelander; Theo. Benfey, Sheboygan; 
I. J. Masters, Sparta; Martin Kieliszewski, 
Stevens Point; Fetzer, Cody & Bernhardt, 
Sturgeon Bay; Rufus Stephenson, Superior; 
Sowle & Son, Tomah; Frank E. and Ray E. 
Chartier, Wausau. 

MISSOURI. 

W. E. Staton, Jefferson City; F. E. Cook, 
Harrisonville; B. & E. B. Duffy, Macon; 
C. O. Sperry, North eo F. G. Hub- 
bard, Neosho; DeWitt Jewett, Monett; W. 
M. Barnhill, Criifornios L. F. Pues, Wash- 
ington; Kelso & Sawyer, Trenton; Dollarhide & 
Hart Warsaw; Barry, Ugnttoot, Bolivar; F. M. 
Burch, 


Osceola; C Hale Carrollton; i. Be 
Duvall, Richmond; J. B. Santmeyer, Higgins- 
ville; W. J. Carlon, Brookfield; R. G. John- 
son, Springfield; A. Hamilton, Kirksville; 
A. . Smith, Hannibal; H. J. Armstrong, 
Louisiana; J. C. Shelton, Excelsior Springs; 
H, E. C. Tucker, Mexico; Collins & Delhouse, 
Warrensburg; . W.. Hoover, Harrisonville; 
E. E: Dix, Clinton; N. Cannon, Winsor; 


A. J. Thomas, Tipton; H. A. Young, Ver- 
soles; 2. S. Hayden, Eldorado Springs; & W. 
Heist, Fayette; 7. ounds, Moberly; C. +4 
Settle, Centralia; W. B. Harris, Fulton; J. 
Harris, Fulton;' R. W. Whutlow, Daceovitie: 
Jchn & Harry Taubman, Lexington; Joe Moore, 
Sikeston; J. M. Batterton and M. . Belcher, 
Columbia; E. Hoffman & Son, : 
—- W. McClannahan, Caruthersville; 
avison, Carthage; . O. Tague, Gallatin; 
Joplin; Fowler & Long, K 
ones, Lamar; A. J. Ayres, 
Sp prigg rown, Poplar Bluff; J 
Rich Hil 4 ° rawford, I 
F. Hartzell, St. Joseph; Harry 
Coudrey, St. Louis. 


IOWA. 
W. C. Ramsay, Albia; W. J. Hart, 
ton; N. K. 
Clinton; F. 
McCormick, Davenport; 
Des Moines; O. Lange, Dubuque; Bra 
pittings, Grinnell; Thos. Brennan, Iowa 
Willigrod, Marshalltown; . 
Stussatings Ellen and Frank Delay, 
J. R. Gentry, Oskaloosa; Elliott & Hammond 
Ottumwa; Hewins & Benton, Sioux City; Will 
Bros., Waterloo. 
MINNESOTA. 
Ada; W. H. 


Burling- 
Beechley, Cedar Rapids; C. L. Root, 

. Schnorr, Council Bluffs; J. D. 
Dudley, Tones & 


Mystic; 


Peter Matson, Skemp, Cloquet; 
M. L. Griffiths, Crookston; Lane McGregor, 
Du.uth; L. A. Chance, E. Grand Forks; J > 
P, McMahon, Faribault; G. A. lib- 
bing; Sam! Trebby, Little Falls; . O. Lysne, 
Mankato; James C. Moodey, Minnes lis; John 
Pierce Wolfe, Moorhead; Ralph G. Tabor, Red 
Wing; J. T. Collin and P. F. Kelly, Rochester; 
W. T. Kirke and H. E. Hoyt, St. Paul; The 


rams ids Jr 7 


Fletcher Company, Minneapolis; Harry E. 
George, St. Paul; R. J. Smith, Stillwater; O. L. 
Pederson and F, J. Hughes, Virginia; H. P. 


Reed, Hibbing. 


California Insurance Company 
OF SAN FRANCISCO 


CHARTERED 1861 
W.E. Dean, Pres. Gro. W. Brooxs, Secy 
Capital Stock $400,000 


Assets $880,000 
Surplus to Policyholders $579,000 


Losses Paid in San Francisco Fire 
$2,550,000 without discount 


HENRY J. WOESSNER, Gen Agent Western Dept. 
159 La Salle St., Chicago 


Agents wanted in Illinois, 
Michigan, Wisconsin, 
Missouri and Ohio 





Indiana, 
Minnesota, 
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THE OHIO GERMAN 

Asout the foulest nest of crookedness 
that has come to light in the home office 
of any company for many years has been 
disclosed in the On1o German Fire of 
Toledo. As revelation after revelation 
came, insurance men were astounded at 
the extent of the falsification and dishon- 
est methods. 

Well informed underwriters have never 
had much confidence in the company. Its 
system of underwriting and its various 
moves have not been such as to gain the 
support of conservative men. 

In spite of its ups and downs, Presi- 
dent DonNELLY was regarded as a para- 
gon of honor, a man of dignity and prom- 
inence who had put his money into an 
unprofitable concern. His reputation has 
carried the company along for some time. 
Insurance men felt that Judge Don- 
NELLY’s position on the bench and the 
demands on his time militated against his 
knowing much about his company’s opera- 
tions. As a consequence it was argued 
that Judge DonNneLLy was in the hands 
of the secretary of the company, F. D. 
Prentice, whose standard of mentality 
and honesty has never been regarded as 
very high. Mr. Prentice is of small cal- 
iber and has always been a mill stone 
about the neck of the company. He was 
not even regarded as having enough 
brains to operate such a system of fraud 
as has been found in the On1o GerMAN 
office. Evidently he has been pulling the 
company over thin ice for several years. 

Insurance men insist that those respon- 
sible for the irregularities be prosecuted. 
They should be. If men in high places 
are permitted to falsify records and re- 
sort to dishonest schemes to deceive the 
insurance departments, policyholders and 
agents, without paying the penalty, it will 
encourage others to do likewise when they 
are pressed with the same demands as the 
Oxn1o GerMAN Officers have been. The 
guilty person or persons should be vig- 
orously prosecuted without delay and an 
example made of them. 

One lesson is learned from this unfor- 
tunate ending of this much battered com- 
pany. It is that cut rates and high com- 
missions will not overcome financial weak- 
ness and incompetence. Such a system 
of underwriting will ultimately be the un- 
doing of any company of the Ono Ger- 
MAN brand, even eliminating dishonesty. 

It teaches agents that it does not afford 
to tie to a company whose reputation is 
more or less tainted. The privilege to cut 
rates and the receiving of high commis- 
sions, coupled with the wide open policy 
of these companies, are alluring to those 
agents who can not make a living by 
adhering to decent practices or who see 
a chance to add to their income by being 
able to hand over a bad lot of risks. 

There are some agents who are willing 
to take chances and play with fire. The 
feeling of confidence has been inspired 
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largely because of the belief that any 
eompany, whatever its methods of getting 
and handling its business, would be re- 
insured by a stronger brother when the 
day of reckoning arrived. An agent con- 
sidered himself safe therefore. 

It is well that the On10 German has 
failed and left its hard lesson. 





LOCAL AGENT’S CREED 

Ir will pay every local fire agent to 
read the paper presented by State Agent 
Frank A. Vernor of the Queen before 
the annual banquet of the Grand Rapids, 
Mich. agents. Mr. Vernor threw the 
usual candied phrases and toadying speech 
to the winds. Under full sail he sped 
across the seas with his heavy artillery 
firing. He summarized his thoughts in 
form of a few terse statements that will 
be valuable for agents to memorize. We 
repeat them here as a matter of emphasis: 

An inadequate rate is a danger to as- 
sured as well as to a company. It for- 
bodes final disaster. 

An adequate rate is a fair rate to all. 

An adequate rate is essential to stability. 

An adequate rate can best be fixed or 
determined by a competent, disinterested 
man or bureau. 

A good local agent is one who forget- 
teth not he represents a company’s inter- 
est as well as his own and his patrons’. 

A good local agent is one who intelli- 
gently cooperates with the rate-making 
power. 

A good local agent looks beyond his 
immediate commission to an equitable 
tariff, fair alike to large and small insur- 
ers and to companies. 

A good local agent spells HonEsTy with 
bold type. 

We have had numerous striking inci- 
dents of late to show the certain disaster 
that falls on companies that do not fol- 
low those principles of underwriting that 
have been tested by time. Companies for 
a while can make money on cut-rate busi- 
ness, but, when the day of losses arrives, 
they pay the penalty. 

Local agents who are encouraging cut- 
rate companies and whose main purpose 
seem to be to get lower rates for cus- 
tomers than the estimates provide, deserve 
to have two or three of the rate-cutters 
fail on their hands. 

As Mr. Vernor very frankly puts it, 
the agents today by standing together 
could cure most of the evils in the busi- 
ness. The companies can do nothing to 
promote bad practices if the agents are 
all lined up for good practices. Local 
agents as a body have often prevented 
rate wars when the companies tried to 
force them. 

Today the local agents hold the bal- 
ance of power. They can place under- 
writing on a_ safe, dignified, profitable 
basis if they care to or they can make it 
a bargain counter, cut-rate proposition. 

We need more such talks as Mr. VeEr- 
Nor gave. Local agents are surfeited 
with music from wind instruments. They 
need to hear the roll of the drum more 
often to call them to arms. 





Onto agents seem to have been partic- 
ularly favored of late. It is stated that 
the field men of two fire companies prom- 
ised agents that were appointed to repre- 
sent the companies that they would soon 
be selected as special agents. The disap- 
pointed local agents may have been in- 
spired for a brief time by this artificial 
stimulator, but the reaction is severe. 





Personal Side of the 
Insurance Business 


Henry A. Fiske, at present manager 
of the special risk department of the 
Phoenix of Hartford at the home office, 
is to associate himself with Henry W. 
Brown & Co. at their New York office, 
on or about Jan. 1 next. Mr. Fiske is a 
graduate of the Massachusetts Institute 
of Technology. After graduating he be- 
came an inspector of the underwriters’ 
bureau of New England, and in due 
course was appointed manager of the 
bureau, from which position he went to 
the Phoenix of Hartford, where he has 
been for the past five years at the head 
of its special risk department. 





Madison Nelson of Kansas City, Mo., 
special agent of the Concordia in Mis- 
souri, Kansas and Oklahoma, was mar- 
ried last week to Mrs. Stella Bennett 
of Palmyra, Mo. 


George A. Korner, the well known 
Wheeling, W. Va., insurance man, is 
dead as the result of a fall. For the 
past ten years he has been connected 
with the J. F. Paull agency and for ten 
years previous was associated with the 
Peabody Insurance Company. Mr. Kor- 
ner was very popular locally and was 
well known and liked by the insurance 
fraternity throughout the state. 


Ewald O. Stiehm of Johnson Creek, 
Wis., whose appointment as agent for 
the casualty department of the Aetna 
Life was announced recently, is one of 
the star football players of the Uni- 
versity of Wisconsin. Mr. Stiehm is a 
senior in the university. He is also 
agent of the St. Paul Fire & Marine in 
his home territory, and is regarded as 
one of the livest field men in ‘central 
Wisconsin. It is considered quite ap- 
propriate that a star university foot- 
ball player should be agent for a cas- 
ualty company. 


W. L. McLennan, vice-president of 
the Manley-McLennan agency of Du- 
luth, died a few days ago. He was a 
brother of D. R. McLennan of Marsh 
& McLennan of Chicago. J. A. Mc- 
Lennan, another brother, succeeds him 
in the agency and will give his entire 
time to the business. 


Manager T. B. Sellers, of the Ohio 
Inspection Bureau, in considering the 
writing of a brochure on “The Bureau 
as an Educator.” Many men who have 
been trained in the bureau have gone 
into important positions, in both inspec- 
tion and agency lines. Among them are: 
C. H. Patton, of the Cleveland bureau; 
George W. Cleveland, of the Cincinnati 
bureau; E. M. Sellers, of the Indiana 
bureau; D. W. Canfield, assistant man- 
ager of the Rocky Mountain bureau at 
Denver; E. R. Townsend, engineer of 
the governing committee of the West- 
ern Union; W. G. Sanderson, sprinkler 
engineer of the Western Union; and 
this week C. E. Springer, who has been 
chief clerk of the bureau, left to take 
charge of the new Kentucky bureau. 
Besides all these, the companies have 
taken many men and made them special 
agents, and it may be said that all have 
achieved success. 


—_— 


The Cincinnati office of the fidelity 
and surety departments of the Aetna 
Indemnity, which has been with John 
Heckle & Sons, has been separated 
from that office. Parke S. Johnson, 
now with the Massachusetts Bonding, 
was special manager of this depart- 
ment until a few months ago, when O. 
P. Foreman was put in charge. On 
Dec. 1 C. I. Kellogg, coming from the 
New York offices of the company, will 
take charge of the department. 





The Insurance Report Company of Denver, 
Colo., has just issued the 1908-9 edition of its 
“Underwriters’ Handbook of Arizona, California 
Idaho, Montana, Nevada, Oregon, Utah an 
Washington.” 
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Personal Injuries Due 
To Electrical Causes 


(By W. J. Canada, Denver, Colo.) 

We have, first, persons injured while 
working on or about live wires, per- 
sons engaged for occupation in such 
places as either are dangerous during 
their work or likely to become so 
through mistakes or carelessness of fel- 
low workmen. In these cases the em- 
ployees are instructed as to these dan- 
gers, or should be, and in general the 
matter resolves itself into a simple code 
of instructions for such employees and 
in arriving at the basis for division of 
responsibility between the employer 
and the fellow employees for injuries 
which may be expected under the con- 
ditions to happen even with reasonable 
precaution. 





* * 


We have, then, those persons whose 
duties make necessary their frequent or 
continual presence in positions where 
defects of apparatus or construction or 
accidents occurring during storms and 
the like, may subject them to dangers 
which may be partly known and partly 
anticipated by previous experience, but 
in which the person subjected to in- 
jury by occupying the position does not 
contribute in any manner in his own 
injury. 

* * * 

The third class of injuries comprises 
those occurring to persons in no way 
connected with any occupation by 
which they might expect to come under 
either of the preceding classes. In 
other words, the general public, which 
employs lighting service as a conven- 
ience, transportation by electricity, and 
general travel in the streets, without 
any consideration of danger to occur 
thereby and with the natural expecta- 
tion of proper protection in these mat- 
ters by the civil authorities, if, indeed, 
the thought of necessity for such pro- 
tection is ever brought into play by 
knowledge of any accident to other 
persons. 

* « 

The first class of accidents is largely 
concerned with linemen and station 
men in charge of switchboards. So far 
as statistics now at hand can be relied 
upon, such accidents comprise about 
one-half the total number of deaths by 
electricity. The proportion of these 
deaths and injuries which could have 
been avoided by reasonable care on the 
part of the injured nersons is very 
large, probably at least 75 percent. This 
carelessness is displayed in numbers of 
different ways, but with the linemen is 
usually a result of a slip or false move 
through momentarv forgetfulness of 
the danger of their position. 

The German, Swiss and English ac- 
counts are very complete and from 
these and what we have been able to 
obtain in this country, we find that the 
carelessness is displayed in numbers of 
comparatively infrequent cause of in- 
jury. The defects of construction, as 
this construction is related to the safe- 
guarding of linemen, probably are re- 
sponsible directly for about 25 percent 
of the injuries in this class. The gen- 
eral result of investigation leads us to 
suggest that more careful instruction 
of linemen and more careful choosing 
of these employes would, even with 
existing forms of construction, reduce 
the injured list at least 50 percent. 
Along this line it is interesting to note 
that about 25 percent of all accidents 
to linemen and station men of a serious 
nature are at voltages under 300, ordi- 
narily, but mistakenly, considered as 
without danger, and in this number no 
accidents are included which could pos- 
sibly be results of transformer leaks or 
the like. 

* - 

Under the second class of electrical 
injuries, come all those occurring to 
persons such as motormen, railway 
trackmen and the like, whose duties, 
while not about wires particularly, still 


(CONTINUED ON PAGE 16) 
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IN LIFE INSURANCE CIRCLES 


CONTRARY TO WISCONSIN LAW 








Attorney-General Gives Opinion on 
Two Points Relating to United 
States Annuity 





The Wisconsin department submit- 
ted to Attorney-General Gilbert a 
clause in the policy of the United 
States Annuity & Life of Chicago, to 
ascertain whether it conforms with the 
Wisconsin law. The clause is: 

Expense of Management Limited. The ex- 

nse under this policy shall be limited to the 
oading provided for that purpose in each pre- 
mium payable thereon, together with any mor- 
tality savings of the first policy year, except as 
hereinafter stated. : 

Attorney-General Gilbert says: 

The question presented is as to whether “mor- 
tality savings of the first policy year” may be 
used for the expenses of management. 

Subdivision 1 of section 1950m, created by 
chapter 668 of the laws of 1907, provides in 
conclusion that “the first year’s expense charge 
on any policy shall in no case exceed the differ- 
ence betwen the premium and the mortality 
charge for such year.” 





The bal- 


wer 
and outherll States 
Annuity & 


_ This statute would absolutely prohibit the 
licensing of the United States Operating Com- 
pany as the agent of said insurance company in 
this state, and it accordingly follows that the 
contract is void in this state in so far as it is 
in conflict with the provisions of said section. 


Secretary W. T. Smith of the United 
States Annuity & Life says as to the 
opinion: 

_ The company puts in its contract the fixed 
limitation as to expenses. It is therefore def- 


LEGAL NUTICE 


Notice is hereby given that at a prop- 
erly called special meeting of the stock- 
holders of The Northern Life In- 
surance Company of Illinois, on Sat- 
urday, Nov. 14, 1908, in the Offices 
of the Company in the City of Chicago, 
Illinois, at which more than two-thirds 
of the total outstanding stock of the 
said Company was legally represented 
and voting, it was unanimously resolved 
and ordered that the Charter of the said 
Coiapany be so amended as to provide 
for the location of the Home Office of 
the Company in Rock Island, Illinois, 
and the change of the par value of the 
stock from $100 to $10 per share. It 
was further ordered that an assessment 
of 25 percent of all outstanding stock 
be made for the benefit of the Treasury 
of the Company. 

THE NORTHERN LIFE INSUR- 

ANCE COMPANY OF ILLINOIS. 

Hore THompson, 
President. 








Stewart GoopreEL, 
Secretary and General Manager. 





inite and distinct. We pny in the policy 
that savings in mortality shall go to the expense 
fund. er companies as a rule count this 
as an expense element, but do not provide for 
it in black and white in the contract. 

The operating company is purely a financial 
a. e have not asked for it to be 
licensed anywhere. Our agents are licensed as 
individuals. The operating company is simply 
a medium to finance us through the — years, 
We have never sold a dollar’s stock with insur- 
ance nor do we operate any special scheme. 

The opinion as to savings in mortality is 
purely a technical feature and the opinion as 
to the operating company has no bearing as we 
do not ask for a license for it. 


Cole Goes Into Land Business 

Lee F. Cole, former secretary of the 
Northern Life of Chicago, has been 
elected vice-president and manager of 
the Northwestern Mortgage & Trust 
Company of Chicago, with offices in the 
Hartford building. Its activities are di- 
rected toward buying and selling land. 
It is specializing on Michigan proper- 
ties at present. 








ORDERED $325,000 REFUNDED 





Court Gives Judgment for Western Life 
Indemnity as Outgrowth of Re- 
insurance Deal 





Judge Kohlsaat of the federal court 
at Chicago has awarded judgment of 
$200,000 in favor of the Western Life 
Indemnity of Chicago against Gen. 
George M. Moulton, its president, and 
E. I. Rosenfeld, its former general 
manager, and $125,000 against W. H. 
Gray, who preceded Mr. Rosenfeld as 
manager. 

Mr. Rosenfeld was at the head of the 
Life Insurance Company of Pennsyl- 
vania, which had absorbed a number 
of decadent concerns placing liens on 
all the policies. He sold this business 
to the Western Life Indemnity for $200,- 
000. Mr. Rosenfeld had Mr. Gray as- 
sign his contract to him and for it paid 
Mr. Gray $125,000. The sale of the con- 
tract is declared illegal, and, being a 
contract of trust, the court holds it 
could not be assigned. Mr. Gray is or- 
dered to return the $125,000 to the com- 
pany. 

President Moulton received an in- 
crease of salary from $1,500 to $10,000 
a year when Mr. Rosenfeld became 
manager. The court declares the busi- 
ness of the Pennsylvania concern was 
valueless and the deal was contrary to 
law and the interest of the policyhold- 
ers. The $200,000 paid for it is ordered 
returned. 

President Moulton denies that he 
acted in any way contrary to what he 
deemed was right and states that when 
he found Rosenfeld’s motives he began 
at once to get him out. When he was 
not giving much of his time to the pres- 
idency his salary was $1,500 a year. 
After he decided to give all his time 
to it he declares his salary was in- 
creased. He Says the company has 
made money on the business it took 
over. 

The Western Life Indemnity changed 
its plans and is now doing a fine busi- 
ness. 





W. E. Ten Broeck Resigns 

W. E. Ten Broeck, manager for the 
National Life, U. S. A., for Chicago 
and northern Illinois, has resigned. He 
was formerly superintendent of the 
Equitable of New York for Chicago and 
formerly acted in the same capacity for 
the company in Wisconsin. 





Rumor of Attack on Law 

It is rumored in Milwaukee that ef- 
forts are being made to call a meeting 
of former Wisconsin agents of the 
twenty-six life insurance companies 
that withdrew from the state last Janu- 
ary to make an effort for the amend- 
ment or repeal of some of the drastic 
laws. It is reported that the agents 
will ask substitutions of the expense 
limitation clause in the Armstrong law 
for the present Wisconsin law, the re- 
peal of the law compelling companies 





to declare the ownership of their sur- 
plus and a modification of the law pre- 
venting companies from selling both 
participating and nonparticipating poli- 
cies in Wisconsin, so that both may be 
sold if accounts are kept separately of 
each class of business. 

One well-informed “exile” general 
agent says there is nothing in this ru- 
mor. 


RANDALL SUCCEEDS PALMER 








New President for Minnesota Mutual 
Life—Company Expects to Enlarge 
Its Present Scope 





A reorganization of the Minnesota 
Mutual Life was effected at a meeting 
of the board of directors held in St. 
Paul Nov. 27. E. W. Randall, dean of 
the Minnesota School of Agriculture 
and for many years secretary of the 
State Fair Association, was elected 
president of the company to take the 
place left vacant by the resignation of 

Palmer. Mr. Palmer’s resigna- 
tion had been in the hands of the board 
of directors for some time. He has 
been president since the organization 
of the Minnesota Mutual out of the 
Bankers Life of St. Paul in 1901. He 
gives as his reason for resigning that 
the company has grown to such a firm 
and solvent financial basis that he 
thought he could better serve its in- 
terests as counsel, which position he 
will now occupy. 

The new board of directors is com- 
posed entirely of St. Paul men, the pres- 
ent board members being John E. Bur- 
chard, Philip Herzog, T. D. O’Brien, 
former insurance commissioner; F. H. 
Schlick, Donald S. Culver, Eli S. War- 
ner, Gebhardt Bohn, Kenneth Clark, 
A. H. Lindeke, George C. Power and 
H. A. Bigelow. G. C. Power is acting 
as secretary, but the other officers will 
not be elected until an actuary can be 
secured from the east. 

The reason given for the election of 
the new members which comprise a 
majority of the board of directors is to 
interest representative St. Paul men in 
a home institution. The company has 
an income of over $800,000 and assets 
of over $2,500,000 and it intends te en- 
large its scope and go after the busi- 
ness of the northwest with increased 
energy. 


Fiftieth Anniversary Last Week 

Fifty years ago Nov. 25 the North- 
western Mutual Life was founded by 
Gen. John C. Johnson. The company’s 
fiftieth anniversary was appropriately 
celebrated last summer, but the exact 
date of its birth was hardly noticed at 
the offices of the company, and but few 
of the employes were aware that the fif- 
tieth milestone had been reached. Of 
the thrity-six original incorporators of 
the company, but one survives, Hoel 
Hinman Camp of Milwaukee, the for- 
mer president of the First National 
Bank of Milwaukee and .the nominal 
head of the Milwaukee Trust Company. 


Most of the Stock Is Sold 


Directors of the Rockford Life of 
Rockford, Ill., met recently to arrange 
plans for the sale of the remaining $60,- 
000 of the $150,000 capital stock of the 
company. Those present subscribed 
for $21,000, leaving only $39,000 to be 
sold. The first 10 percent assessment 
will be called shortly and the company 
expects to make its $100,000 deposit with 
the insurance department shortly after 
Jan. 1. 








Great American Plans 

So far the Great American Life of St. 
Louis has been licensed in Georgia, 
Missouri, Illinois, West Virginia, Mis- 
sissippi and Arkansas and before the 
end of the year will qualify in Alabama, 
Tennessee and Oklahoma. After the 
first of the year the company will ar- 
range to cover the entire south and 
west, with some of the eastern states. 





G. B. Reynolds, second vice-president, 
will manage the southern territory, with 
headquarters at Birmingham, Ala. 
Charles B. McCormack will be general 
agent in Arkansas, with headquarters at 
Little Rock; Hugh Larmon of Nash- 
ville will look after the company’s in- 
terests in middle and west Tennessee; 
Pulliam, Sutton and Wilt will take care 
of West Virginia, with offices at Elkins. 





Hawaii Life Business 
The following shows business done 
by life companies in Hawaii during 
1907: 





Amt. 

New Bus. inforce. Prems, 
Equitable, N. Y.$ 24,000 $ 2,738,092 $ 110,703 
rmania ...... 45,500 917,908 38,361 
Manhattan ..... 10,435 609,006 23,646 

Mutual .......-. 14,42 1,161,990 28,5 
New Eng. Mut 244,008 631,688 26,2323 
New York ..... 03,401 4,024,196 135,788 
Pacific Mutual... 429,650 2,026,253 74,72 
Prudential ..... 111,000 410,500 11,984 
Sun Life, Can.. 237,836 1,106,237 44,573 
Teikoku ......-. 60,000 60,000 2,968 
West Coast .... 70,500 69,500 1,843 
Totals ..... «+ $1,540,752 $13,745,370 $ 498,416 





THANKSGIVING MEETING HELD 





Chicago Association of Life Under- 
writers Listens to Optimistic 
Address by A. A. Welch 





The Life Underwriters Association of 
Chicago held a very pleasant Thanks- 
giving meeting at the Union League 
Club on Monday evening. Vice-Presi- 
dent Jules Girardin had charge of the 
program and presided. Ralph Hobart, 
associate general agent of the North. 
western Mutual, was elected to mem- 
bership. The usual Thanksgiving col- 
lection was taken up and as a result 
$31.05 will be sent to the Home for Des- 
titute and Crippled Children. 

The speakers of the evening were 
Archibald A. Welch, second vice-presi- 
dent and actuary of the Phoenix Mutual 
Life, who came west for the meeting 
on Mr. Girardin’s invitation; Homer A. 
Stillwell, vice-president of the Chicago 
Association of Commerce, and the Rev. 
Edward A. Kelly, pastor of St. Ann’s 
Roman Catholic church. Mr. Stillwell 
gave a very interesting account of the 
policies and methods of the Association 
of Commerce. Father Kelly talked on 
the elevation of the steam railroads 
within the limits of Chicago. Although 
he refrained from any reference to the 
matter, it is well known that he was 
more influential than perhaps any other 
individual in bringing about elevation, 
having first been led into the movement 
by the killing of so many of his par 
ishioners. 

The only insurance talk was that of 
Mr. Welch, and he brought a message 
of optimism. Never before, in his opin- 
ion, have life insurance men had so 
much reason to be thankful that they 
are in the business as they have now. 
He recognizes that in the west condi- 
tions have not been bettered so much 
as in the east, as practically all the 
companies operating in the east are un- 
der the New York laws and agents are 
not in competition with others on high 
commissions. He said the companies 
and agents had had to go to a low gear 
at high speed and the jolting had been 
such as to prevent their appreciating as 
yet the beauties of the uplands to which 
they had come. 

The Armstrong laws limited expense. 
To compensate the agents for their loss 
in income the companies had endeav- 
ored to give them contracts which 
would sell readily. To cover these lib- 
eral features had required reserves 
which had absorbed the savings from 
the more economical management. If 
the Armstrong law were to be repealed 
now, it would be impossible for the 
companies to go back to the old sys- 
tem and still issue their present con- 
tracts. 

The last two years have winnowed 
the “undesirable citizens” out of the 
business. The laws have brought about 
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ble and high class general agents and 
liberal policy contracts. While gen- 
eral agents can no longer amass the 
fortunes of old days, they can get a 
recompense worthy of their labor. 

He advised the agents to use their in- 
fluence against the further liberalization 
of contracts, as they have already 
passed what used to be regarded as the 
limits of safe underwriting. 

The executive committee recom- 
mended an amendment of the by-laws, 
changing the initiation fee and annual 
‘dues from $6 to $10, effective Jan. 1, 
1910. This will be voted on later. 


NEW DIRECTORS ARE ELECTED 
Considerable Financial Strength Is Now 
Found in Northern Life—Will 
Move to Rock Island 








The Northern Life expects to move 
its home office from Chicago to Rock 
Island in a short time. President 
Thompson and Secretary Goodrell are 
remaining in Chicago to clean up odds 
and ends. 

Among the new stockholders of the 
Northern Life are six millionaires, 
twelve bankers, four insurance experts, 
and a score of other prominent busi- 
mess men. The new board of directors 
includes such men as: 


H. A. Ainsworth, president Moline Savings 
Bank, president Williams-White Manufacturing 
Company, Moline, Ill., vice-president Northern 

¢. 

W. A. Rosenfield, president Moline Wee 
Company, and vice-president Rock Island Na- 
tional Bank. 

Frank W. Mueller, president Mueller Lumber 
Compeny, Davenport, Iowa. 

Otto Huber, president Peoples National Bank, 
Rock Island, and president Des Moines Brew- 


ing Company. 
“aul ersch, insurance agent, Rock Island; 
second vice-president Northern Life. 

M. A. atterson, assistant general freight 
agent Rock Island system. 

C. W. Lundahl, cashier Peoples Savings Bank 
and Trust Company, Moline, Iil., and treasurer 
Northern Life. 

H. Ryan, capitalist, Davenport, Iowa. 

Stewart Goodrell, insurance expert, for four- 
teen years deputy auditor of Iowa; secretary 
and general manager Northern Life. 

. B. Smalley, division superintendent Rock 
Island system, Davenport, Iowa. 

enry Krause, cashier Krause Savings 

Bank, Chicago. 

r. A. H. Arp, medical director Northern 
Life, Moline, Ill. 

ohn M. Ekelin, insurance agent, Moline, III. 

. W. Simonson, peecient Port Byron State 
Bank, Port Byron, Ill. 

Dr. P. H. Wessell, director of every bank 
in Moline, II. 

G. F. Heintz, merchant, Quincy, Ill. 

eee Thompson, leading attorney at Rock 
Island, and president Northern Life. 

It is understood that the plans of 
the new management contemplate turn- 
ing $250,000 into the treasury of the 
company in the near future in addi- 
tion to the $52,500 recently paid in. 





Ruling as to Election 

The attorney-general of Wisconsin 
has rendered an opinion that in case 
policyholders do not make nominations 
for directors or trustees, it is not neces- 
sary for the company to mail ballots to 
its policyholders. Attorney-General 
Gilbert says: 

“Section 1947f of the Wisconsin laws, 
which provides for the mailing of bal- 
lots to the policyholders, applies only 
in case any nominations other than the 
directors’ nomination shall be made.” 





Sanborn Opens New Fields 

Moore Sanborn of the Home Guards 
of America of Van Wert, O., has just 
been to Colorado, where arrangements 
were made to enter the state and es- 
tablish lodges. He also visited Chi- 
cago this week to start the organiza- 
tion work in Illinois. The Home Guards 
is now in seven or eight states. It 
uses the N. F. C. tables and gives ex- 
tended insurance. 





Home Office Help 
The Hartford Life has inaugurated a 
new plan of home office help to assist 
agents. It says in describing the plan: 


Nearly a dozen different men of experience in 
life insurance salesmanship have given their 
thought and time to this new plan of helping 





the agent get business. Also broad minded 
men whose talents are regularly expended in 
other directions have over the details of 
the plan, and made a few suggestions of great 
value. All pronounce it a sure winner—a plan 
which when carried out in complete detail will 
assist every agent in our field force. 

_ When every part of the complete plan goes 
into effect it will find prospects for him and 
help him close them. ake his work easier 
and make it ssible for him to earn more. 
As yet the “Home Office Help” plan is only in 
its infancy. 

The complete plan will include several meth- 
ods of finding prospects for agents to interview. 
It will also include a system of keeping accurate 
records of these prospects as to whether or not 
their applications are secured. This is most 
important, as exact knowledge of results of 
every business-getting plan is necessary to prove 
its value. Such systems are in operation in 
nearly every line of business today, with the 
possible exception of life insurance. 

The “‘Home Office Help” plan includes letters 

designed to interest prospects who have not 
been previously interviewed. Likewise letters 
to prospects who are “almost persuaded” and 
designed to help you close them. 
_ Every detail is to be worked out with the idea 
in mind of helping you, the agent. Your hearty 
co-operation therefore is mecessary. Prompt in- 
terviews and prompt reports of interviews are 
then naturally expected from you. 


DECISION AS TO TURNER LOAN 





Mercantile Trust Must Try Case Against 
Equitable Before Proceeding 
Against Individuals 





Justice Biscoff of New York has re- 
strained the Mercantile Trust Company 
of New York from proceeding against 
the estates of H. B. Hyde, M. Hartley, 
Louis Fitzgerald, J. E. Searles et al to 
collect $2,000,000 on the so-called Tur- 
ner loan until a similar suit brought 
against the Equitable Life of New York 
to recover the same amount has been 
tried. As to the case the New York 
Commercial says: 


That the Equitable and not the individual 

guarantors is responsible for the Turner loans, 
about which a good deal came out in the insur- 
ance investigation, is the substance of the de- 
cision, Justice Bischoff holds that the loans, 
though made through a dummy, were really for 
the legitimate purpose of protecting certain 
assets of the society. 
_ The Mercantile Trust, after the insurance 
Sovestignticn and the house cleaning in the 
Equitable, brought suits against Turner, its for- 
mer clerk, in whose name the $2,000,000 had been 
lent to the Equitable, against the Equitable, and 
against the men who had guaranteed the Turner 
lcans. Since the institution of these suits Louis 
Fitzgerald and John E. Searles have died and 
the only guarantor now alive is William N. 
Coler, Jr. 

The Turner loans were the outcome of the 
Equitable’s venture in acquifing the control of 
the Western National ank in 1894, and 
then having the bank lend money to John 
W. Young and others engaged in certain flota- 
tions. The loans impaired the bank’s capital, in 
the opinion of the comptroller, but rather than 
make this up by an assessment, the Equitable 
decided to take up the loans and caused the 
Mercantile Trust Company, which it controlled, 
to lend the necessary funds to Turner, one of 
its clerks, on the latter’s note. 

It was when the state superintendent of banks 
disapproved of the Turner loan that Hyde and 
the others entered into a written guarantee to 
the trust company to pay the Turner loan and 
any other advances made to Turner. The Equita- 
ble, by its executive committee, promises to in- 
demnify them in case it should be necessary. 
The agreement of the guarantors has been dis- 
puted by the president of the society and the 
new management, but Justice Bischoff says 
he is satisfied that such an agreement was made. 
It was further alleged by the guarantors or the 
trustees of their estates that it was understood 
between the guarantors, the Equitable society 
and the trust company, that the guarantee which 
they had given as individuals was not to be 
enforced in any event. Justice Bischoff does 
not go into this. 





Changes in Greensboro Life 

Following the recent examination of 
the Greensboro Life, a meeting of stock- 
holders was held Tuesday of last week 
and the sum of $100,000 subscribed to 
increase the surplus. 

The Greensboro Life began business 
in July, 1905, and now has over $9,000,- 
000 insurance in force. Reports have 
been current for some time that the 
company was in need of additional 
funds and the details of the recent ex- 
amination were suppressed by the 
North Carolina insurance department. 

Actuary Miles M. Dawson of New 
York, who is consulting actuary of the 
company, was in attendance at the 
meeting, I. Smith Homans, who was 
actuary of the company, having re- 
signed some time ago to enter another 
line of business. C. W. Jackson, who 
has been in Mr. Dawson’s office in New 








York for some time past, has been 
made resident actuary of the company. 

In an interview while in Greensboro, 
Mr. Dawson said: 

“The peril of the promising Southern 
and Western companies is the high cost 
of new business and all of them must 
learn the lesson or perish. The Greens- 
boro Life is one of the first to call a 
halt. Its business also will be worth, 
in the end, all it has cost.” 

The company has also reduced its 
commissions to general agents through- 
out the territory in which it operates. 


Eldredge’s New Book 


The Conservator Publishing Com- 
pany of New York announces the pub- 
lication of a new actuarial work en- 
titled: “National Fraternal Congress 
Table of Mortality with Original and 
Derived Tables Based Thereon.” 

In addition to the mortality table and 
the commutation columns, the publica- 
tion will give tables covering the net 
annual and single premiums at 4%, 4 
and 3% per cent interest, valuation col- 
umns and whole life annuities at the 
several rates of interest. It also will 
give tables of the terminal and mean 
net values and the cost of insurance on 
whole life, limited pay and endowment 
insurance for the various terms of years 
generally used. Geo. D. Eldredge is the 
author. 








Hopes for Fraternal Law 

Reau E. Folk of Tennessee, who is 
chairman of the fraternal committee of 
the National Convention of Insurance 
Commissioners, is hopeful that his com- 
mittee which has been called to meet 
next week in Chicago will endorse the 
bill which has been practically agreed 
upon by the National Fraternal Con- 
gress and the Associated Fraternities of 
America. This uniform bill is patterned 
largely after the present laws of Ten- 
nessee and Ohio and the fraternal peo- 
ple will submit the draft of the measure 
to the commissioners in Chicago. Mr. 
Folk expresses the opinion that “if a 
uniform bill which can be recommended 
by the insurance commissioners and the 
two fraternal bodies should be agreed 
upon it would be a long advance in the 
matter of fraternal insurance regula- 
tion.” 





LIFE NOTES 


The Trinity Life & Accident of Dallas, Tex., 
has changed its name to the Sam Houston Life. 


Charles J. Vopica, president of the Atlas Brew- 
ing Company of Chicago, now carries over $100,- 
000 in the Mutual Life. 

C. E. Rawson, president of the Des Moines 
Life, and Mrs. Rawson, vice-president, are in 
New York attending the convention of life 
presidents. 

The Old Colony Life of Chicago will enter 
Nebraska after the first of the year and has 
appointed George N. Cooper, an Omaha lawyer, 
as state agent. 

The Federal Life of Chicago has applied for 
admission to Texas, Arkansas, North Carolina 
and South Carolina, expecting to begin busi- 
ness after the first of the year. 


Simeon W. Croy, formerly with the Mutual 
Life in Chicago, and later with the Hartford 
Life at Coumbus, Ohio, has gone with the 
Columbian National Life at Chicago. 

Lawrence M. Cathles, who was recently ap- 
— resident actuary for the Southwestern 

ife of Dallas, has been elected secretary of that 
company and will hereafter fill both positions. 

The Iowa Life Underwriters Association will 
hold its annual meeting at the Savery at Des 
Moines, Dec. 12. The program committee is in 
ccrrespondence with a number of eminent in- 
surance men. 

Walter A. Legeman, vice-president and gen- 
eral manager of the Intermedia Life Assurance 
Company of Evansville, Ind., and _ senator-elect 
from that county, died suddenly Nov. 28. He 
was 40 years of age. 

Representative M. C. Thornton of New Albany 
will introduce in the coming Indiana legislature 
a bill to establish a state savings bank to do 
industrial life insurance business on the lines of 
the Massachusetts law. 


The late John V. Farwell, Sr., of Chicago, the 
wholesale merchant, carried a single payment life 
policy in the Mutual Life. The premium was 
$4,077 and he had been paid $1,848 in dividends. 
At his death the heirs received $16,430. 

The Seminole Securities Company of Colum- 
bia, S. C., has secured control of the Southern 
Life of Fayetteville, the Union Life & Trust 
Company of Muskogee, Okla. and the Key- 
stene Life of New Orleans. It is proposed 
to consolidate a number of other concerns into 
one big company. 

The Minnesota insurance department has re- 
voked the license of the Fraternal Mystic 


=r. eee TS". TE Tee 





Circle, with headquarters at Philadelphia. The 
reason given is that it was using its mortuary 
fund for expenses and that it was involved in 
some insurance deals that the department did 
not consider proper. 


Luther Gowan, for some years manager for 
the southern district of Indiana for the John 
Hancock Mutual Life, has oo to become 
7 agent of the American tral in Okla- 
oma. he southern district has consequently 
been added to the other districts of the state 
in charge of E. E. Flickinger, who now has the 
whole state. 


Probably the largest premium paid to any 
Des Moines company for several years was that 
received by the Royal Union last week from 
John Cooper of Baxter Springs, Kans. The 
amount was $17,894.38, which represented the 
total premiums upon two single premium con- 
tinuous installment policies which provides an 
annual income of $600 to each of his daughters, 

As a result of the recent decision of the su- 
preme court of Indiana holding burial associa- 
tions illegal because they did a life insurance 
business without compliance with law and issued 
contracts with undertakers, having no insurable 
interest in the life of the assured, as bene- 
ficiaries, some of the leading burial associations 
are considering reorganizing as mutual life in- 
surance companies. 


The Chicago Life Underwriters Association 
will celebrate its twenty-first anniversary at the 
January meeting. The first meeting was held 

ec. 7, 1888, but the exact anniversary will 
not be observed because of the custom not to 
kold a meeting in December. James W. Janney 
of the Provident Life & Trust, who was the 
first president, is the only charter member re- 
maining in Chicago. 

Herman L. Ekern of Whitehall, Wis., speaker 
of the 1907 Wisconsin assembly, who was de- 
feated for reelection as member of the assem- 
ly by A. T. Twesme, has brought suit for 
$20,000 alleged damages to his reputation, against 
his successful rival. Mr. Ekern was the chicf 
factor in putting through the life insurance 
bills. He says that by reason of accusations 
made by Mr. Twesme that he had received a 
bribe from Isaac Stephenson for his vote in the 
senatorial contest before the last legislature he 
was defeated. 


LIFE APPOINTMENTS 


‘Wisconsin 
New York—W. H. Groat, Baraboo; W. R. 
Patzen, Milwaukee; H. L. Fernbach, Chicago, 
N. W. Mutual—H. J. Maxwell, Princeton; J. 
Salinger, West Bend; B. G. Van Deven and 
5 B, Goodwin, Milwaukee; John Meindle, Phil- 
ips. 
Old Colony—C. E. Nebeker, Milwaukee. 
Travelers—Rowley & Zimmerman, Wausau. 
Aetna—John Gaustad, Eau Claire; Edward 
Saens, Milwaukee; E. C. Sperbeck, Plain- 
ville. 
New York—Joseph Saffro, Milwaukee; C. H. 
Person, Rhinelander. 
Travelers—Gebhard 
Claire. 
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Amer. Assur.—I. S. Benard, Indianapolis. 

Bankers. Ia.—C. C. Garrison, Plymouth. 

Mass. Mut.—O. D. Pauley and W. J. Leach, 
Rushville. 

Amer. Cent.—C. R. Montgomery, Columbus. 

Bankers, Ia.—F. W. Machen, Toledo; A. E. 
Bernsteine, Cleveland. 

Conn. Mut.—Joseph F. Usher, Cleveland. 

Columbian Natl.—E. W. Bozard and Herman 
Glazel, Cleveland. 

Equitable, N. Y.—Margaret I. Kelley and 
Ccra B. Smith, Cleveland; Julius fmt. To- 
ledo; J. T. Schwartz, Fremont; O. Rodocker, 
Hicksville; L. . Wilder, Edgerton; F. H. 
Voigt, Holgate; N. E. Tryon, Maumee. 
_Home—E. B. Trouts, Cincinnati; R. S. Tid- 
rick, Sherrodsville. 


Hartford—C. Cooper, Everett; A. P. 
Stalter, Montpelier. 
Lincoln Natl—J. H. Wootton, Mt. Vernon; 


H. B. Moeser, Toledo. 
‘Mass. Mut.—W. E. Meacham and W. E. Mc- 
Kindsey, Cleveland; W. P. wman, Ports- 
mouth. 
Mutual, N. Y.—B. K. Blanchet, Norwood; 
Garmen Staley, Columbus; P. L. Henry, Iron- 
ti 


on. 

Mutual Benefit—J. C. Larason, Springfield. 

N. W. Mut.—C . Selby, Warren; E. M. 
Lotimer, Chardon; F. A. Sosman, Chillicothe. 

National, Vt.—A. H. McCulloch, New Con- 
cord; A. R. Allen, Litchfield. 

New York—L. V. Gardner, Cleveland. 

New England Mut.—T. T. Dillon, Canton; 
Rey Lehey, Columbus. 

Pittsburg _L. & T.—G. A, Wassman, East 
Liverpool; E. L. Fox, Blissfield; J. J. Eicher, 
N. T. Krause and H. W. Leiend er, Canton; 
S C. Allen, Niles; J. W. Holly, Cygnet; J. M. 
Stecker, Bloomdale; W. J. King, West Lafay- 
ette; J. J. Schromofsky, and C. W. Reilly, 
Youngstown; H. .R. McElroy, Akron; F. 
Moore, Marietta. 

Provident L. & T.—S. E. Walton, Toledo. _ 

Royal Union—G. H. MacFarland, Cincinnati. 

Reserve Loan—J. Harrison Reynolds, Cleve- 
land; H. D. Bartholomew, Cincinnati; Cal Wil- 
son, Ironton; J. R. Kirkpatrick, Zanesville. 

State, Ind.—P. Humphry, Columbus Grove. 

State Mutual—E. S. Miller, Bowerston. 

Travelers—W. T. Masters, Cleveland; C. R. 
Bogart, Toledo; O. M. Sanford, Steubenville. 





Aetna—J. P. Wierman, Breckenridge; J. H.- 
Chase, Lansing. 

Central, Ia.—C. C. Otis, Detroit. 

Home—N. J. Vermilya, Flint; Lorenzo Bree, 
Hancock. 

ohn Hancock—W. a . Morrice. 

ass. Mut.—F. F. nders, Bronson. 
Mich, Mut.—J. D. Clark and R. S. Platt, 


Kalamazoo. 4 
Mutual Benefit—M. R. Layton, Leslie; Miss 
Josephine Muenscher, Manistee. 
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New England Mut.—R. E. Mason, Detroit; 
J. E. Monks, Hadley. 

Northern Assur.—D. C. Vandercook, Albion; 
H. H. Crawford, Flint; Wm. Nicholls, Lake 
Linden; R. G. Derby, Lake Odessa. 

Old Colony—W. C. Gray, Menominee. 

Provident L. & T.—C. M. Eaton, Pontiac. 

Travelers—J. H. Kirby, Grand Haven; Wal- 
ter Blossom and Thos. C. Yates, Negaunee. 

Aetna—J. H. Mortley, Ishpeming; E. F. 
Henne, Saline. 

Canada—E. B. Spofford, Detroit. 

Lincoln Natl.—C. S. McLouth, Fremont, Ind. 

Mutual Benefit—George Reed, North Star. 

Phenix—J. M. Pennell, Sheboygan. 

Aetna—J. H. Mortley, Ishpeming. 

Berkshire—J. E. Tischner, Detroit. 

Columbian Nat’l—P. S. Sexton, Breckinridge; 
Cc. S. Losey, Grand Rapids. 

Home—Thomas Mathieson, Calumet. 

Mutual Benefit—O. S. Wood, Barryton; Nor- 
man Reynolds, Detroit; F. P. Haskell, Flushing; 
J. W. Mitchell, Grand Blanc; J. E. Monks, 
Hadléy; T. P. Steadman, Manistee. 

Travelers—F. E. Bowen, Cadillac; F. I. Van 
Wagner, Eaton Rapids; J. F. Mullens, Ishpeming. 

Bankers, Ia—John Drawe and E. J. Dudley, 
Detroit; C. M. Travis, Metamora; C. J. Baker, 
Washington, 

Columbian Natl.—W. W. Curtis, Detroit. 

John Hancock—C. H. Broadfoot, Traverse 


ity. 

Mass. Mut.—W. W. Lyons, Otisville. 

Mutual Benefit—F. E. Schram, Owosso. 

Northern Assur.—Geo. H. Luther, Detroit; 
C. R, Dockery, Traverse City. 

New York—Adolph Freund, Detroit. 

Travelers—F. M. Birdsall, Cheboygan; F. S. 
Birdsall, Traverse , 

Amer. Cent.—J. J. Freeman, Jackson. 

Des Moines—R. O. Crawford, Ypsilanti. 

Federal—Emil Wutala, Ishpeming. 

Mich. State—W. . Davidson, Geo. .P. 
Farnsworth, S. E. Beck, G. G. Burt and W. A. 
Quick, Detroit. 

National, Vt.—Gerald Fitzgibbon, Detroit. 

Pacific Mutual—E. J. McCarthy, Escanaba; 
G. J. Murray, Michigamme. 

ravelers—A. S. Wilson, Bellevue. 
Indiana 

N. W. Mut.—M. G. Donahue, Birdseye. 

Penn Mut.—G. E. Randall, Ft. Wayne. 

Bankers, Ia.—J. P. Pro, New Albany. 

Security, Ill.—L. S. Walden, Indianapolis. 

Aetna—Dennis & Gorman, Fort Wayne. 

New York—Edward Davis, Rockville; C. F. 
Lugar, Connersville. 

Illinois 

Aetna—S. P. James, Abingdon; 
McLeansboro; John A. Dahlin, St. Charles; W. 
B. Ryerson and Wm. J. Hammond, Chicago. 

Columbian Natl.—Wm. J. Lake, J. H, Slaugh- 
ter and Oscar J. Lisanohy, Chicago; O. A. Tan- 
ner, Rockford; C. N. Poffinberger, Adeline. 

Conn. Mut.—B. J. Feih, Mendota; Nathan 
Greensfelder, Chicago. 

Equitable, N. Y.—H. H. Robinson and L, C. 
Abbott, Chicago; Walter Lintott, Aurora; M. C. 
Shaffer, Plymouth; Ss. ude, Vergennes; 
C. E. Neillson, Pocahontas; J. J. Burge, Tam- 
awa; J. T. Ogle, Litchfield. 

Hartford—Henry Gnaedinger and Gilbert P. 
Drew, Chicago; L. Coyle, Gridley; G. J. 
Haven, Marengo. 

— Hancock—Sylvester David, Chicago. 

ass Mut.—R. S$. Spann, Alto Pass; J. O. 
Thompson, Moline. 


J. F. Lockett, 


=. 


Mutual—A. E. Montieth and J. R. Miller, 
Mattoon; Will Ments, Chicago; L.. A. Dayton, 


bel a ag ‘ Lo 
$ v 2 eg ne 
nider, Quincy; G. H. 
ete eee St. Louis; 
. A. Fairbanks, Hoopeston; W. F. M 


Chicago; A. E. Hirsch, Moline, 
New York—C. A. Golden, Kankakee; W. H 


cDermott, 


Bluedorn, East St. Louis; P. J. Clibborn, Zion; 
A. G. Vaughan, Mansfield. 
Pacific Mut—P. A. Murphy, Joliet; J. J. 


Marshall, Chicago; P. J. aters, Joliet; £ 
Breen, Elwood; Arthur C. Albers, Monee; F. B. 
Rohe, Crete. 

Travelers—H. A. Cook, Sparta; C. W. John- 
son, Roupaee: E. H. cClure, Sparta; J. 
Grant Teller, Chicago; Virgil Maxfield, Anna. 

Union Mut.—O. A. Schenk, St. uis, Mo. 
—— Reserve—H. F. W. Marquardt, East 

. Louis. 

Bankers, Neb.—A. C. McNeill, Zion City. 

Columbian Natl. Life—Wm. Holmes and Wm. 
B. Fonveille, a: Herman Glasel, Cleve- 
land, O.; R. M. Davidson, Oregon; M. V. 
Nordstrom, F. me Murphy and L. P. Gaarn, 
Rockford; W. B. hemtd. Pittsburg. 
ne Mut.—J. W. and Herbert Hendricks, 
ar 


Equitable, Ia.—Ambrose Sellars, Charleston. 

Hartford—F. B. Stairwalt, Shelbyville. 

John Hancock—R. H. Behrens, Chicago. 

Mass. Mut.—Sydney S. Coombes, Chicago; 
Fred Longtin, Rockford; J. Fay Cusick, Chris- 
man; Stephen Sturdevant, Milford. 

Mutual Benefit—W. E. Coffin, Urbana; How- 
ard P. Getz and Ferdinand Spies, Chicago. 

New York—F. P. Sisson, Mansfield; R. B 
Bell, Oakland; Arthur Oehler, Gillespie. 

N. Mutual—Arthur Salomon. Chi- 
cago; C. W. Parkinson, Mendota; J. H. Nims, 
Decatur; D. A. Boatright, Danville. 

Penn Mut.—J. W. allace, Bloomington; G. 

. Bartleson, Grand Chain; H. J. Crushing, 
Kirkwood; Ww. D. Robinson, Farmer City. 

Phoenix ey Pick, Chicago. 

Travelers—McClure Cook, Sparta. 





Love for the Artistic 


Louis Bloomeyer, the insurance man, 
33 East Seventh street, is having his 
place beautified by the Herms Floral 
Company, with a fine hedge.—Ports- 
mouth, Ohio, Blade. 





AMONG CASUALTY AGENTS 


OBJECTS TO COUPON POLICIES 











Deputy Waite of Wisconsin Says They 
Are Detrimental to the Business 
as a Whole 





M. W. Waite, deputy insurance com- 
missioner of Wisconsin, has made a re- 
port on the methods used by concerns 
writing coupon or limited accident and 
health policies. These policies, for 
which a premium of $1 to $5 a year is 
charged and are sold through registry 
companies, given as premiums by news- 
papers or given by manufacturers and 
others to persons buying a certain quan- 
tity of goods. 

Mr. Waite in his report to Commis- 
sioner Beedle states that in his opinion 
it seems impossible for any company 
to give bona fide protection for either 
sickness or accident at $1 or $2 a year 
premium. He does not believe that such 
policies can be sold without misrepre- 
sentation, but he is unable to find any- 
thing in the Wisconsin law that will 
prevent their issue. 

He says: “Certainly such a cheap 
class of insurance is detrimental to all 
companies trying to pursue an honor- 
able business and a ruling by this de- 
partment demanding that all accident 
campanies cease issuing these cheap, 
limited contracts would be for the bene- 
fit of the general public.” 





To Get Surety Information 
Chairman Rittenhouse of the fidelity 
and surety committee of the National 
Convention of Insurance Commission- 
ers has addressed companies as fol- 
lows: 


Will you please furnish the special fidelity 
and surety committee with the folowing infor- 
mation, to-wit: 7 

1. The face liabiity or penalty (not esti- 
mated) on all contracts and bonds and premi- 
vms written and losses paid on fidelity and 
surety business for as many years back as 

ssible. We should like this data if possible 
or use at the next meeting of the committee 
which is set for Dec. 7 at Chicago and of 
which you will receive further notice. 

2. You are requested to advise the chair- 
man at the earliest possible moment as to the 
number of years for which you can furnish the 
fellowing information: 

Penalty Gross 

Can- Losses Cash 

celed. Paid. Salvage. 


Penalty 


Classification. Written. 








Total 





The foregoing to be furnished on the follow- 
ng, classification : 


idelity—Honesty guarantees: . 

(a) Fidelity—Bookkeepers, cashiers, clerks, 
etc. 

(b) Fiduciaries — Executors, administrators, 
et 


c. 
(c) Public officials—State, county, etc. 
(d) United States Government employes. 
Surety—Financial guarantees: 
(a) Contract. 
(b) Contract, United States Government. 
(c) Depository. 
(d) Indemnity—Bail, appeal, lost checks, etc. 
Kindly answer at the earliest possible moment, 
discussing propositions Nos. 1 and 2 separately. 





New Fidelity Schedule 
At the recent conference of surety 
underwriters the fidelity bond schedule 
was formulated and is now up to the 
companies for approval. 





Young Takes Large Territory 


John R. Young of La Salle, Ill, has 
taken the general agency of the steam 
boiler department of the Empire State 
Surety for northern Illinois, except 
Cook county, and a little adjacent ter- 
ritory covered from Chicago, a small 
district around Aurora and six coun- 
ties around La Salle. The reason for 
this last exception is that Mr. Young is 
general agent of the Maryland Casualty 
for all lines in these six counties. Mr. 
Young expects to spend considerable 
time appointing and assisting agents in 








AMERICAN FIDELITY CO. 


MONTPELIER, VERMONT 


Liability, Burglary, Personal Accident and Health, Fidelity and Surety Bonds 


ALSO THE MOST LIBERAL AUTOMOBILE LIABILITY POLICY ISSUED 


Special Inducements to Agents and Brokers 





HUTCHINSON & COOLEY, °° thiti” 


159 La Salle Street, Chicago 


CHRIS. SCHROEDER & SON, "Wate “* 83-85 Michigan St., Milwaukee 


E. J. SCOONOVER, 
MICHIGAN INS. AGENCY, Inc., 


General Agent for 
Indiana 


WAYLAND C. BALLARD, General Agent for 


lowa 


TRAFFORD N. JAYNE 


Attorney oat Manager for 


509 Law Building, Indianapolis 
Gener atenis tor =“ Ford Bidg., Detroit 


Sixth é Locust Sts., Des Moines 


Minneapolis 





AGENTS WANTED 


THE FARMERS & CITIZENS 
LIVE STOCK INSURANCE 
COMPANY 


OF LIMA, OHIO 
Capital Stock $100,000 OO 














Insures the lives of all kinds of live 
stock. They need agents in every 
town in the state of Ohio. 
Write them. 


“PERFECTION” POLICIES 
are issued only by the 


Continental Casualty 


ompany 
CHICAGO, Illinois 





When better Accident and Health 
be written, we wal wane i sty ie = 
Producers address —_ 


H. G. B. ALEXANDER 


President and General Mansges 
8208 Michigen Ave. Chiesgo, Til. 





LONDON GUARANTEE AND ACCIDENT CO., Ltd., 


Head Office 


CHICAGO 


A. W. MASTERS 
General Manager 





Liability, Accident, Health, 





OF LONDON, 
ENGLAND. 


CONKLING, PRICE & WEBB, 
Gen'l Agts., Ill., Me. and Ind. 
171 La Salle Street, Chicage 


RAYMOND € RAYMOND 





Burglary, Steam Boiler, Gen’l Agts., Michigan, 
and Credit 310 Ford Bidg., Detroit. 
Woodmen’s Casualty Company ee eee 
(Stock Company) N E ae 





Writes the best health and 
accident policies on the mar- 
ket. Liberal agents’ con- 
tracts toproducers. :: :: : 





Address W. A. NORTHCOTT, President 


SPRINGFIELD, ILLINOIS, 


| HOTEL 


BREVOORT 


Chicago, Illinois 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


On Madison Street, near La Salle 
One minute from the Insurance District 
The Patronage of Insurance Men 





Is Solicited. 





Ghe 





of New York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President, 
290-292 Broadway, Mew York. 








od edt dedi nade « eeeteee 
Surplus and Capital..... .....+.+++-. 404,716 
es 





Disability Insurance, Sickness or Accident, 
$1.00 per month to $100.00 per year. 


EXCLUSIVE TERRITORY. 


Write A. E. FORREST, Secy., Chicago. 
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his new territory, while his son looks 
after his local business at La Salle. Mr. 
Young is one of the leading casualty 
agents down the state. 





INTERESTING ISSUE DECIDED 





Aetna Life Loses in a Case Where Im- 
mediate Notice Clause Is Cited in 
Liability Suit 





The United States circuit court of 

appeals for the Seventh district has re- 
versed the decision of the United States 
circuit court for the northern district of 
Illinois in the case of the Frank Par- 
melee Company vs. the Aetna Life. The 
Parmelee company had a teams policy 
in the Aetna. 
_ On Aug. 18, 1902, Cora Wheelock was 
injured by one of the Parmelee buses 
and suit was brought to recover dam- 
ages in the circuit court of Cook coun- 
ty at Chicago. The summons was 
served on J. J. Gany, and he was not 
at that time in the employ of the Par- 
melee company. The Parmelee com- 
pany claimed it had no notice or knowl- 
edge of the summons or suit, proceed- 
ings or default in judgment. The Par- 
melee company discovered by chance 
Sept. 2, 1904, that default was entered. 
Notice was then given the Aetna Life, 
which disclaimed liability on the ground 
that immediate notice of the accident 
and suit was not given as required by 
the policy conditions. 

The Parmelee company defended the 
suit and judgment of $3,500 was given 
against it. An appeal was taken to the 
appellate court and Illinois supreme 
court, which affirmed the judgment and 
the Parmelee company paid the judg- 
.ment. 

Suit was brought against the Aetna 
Life in the United States circuit court 
and judgment given the Aetna Life for 
costs on demurrer. On appeal to the 
United States circuit court of appeals, 
Judge Grosscup in the opinion says: 

The contention of defendant in error (Aetna 
Life) put into logical uence, is that inas- 
much as the summons filed in the Whelock 
suit cannot be attacked or denied by the plain- 
tiff in error (Parmelee Company) in this case, 
it is a summons within the meaning of condition 
two of the policy contract, and that inasmuch 
as neither that nor any other a was for- 
warded to the defendant in error, the plaintiff 
in error has failed to comply with the condition 
that requires that “the assured shall immedi- 
ately forward to the company every summons 
or other proceeding as soon as the same shall 
have been served upon him. 

But is this a case in which the return, in the 
Whelock case, cannot be challenged? Many 
cases are cited by defendant in error, illustrat- 
ing the circumstances under which an officer’s 
return upon a summons may not be contra- 
dicted. ank of Eau Claire v. Reed .y Ill. 
238, 240; Brown v. Kennedy, 82 U. S. 600 
(21 Law Ed., 193); Trimble v. Erie Electric 
Motor Co., 89 Fed. ~e. 51; Joseph v. New 
Albany, etc., Co., 53 Fed i 
States v. Gale, 45 Fed. Rep. 107; Walker v. 
Cronkite, 40 Fed Rep. 133; Hunter v. Stone- 
burner, 92 Ill. Rep. 75, on page 79; Fitz — 
v. Kimbell, 86 Ill. 896, 397; eddish v. haw, 
111 I. App. 3837, 338; Irwin v. Smith, 66 
Wis. 118; 18 Enc, Pleading & Practice, page 
967- but none of these cases bear any analogy 
to the case under review. Surely had appro- 
priate action been taken in the action in which 
the summons was issued, the verity of the re- 
turn might have been challenged and tried. And 
the defendant in error was in a position, had it 
assumed the obligations of its contract to de- 
fend the action, to have exercised that right of 
challenge; so that, while as against it, the 

laintiff in error, in some collateral proceeding 
| a third party, or in a proceeding in scire 
facias (Bank vs. Eau Claire, 2382 Ill. 238) 
the return might not now be open to challenge, 
there is neither precedent nor reason for holding 
that. as between themselves, in the settlement of 
their own relations to each other, such a rule 
should be applied. 

But assuming that the summons was one that, 
under condition two, should have been imme- 
diately forwarded to defendant in error, the 
averments of the declaration still show, in our 
judgment, a substantial compliance with the 
contract; for defendant in error was put in 
full information of all the facts transpiring up 
to that time—had all the data upon which to 
base its judgment as to what defense might be 
made to the Whelock action, and how the de- 
fense could be conducted. In contracts of this 

ind, to escape liability, the insurer must show 
that the breach is something more than a mere 
technical departure from the letter of the bond 
—that it is a departure that results in sub- 
stantial prejudice and injury to its position in 
the matter. Rumford Falls P. Co. v. Fid. 
Cas. Co., 92 Me. an Ward v. Maryland 
Cs. Co., 71 N. H. 

judgment +s ‘a circuit court will be 
anak and the case remanded with instruc- 





tions to overrule the demurrer, and to proceed 
further in accordance with this opinion. 


Sheriff, Dent, Dobyns & Freeman 
represented the Parmelee company as 
attorneys. 





Want to Give Personal Bonds 

It is reported that the banks of Chi- 
cago will endeavor to have the city ac- 
cept personal sureties for the deposi- 
tory banks, on the ground that under 
the new rates for depository bonds, 
bonds to protect the city’s $15,000,000 
of deposits will cost $75,000. On this 
account the banks, of course, can not 
afford to pay the city so much in inter- 
est as if relieved of this expense. 





Meininger in Chicago 

H. B. Meininger, the hustling secre- 
tary of the German Commercial Acci- 
dent, is at the Auditorium Annex in 
Chicago this week meeting men who 
are thinking of connecting with the 
company. Mr. Meininger is developing 
a strong producing machine. 





Business in Hawaii 


The following is the business in 
Hawaii for 1907: 








Premiums. Losses. 

American Surety........ EMG. seeseces 
Continental Casualty ...  2,852,75 $ 608.92 
Employers Liability...... 8,289.37 1,830.66 
Fidelity & Deposit....... cv  * eee 
*Firemans Fund ........ 658.30 ..... ee 
London Guarantee....... 1,848.83 ....... 
Metropolitan Cas. . oe J 16.20 
Pacific Coast Cas... ‘ 18.75 
Pacific Mutual Life. oe 8 86s eeeeee 
Pacific Surety ..... 472. $71.10 
Preferred Accident q 1,061.22 
oss postant i 374.28 
Uv. &. > EE GBF cccce oe eee 
TOS. cccteces «+eee$ 44,683.86 $ 4,281.13 


* Automobile. 





Contest for Presidency 


As the time approaches for the an- 
nual election of officers by the Iowa 
State Traveling Mens Association the 
contest over the office of secretary 
grows more spirited. This office is 
worth annually about $7,000, derived 
largely from fees. The candidates so 
far announced are L. C. Deets, the pres- 
ent incumbent, E. J. Concannon and A. 
W. Rader. Mr. Concannon’s support- 
ers are confident that the contest is 
really between him and Mr. Deets. The 
election will be held January 16. 





Deny Rate Quotations 

Regarding the statement that certain 
liability companies were quoted on 
teams insurance for an ice company at 
Decatur, IIl., the Pennsylvania Casualty 
and Employers Liability have informed 
this paper that the rates quoted for 
them were erroneous as neither com- 
pany authorized such quotation and 
would not accept the business at the 
rate mentioned. 





Kelsey Demands High Reserve 

Surety companies have received word 
from Superintendent Kelsey of New 
York that their Jan. 1 statements will 
have to show a reinsurance reserve on 
excise bonds executed in New York 
state of three-fourths of the gross pre- 
miums. Mr. Kelsey has been asked for 
further particulars, as some of the com- 
panies think the law is perfectly plain 
requiring only 50 percent reserve, and 
they do not understand by what author- 
ity the standard is thus raised. 





Reduce Burglary Rates 

The conference burglary insurance 
companies—or some of them at least— 
have reduced rates on the $500 residence 
policy to the figures of the American 
Bonding and the American Fidelity. 
The rates on these policies have been a 
bone of contention between the confer- 
ence companies and these two for some 
time. The conference rate was $15 for 
houses and $17.50 for apartment build- 
ings, while the two companies charged 
$2.50 less on each class. The two com- 
panies claim to have had a very satis- 
factory experience on these policies and 
have steadfastly refused to come up to 
the conference rate. The United Sure- 
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PHILADELPHIA, PA. 

STRONG STOCK COMPANY 
Any man in Illinois, Louisiana, Maryland, Michigan, Missouri, Ohio, 
Oklahoma, Tennessee, Texas, Vermont or Pennsylvania, having a line 
of Accident, Health or Disability Insurance to place, will do best by 
consulting with the first and only German Accident Company in the 
United States regarding territory and commissions. 

Our **Definite’’ Policies are the only safe kind to sell 
Address HORACE B. MEININGER, Sec’y and Gen’! Mgr. 











PHILADELPHIA CASUALTY Co. 


WALTER LE MAR TALBOT, President. 


LIABILITY 
ACCIDENT PLATE GLASS 
HEALTH CREDIT INDEMNITY 


INSURANCE 





WE WANT LIVE AGENTS. 

















UNITED SURETY COMPANY 


BALTIMORE.MD. 


JOHN MCGILLEN & — 
Bon.ano Sios. tet te Ene ote 

TELEPHONE + one rate Cnicaco, ate 

THE FLETCHER Co., THE ELDRED AGENCY, 


N. W. Manacens. GENERAL AGENTS, 
Bank of Commence Bioc., 


10 MrtcHet Bive, 
MINNEAPOLIS, Minn. 


‘ 
Mitwaukee, Wis. 











HOME OFFICE, BOSTON, MASS. 
T. J. FALVEY, Prsswent J. T. BURNETT, Szc’r-Truas. 
Capital, $500,000.00 Surplus, $250,000.00 


SURETY BONDS AND 
BURGLARY INSURANCE 


Moore, Case, Lyman & Herrick 
MANAGERS FOR ILLINOIS 


159 La Salle Street 

















Chicago, Iil. 

















Earn More! Write 
Live Stock Insurance! 


It will pay you well to add this branch to your business. This Company 
insures horses, mules and cattle against death from any cause. Attractive 
policies, fully protected by deposit of securities with Indiana In- 

gaat surance Department. Unlimited opportunities. No real com- 
petition. This is the only recognized company of its kind, en- 
dorsed by all the large breeders and importers. Write now about your territory. 


LOSSES PAID IN 1907, $65,000.00 SURPLUS AS TO POLICYHOLDERS, $124,642.63 


Indiana & Ohio Live Stock Insurance Co. 
(Estab. 1886) CRAWFORDSVILLE, IND. 
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Dubuaue—D. B. Bakke. Thief River Falls. 


added to all rates except dwellings. pri- 
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ty, in announcing the reduction, stated 
it would be in effect until Jan. 1, there- 
by leaving the impression that an agree- 
ment might be reached by that time. 
The Empire State Surety, however, 
made no such provision. 





Judgment Against Illinois Surety 

The supreme court of Iowa has af- 
firmed the decision of the lower court 
giving judgment for $20,000 against the 
Illinois Surety under a bond executed 
to release from attachment certain prop- 
erty of Henry W. Schleuter, a Chi- 
cago contractor. The bond was ex- 
ecuted by an attorney in fact, and, if 
there ever was a record of it in the 
company’s home office, it got lost or 
destroyed. The officers knew nothing 
of the existence of the bond until they 
received a letter from the state auditor 
asking why the company did not sat- 
isfy a judgment for $20,000 against it, 
taken by default. The company car- 
ried the case to the supreme court, 
seeking to have it reopened and an op- 
portunity given the company to intro- 
duce its evidence. This was denied. 
The claim will be paid as soon as the 
legal record is completed. The com- 
pany has carried $20,000 in its loss re- 
serve for this case since judgment was 
given in the lower court, so its surplus 
will not be affected. 


To Discuss Standard Policies 

Superintendent Lemert of Ohio, 
chairman of the laws and legislation 
committee of the National Convention 
of Insurance Commissioners, has called 
a meeting in Chicago Dec. 9 to discuss 
standard accident and health policies. 
He invites the attendance of company 
officials and asks that the following 
points be covered: 

1. What demand exists in your state 
for standard provisions and prohibitions 
for health and accident policies? 

2. In your opinion is it advisable to 
attempt to establish such standard pro- 
visions and prohibitions; and, if so, give 
six standard provisions and six standard 
prohibitions that you regard as im- 
portant. 








Rebhan’s New Appointments 

August Rebhan & Co., of Milwaukee, 
general agents of the Casualty Com- 
pany of America for Wisconsin, an- 
nounce that they have appointed W. F. 
Prather, Jr., of Baltimore, Md., to be 
manager of the Wisconsin department 
of the company, with headquarters in 
Milwaukee, and John F. Dunphy of 
Milwaukee to be special agent. 

Mr. Prather has for the past year 
acted as traveling auditor for the Cas- 
ualty Company, and he is an experi- 
enced and practical liability field man. 
He will have entire control of all agents 
and solicitors and of the adjustment of 
all claims, as well as acting as auditor 
for the home office in Wisconsin. Mr. 
Dunphy has been connected with Aug- 
ust Rebhan & Co. for many years and 
he has a wide acquaintance in this field. 





‘ Placing Stock With Attorneys 

The Interstate Surety of Redfield, S. 
D., is placing stock in the different 
counties in the state with attorneys. It 
is specializing for the present on judi- 
cial, state and county official bonds. 





Want to Effect Reinsurance 

At the last meeting of the Chicago 
Surety Underwriters’ Association it 
was proposed that all members request 
their companies to empower them to 
effect reinsurance in Chicago. So far 
as has been learned, the suggestion 
meets with the approval of the members 
generally. It is said that John Mc- 
Gillen & Co. of the United Surety are 
the only agents in Chicago who have 
this power now, although many others 
have broad powers in the issue of di- 
tect business. Not only is this change 
desired because of the time it would 
Save, but also because it will give the 
Chicago offices credit for all Chicago 


iia wy aevre 





business, while now they get no credit 
for reinsurance on Chicago risks ef- 
fected at the home offices. 


CASUALTY NOTES 
The Surety Underwriters Association of Rich- 
mond, Va., has been organized. 
Maj. C. M. Travis of Chicago heads 
Woodmens Casualty agents for October. 


The Peoples Surety has applied for member- 
ship in the Liability Underwriters Association. 
The German Commercial Accident is in pos- 
session of its license to operate in Tennessee. 


The Ridgeley Protective } 
Worcester, Mass., has been licensed to do busi- 
ness in Minnesota. 

The Empire State Surety as Oct. 1 shows 
assets $1,462,481, claim reserve $200,963, pre- 
mium reserve $377,541, net surplus $286,015. 


William Feuerpfeil of Manitowoc, Wis., has 
resigned as director of the Federal Casualty, 
of which he was one of the founders. 


The United States Fidelity & Guaranty has 
executed the bonds for. the supreme officers of 
the Knights of Father Matthew, through its 
St. Louis office. 


A. E. La Berge has been appointed general 
agent of the Northwestern Casualty at Madison, 
Wis., to fill the vacancy made when C. Coolidge 
was transfered to the home office. 


The German Commercial Accident has ex- 
tended the weekly indemnity on its unlimited 
health and accumulation disability policies from 
twenty-six to fifty-two weeks. 


Philip Lunt Small, comptroller of the Fidelity 
& Deposit, has resigned to accept the position 
of actuary of the National Surety, and will 
enter upon his new duties at once. 


M. Olle of Milwaukee has notified the Wis- 
consin insurance department that he has re- 
sign as treasurer and withdrawn from_ the 

isconsin Mutual Live Stock Insurance Com- 
pany. 

John S. Spann & Co. of Indianapolis have 
been appointed general agents for Indiana of the 
Massachusetts Bonding Company. It has also 
been given the Indianapolis general agency for 
the commercial department of the Continental 
Casualty. 

The boiler insurance of the United States 
Steel Corporation has gone to the Hartford 
Steam Boiler Inspection and Insurance Com- 
ae 4 under a three years’ contract. It was 
ormerly written in the Casualty Company of 
America. 

F. W. Offenhauser & Co., of Texarkana, Tex., 
have been appointed general agents of the Ocean 
Accident & Guarentes for Arkansas and North- 
east Texas. They have appointed C, A. Cravens, 
formerly of Joplin, Mo., to be special agent’ and 
he is plntiog the Ocean in Arkansas, 

By an error in last week’s issue it was 
made to appear that all the companies but one 
had enter a plate glass association at Chi- 
cago. It should have been made to read that 
they have entered the burglary association. 
The plate glass compact has been dead for 
months. 

The Illinois Surety has received a copy of the 
report of the examination of the company made 
in October by Goerge P. a for the sur- 
rogate’s court of Erie county, N. Y. The ex- 
aminer speaks especially in commendation of the 
conservative manner in which the company con- 
ducts its business. 

C. Coolidge, who has had charge of the 
branch office of the Northwestern Casualty at 
Madison, Wis., in the capacity of general agent 
for the past year, has recently been promoted to 
the home office at Milwaukee, where he will 
hereafter make his headquarters and devote his 
time to organizing and adjusting throughout the 
state. 


A systematic effort is being made to reduce 
the number of accidents to miners on the Mesaba 
range in Minnesota. The insurance company 
which is carrying the liability and workmen’s 
collective insurance has sent a corps of experts 
to the mines to instruct the miners how to avoid 
accidents and also to stop hazardous work until 
conditions are made as safe as possible. 


The Empire State Surety recently sent out 
to its agents ironclad instructions that all 
casualty and fidelity business sixty days old 
Nov. 30 must be paid for at that time or it 
would be canceled at that time. In this way 
the company hopes to clean up all unpaid 
premiums over ninety days old Dec. 31 and thus 
get credit in its statement for all outstanding 
premiums. 

It is reported that a syndicate of local agents 
at St. Louis is arranging to issue “horse acci- 
dent” insurance if they can get a reputable com- 
pany to underwrite the business. It is proposed 
to give $10 a week indemnity for temporary 
disability from accident and a fixed sum for 
permanent disability, every horse to be ex- 
amined by a veterinary surgeon before being ac- 
cepted. 

Superintendent of Agencies Wm, J. Unterza 
of the American Bonding states that Troxell, 
Kikendall & Co., of Springfield, Ill., resigned the 
agency of the Title Guaranty & Surety and that 
the fidelity line of the United Mineworkers came 
to them through their taking the American Bond- 
ing, which had had it for some time. The Amer- 
ican Bonding found the line unprofitable at the 
rate because of the details incident to handling 
it, 


CASUALTY APPOINTMENTS 


Tilinois 
American Cas.—R. E. Claypool, Marshall; 
Frank Medley, Flora; . R. Thomas, Altamont. 
Fidelity & Deposit . F. Hildreth, Freeport; 
B. L. Mapes, Monmouth; Andrew Linstrum, 
Galesburg. 
Natl. Surety—E. D. Siekman, Bloomington. 





the 
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New Amsterdam Cas.—F. E. 
Ww. Johnson, Rockford; Richard Latham, 
Lincoln; H. F. Velde, Peoria; Chas, Schermer- 
horn, Springfield; Geo. A. Wilson, Jr., La Salle. 


Calhoun and 


Title Guar. & Surety—Elliott Griswold, 
Prophetstown; R. E. Trickle, Rantoul. 

Travelers—J. T. Wagner, Chicago; McClure 
& Cook, Sparta. 


Wisconsin 

Aetna Life—F. H. Blahnik, Green Bay; John 
Gaustad, Eau Claire. 

Bankers Surety—D. F. Bowler and C. F. 
Klein, La Crosse; Gustav Buchheit and C. A. 
Kading, Watertown; Alexander Johnstone, 
Chippewa Falls. 

apocwe Falls Cas.—T. H. Wylie, Owen. 
Federal Cas.—William Wenninger, a 


Fid. & Cas.—M. Sweet, Plymouth; F. 
Kiefer, Po e. 
a River Health & Acci—A. R. Haid, Kau- 


una. 

Natl. Surety—F. N. Bernardy, Marinette. 
North American Acci.—C. . Gage, Janes- 
ville; Laertes Burt, Baraboo; C. F. Klein, La 


Crosse; - Chase, Eau Claire. 

Northwestern Acci. & Benefit—M. H. Lorenz, 
Oshkosh, 

Pacific Mutual Life—H. W. Curtis, Mil- 
waukee. 

Title Guar. & Surety—W. R. Phillips, Evans- 
ville; O. W. Wing, Kewaunee; A. Ep Gramm, 
Mount Horeb; B. W. Herrman, Waupaca. 

Travelers—Miss Alice Rosziter, rfordville; 


G. A. Weszenegger, Eau Claire. 

Travelers Indem—Merryman & Robeck, Mari- 
nette. 

Union Acci. & Benefit—F. X. Toubare, West 
Allis; R. M. Anderson, Prairie du Sac. 

U. S. Health & Acci—T. H. Hocking, Hurley. 

United Surety—F. F. Wettengel, Appleton. 

Wisconsin Cas—F. J. Reynolds, Womens 
Albert Buckman, Ringle. 

Woodmens Cas.—Robert Pearce, Georgetown. 

Ohio 

Continental Cas.—C. L. Hill, 
Dillhoff and Edward Fragesser, Cincinnati; S. 
G. Carr, Dayton; W. H. Miller, Leipsic; W. E. 
Barnes, Warren; R. P. Armstrong, Zanesville. 

Employers Liab—A. L. Foster, Middletown; 
C. H. Dun, Columbus. 

Fid. & Cas.—St. 


Lima; J. T. 


‘ ohn & Clifford, Barberton; 
c. ws sap 7 anal Fulton; C. C. Brooks, 
Sunbury; L. A. Koons & Son, Massillon; Curtis 
G. Knisery, New Philadelphia. 

Frankfort—John Field, Columbus. 

Federal Cas.—G. L. Mehleck, Cleveland. 

General Acci.—George Coldren, Canton; D. W, 
Young, Bucyrus. 

Maryland Cas.—C. M. Davison, Toledo; W. 
M. Butts, Cleveland; Wright, Russell & Bay, 
Toledo; Naegele & Warnke, Huron; James & 
Manchester Company, Cleveland; Schell & 
Cagis, New Philadelphia. 

H gg ea ne Pips, Clovstand; 

- &. ann, wshe; B. F, Stetler, Payne; 
J. _W._Bahner, Portsmouth. 4 

N. Y. Plate Glass—Feaster & Priest, Colum- 
oe O’Kane Insurance Agency Company, Co- 
umbus. 





New Amsterdam Cas.—Lorenz Hentrich, £id- 


ney. 

Title Guar.. & Surety—H. L. Romey, Scran- 
ton, Pa.; G. N. asure, Delphos; W. E. Coop- 
e1, McComb; Ss. Hazlett, Ada; George 

. Bellevue; Louis Carstensen, Oak Har- 
bor; D. M. Allen, Columbus Grove; H. M. Wis- 
terman, Continental; A, A. Kober, Leipsic; J. 
L_ Hart, Gibsonburg; C. C. Layman, Wood- 
ville; D. A. Webster, Montpelier; R. R. Ken- 
nuedy, Spencerville; N. J. Hoffman, Loudonville; 
Purpus & Wissman, New Bremen; . Hen- 
derson, St. Marys; B. W. Justus, Holgage; 
G. B. Baker, Greenwich; J. H. Leonard, La 
Rue; G. C, Rice, Lodi; S. T. Price & Co., 
Paulding; S. N. Coe, Orrville; F. E. Bowers, 
Perrysburg; J. A. Gibbs, Carey. 

U. S. Cas.—Frederick Rauh & Co., Cincin- 


Aetna Indem.—W. J. Rachow, Charlevoix. 
Illinois Surety—W. F. Tiefenthal, Hopkins; 
._M. Eaton, Pontiac. 

Title Guar. & Surety—La Brecque & Clem- 
ents, Baraga. 

U. S. Health & Acci.—Wm. R, Fraser, Holly; 
Thos. H. Hocking, Ironwood. 
Peoples Health & Acci,—Floyd 
Custer; K. ~ykman, Grand Rapids; A. 
hurst, Harbor Springs; Mose Chantal, 
Ste. Marie; Henry Conlee, Sheridan. 
Union Acci. Ben.—Mark Spliedt, E. B. 
Fisher and Richard Shannon, Muskegon; W. D. 
Springer, Whitehall. 
Indiana 

General Acci.—R. B. Rossington, Fort Wayne. 
New Amsterdam Cas.—Evansville Trust & 
and H. J. Adler, Evansville; 


nati. 


Haviland, 
C. Park- 


Sault 


Savings Compan 


Jchn Horn, Jr., New Albany; H. N. Koll, Rich- 
mend. ’ 

Travelers—Cassin & Russell, North Vernon; 
™. we better, Greencastle; R. uck, 


South Bend; D. E. Snyder, Plymouth. 





Edmund F. Green, President 
John C. Coleman, Vice- Pres, Ant, Borel & Co,, Treas. 
Franklin A. Zane, Sec’y Frank P. Deering, Counsel 


Unlimited Liability of Stockholders 


Assets over One-half-Million Dollars 


Pacific Coast Casualty Co. 


OF SAN FRANCISCO 


Employers’ Liability, Automobile Liability, 
Teams, Vessels, General Liability; Eleva- 
tor, Burglary and Plate Glass Insurance. 

H. S. WARNER, Gen’l Agent 


CHICAGO, ILL. 





FEDERAL CASUALTY COMPANY 
DETROIT, MICH. 
1907 Income $370,976.48 


Liberal Policies, Liberal Terms, Liberal Territ Liberal Treatment to 
» Alabama, Texas, Oklahoma, Kan Cole ado, Missouri 
tll Eastern States. NEW MONTHLY PLAN HEALT AND ACCIDENT 


oducers in Illi 


Kom 
kota, Minnesota, ot 
POLICIES. _ 


OUR PROGRESS NEVER EQUALED. SEE US GROW. 
Cash Capital and Surplus nearly $200,000.00 Write for terms. 





™ FRANKFORT 


Of Frankfort-on-the-Main, Germany 


Marine, Accident 
and Pilate Glass 
a 


Ins. Co. 


Established 1865 


- 100 William St., New York, N. Y. 





United States Department - - 
Collective, Teams, Burglary, 


ae and Industrial Accident. 


Deposited with Insurance De 


partment: 
United States for protection of Policyholders 


a and Public Liabilities, Elevator Insurance, Workmen’s 


Accident and Meaith 


$600.000.00 


s in the 





M. J, GROGAN, Resident Sec’y Cook 
THOS, M, RO 


Branch, National Life 9 Chi tl. 
iS, Resident Sec’y Ono mee England 


Bidg., Cleveland, Ohie 


Agents Wanted For Unoccupied Territory 





@ You are beginning to think about next year—won- 


dering how you are going to 
have this year. 


€ more money than you 


gq You are wondering if you haven't overlooked some 


if there isn’t 


that will aid you to 


get ahead faster—some way you can make your efforts 


produce better results. 


WE CAN HELP You 


you our 


gq B yoo seo cen to <n corey pepeiiion let us tell 


our new line 


of policies, our special literature, and the hundred and 
one things that make OUR agents successful. 


THE PENNSYLVANIA CASUALTY COMPANY 


M. G. NICHOLS, Vice-Pres. 


694 LINDEN STREET, SCRANTON, PA. 











ih WINN TIP ODIN ARRPMAN 


seen in dailv reports written up sup- 


ficult proposition to deal with. A com- 


then began shoving all kinds of busi- 
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THE WEST AND NORTHWEST 


WANTS TO QUIZ COMPANIES 








Kansas Attorney-General Presents a 
Lot of Questions on the Rating 
System There 





Attorney-General Jackson of Kansas 
in the antitrust suits has filed an appli- 
cation at Topeka asking permission to 
require the seventy-five companies to 
answer interrogatories put to them. The 
companies have the right to object to 
any or all the questions. The object 
seems to be to get at the Eldridge rat- 
ing bureau and put it out of business. 
If this can be done it will open the way 
for Superintendent of Insurance Barnes 
to push a bill in the legislature to have 
the state operate a rating bureau, where 
maximum rates on different classes of 
risks are made. The list of questions is: 


What are the purposes and practices of the 
Western Union in “compact” states? 

In what respect do the practices of com- 
panies belonging to the Western Union in “‘com- 
pact” states differ from the practices of the 
same companies in noncompact companies? 

If your company is a member of the Western 
Union, produce a copy of the book of rules and 
instructions furnished to your general agent in 
Kansas, 

If your company is a member of the Western 
Union, produce a copy of the book of rules and 
instructions furnished to your special agent in 


sas. : 

If your special and general agents’ territory is 
not unded by state lines in Kansas, pro- 
duce any and all books of instructions received 
by you or by them for your service which are 
issued by the Western Union. 

If your company is a member of the Western 
Union, state when, where, and how often the 
Western Union has met for business or other 

urposes during the last five years prior to the 

ing of this suit. F 

Of what does the Western Union consist? 

What are the names and addresses of the 
officers of the Western Union? : 

Who are the members of the Western Union? 

Where are the headquarters of the Western 
Union, and what is its exact address? 

Produce a copy of the bylaws or constitution, 
or whatever may be the written or printed plan 
of organization of the Western Union. 7 

Does your compuay subscribe for the publi- 
cations of Charles E. Eldridge which treat of 
fire insurance estimates in Kansas? s 

Does your company furnish the Eldridge esti- 
mates to its agents in Kansas? 

Do your agents use the Eldridge rate books 
and rating sheets in Kansas? : 

State how your company is advised of any 
alterations made in the estimates of rates of fire 
insurance in Kansas. ; 

State specifically and in detail your com- 
pany’s method of making rates in Kansas upon 
which it issues fire insurance policies. 7 

hat are meant by union companies, and in 
what respect do they differ from nonunion 


companies 

What rates of commissions do you allow your 
agents on business transacted by them for you, 
and state if the rate varies if your agents or 
any of them solicit or accept business for non- 
anion companies. 

What, if any, is the variation in rates of 
fire insurance charged by union and nonunion 
companies in Kansas? y d 

Is your company a union or a nonunion 
company? ; 

If your company has raised its rates of fire 
insurance in Kansas in the last five years, give 
the dates and percentages of advances so made. 

If any circular letters were sent out by your 
company to its agents in Kansas in the last 
five years ordering advances in fire insurance 
rates, produce copies of all such letters. 5 

Have you a contract with Charles E. Eldridge 

rtaining in any way to insurance rate-making 
in Kansas? If you have such a contract written 
or printed, produce a copy at the trial of this 
cause. 

State specifically and in detail any business 
relations between your company and Charles E. 
Eldridge which pertain to insurance rate-making 
in Kansas. a e 

By answering these questions, the 
companies will, under the interrogatory 
law, render themselves immune from 
prosecution. The object of the state is 
to get evidence to show that the El- 


dridge bureau is contrary to law. 





Minnesota Agency Appointments 


Amer. Cent.—S._W. Anderson, Hector. — 
Buffalo Conk Seago & Klein, Bemidji; S. 
A. Levorsen, Fergus Falls. 
Buffalo rman—C. J. 
Falls. 
Calumet—Jay A. Kennicott, Luverne; Baud- 
ler Bros., Austin. : 
Connecticut—W. L. Akers, Minneapolis. 
Continental—C. H. Purdue, Dent; P. A. 
Christianson, Hills; * F. Hesnault, Walnut 
Grove; H. J. Frundt, Blue Earth. he 
Cosmopolitan—F. M. Malzahn, Bemidji; 
ena Wells. 


Byron 
Des es—C. C. Mertens, Mountain Lake; 


A Sa t. 
Detroit—N. O. Hage, St. Paul; A. F. Strebel, 
Sauk Center. 


Sawbridge, Fergus 











Dubuque—D. B. Bakke, Thief River Falls. 
Fire Assn.—A. F. Strebel, Sauk Center. 
_ Ger. Amer., N. Y.—John c. Brainerd, Bloom- 
ing. Prairie; Rongstad & Thorston, Clements. 
tate of Ill.—W. H. Boland, Waverly; W. H. 
Toel, Annandale. 
State of Pa—H. A. Wilia George H. 
ay and Trafford N. Jayne, inneapolis. 
& L. & G—A. L. iompson, Mahnomen. 
Mich. Coml.—Wahl & Messer, Duluth; J. 
be Say = ara a opk N > 
il. Mech.—J. T. a, New Prague. 
Natl. Union—W. H. Drake, Blue ponte 


Y.—F. 
M. Hardy, Hanley Falls. 
St. Louis—A. Irwin, Belle Plaine; M. F. 
Effinger, Le Sueur; John Monahan, St. Peter. 
Union, Pa.—Llewellyn Davis and C. E. Olm- 
stead, Minneapolis. 
— Reserve—Leonard Erickson, Fergus 
alls. 


PREPARING FOR LEGISLATION 





Iowa Agents Hope to Get Relief From 
Present Intolerable Conditions 
in the State 





Des Moines, Ia., Nov. 30.—(Special 
Correspondence)—The legislative com- 
mittee of the lowa Association of Local 
Agents met in this city last week at 
the offices of Chairman Kauffman and 
made preliminary arrangements for a 
strenuous campaign, which will be 
opened in full force when the Iowa as- 
sembly gathers the second week in Jan- 
uary. Mr. Kauffman does not want.to 
spoil his plans by making premature 
announcements and had very little to 
say about the session other than the 
committee would hold another meeting 
shortly and that it would meet often 
until the legislature convenes. 

It has been rumored that the demor- 
alization of rates in lowa has reached a 
condition which will impel the agents 
to seek a repeal of the Blanchard law. 
Chairman Kauffman admitted that the 
Blanchard law worked a hardship on 
the agents in many ways, but declared 
that to repeal it meant even worse con- 
ditions and stated he did not think the 
association would attempt to have it 
wiped off the statutes. But rate condi- 
tions in lowa are topsy-turvy and some 
remedy must be secured. It is believed 
that an effort will be made to secure a 
rate board which will receive the rates 
of each company and make it a pen- 
alty to vary from the schedules filed. 

There are two foreign companies 
which are seriously considering with- 
drawing from Des Moines unless some- 
thing is done to restore rates to a rea- 
sonable basis. 





Duluth Agencies May Merge 


It is said there is a movement on at 
Duluth to consummate an important 
agency merger that will result in a 
premium income of $400,000 in one of- 
fice. A prominent Michigan field man 
is said to be interested and if the deal 
is completed he is to go to Duluth. 





Phoenix Reinsures a Mutual 

The Phoenix of Hartford has rein- 
sured the business of the Inter City 
Town Mutual Fire of Moberly, Mo. 
The Inter City was organized about 
four years ago and had a small but 
choice business, which was _ written 
through agents located in the principal 
cities of the state. Fred W. Bowers, 
Missouri state agent of the Phoenix, 
engineered the deal. 





Reports on Tekamah and Wayne 

A new Beeson tariff of Tekamah, 
Neb.,.shows the town has waterworks, 
gravity and direct system, reservoir of 
253,800 gallons capacity located on a 
hill 165 feet above the business portion, 
pumps with a daily capacity of 900,000 
gallons. Water supply is from wells 
and is considered adequate; 234 miles 
of 4, 6 and 8-inch mains, 31 double 
hydrants with 4-inch risers. Fire de- 
partment is volunteer, with two hose 
carts and 1,500 feet of good hose and 
six nozzles. 

An addition of five cents has been 





added to all rates except dwellings, pri- 
vate barns, churches, school houses and 
public buildings on account of the oc- 
cupation tax levied on each company 
doing business. 

Wayne, Neb., has gravity and direct 
pressure waterworks, pumping from 13 
wells to 77,000-gallon standpipe, 44 dou- 
ble hydrants on 4% miles of 4, 6 and 
8-inch mains. The fire department has 
two hose carts with 1,000 feet of 2%4- 
inch rubber hose in good condition, one 
hook and ladder truck and five nozzles. 
Here, also, five cents is added to rates 
on account of the occupation tax. 


GENERAL WESTERN NOTES 





The S. B. Foot & Co. tannery at Red Wing, 
Minn., has been equi with Niagara-Hibbard 
sn gpecoe 1 A line of $150,000 insurance will 

carried. 


There is a movement on in Kansas to intro- 
duce a bill in the legislature empowering a com- 
mission to fix fire insurance rates or rather to 
fix a maximum scale. 


The members of the Kensal, N. D., fire de- 
partment have added quite a little to their 
equipment in the way of a chemical engine, 
hose carts, and other necessaries. 


The Fertig & Tutt Insurance & Investment 
Company has been incorporated at Colorado 
Springs, Colo., with $25,000 capital, to succeed 
the C. T. Fertig agency. 


Carelessness, a lighted lantern and a gasoline 
tank in process of being filled caused the loss of 
the Berthold, N. D., pumping station last 
week and a consequent lack of fire protection, 

Some unknown parties have stolen part of the 
paraphernalia of the Sheldon, N. D., fire de- 

artment and the firemen are now advertising 
in the state papers for the return of the stolen 
property. 

Wimbledon, N. D., has been resurveyed and 
a map published. The water supply is from an 
artesian well 1,600 feet =~ six inches in 
diameter, owned by the railroad. The 
town has a volunteer fire department of twenty- 
four men, two hose carts, 1,200 feet of good 
hose and 800 feet of 6-inch mains. 


A new fire company is being formed at Win- 
nipeg, to be backed almost entirely by western 
capital. It will be named the Manitoba Pru- 
dential, though this is subject to change, as it 
may conflict in a measure with another company 
of a similar name. H, Keen is the secretary, 
and associated with him is J. H. Brock of the 
Great West Life. 


Publisher Walter I. Fisher has issued a new 
rate book for Perham, Minn. The town has a 
volunteer fire department of sixty men, three 
hose carts and 2,000 feet of hose; hook and lad- 
der truck and one 60-gallon chemical engine; 
direct pressure waterworks system, for fire pur- 
poses only; eleven blocks of 6-inch mains and 
nine double hydrants. 

Jamestown, N. D., has recently completed and 
are now occupying a $30,000 city hall, a part 
of which has been built for and is used as a 
fire hall and is a very great improvement on 
the old firemen’s headquarters. he new hall 
is built to accommodate several horses, paid 
men, and a proper amount of apparatus, and it 
is hoped that the city will provide funds for 
the purchase and equipment of the hall in a 
manner proportionate to the building itself. 





Injuries Due To Electricity 
(CONTINUED FROM PAGH 10) 
keep them continuously near the loca- 
tion of such wires and expose them to 
results of defects developed in the 
wires or apparatus, or, accidents result- 
ing from storms or similar disturbances 
of nature. The number of these acci- 
dents is much more considerable than 
would at first be supposed. The data 
at hand would lead us to believe that 
the number is close to 25 percent of 
the total number of electrical accidents. 
The serious or fatal injury of motormen 
is of considerable frequency; about 
two-thirds of the number we have col- 
lected being due to voltages of 3,000 
and upward, A. C., and the other third 
due to 500 volts. Defects in apparatus 
may develop through the disconnection 
of ground wires or as has happened in 
one or two cases, from the partial insu- 
lation of a car by ice on the tracks. The 
accidents occurring in storms usually 
result from falling of wires, or a sud- 
den rise of potential in controllers and 
the like, by lightning strokes. Any ac- 
tion which will tend to the more per- 
fect grounding of train platforms and 
of all exposed surfaces adjacent, and 
especially the development of a more 
reliable form of lightning arrester, will 
result in a very great diminution of ac- 

cidents. 
* * 

We should probably give our great- 
est interest to protection of persons in 
no way connected with electrical work, 
but brought into vicinity of wires and 


THE WESTERN UNDERWRITER. 





apparatus daily through the lighting 
and conveniences of their homes and 
their travel by trolley, or even their 
walks through the streets. And, for- 
tunately enough, our ordinary duties in 
the supervision of interior wiring or of 
exterior wiring as it appears to affect 
the fire hazard to connected or neigh- 
boring buildings, brings us far more 
closely in contact with this life hazard 
to the general public from the exten- 
sion of electrical applications, than with 
the special persons referred to. This 
class averages nearly 30 percent of all 
injuries and fatalities. 

Some of these injuries are due to de- 
fects developed by accident. Under this 
group are injuries by contact with fal- 
len wires, injuries in street cars by 
short circuited motors, and to some 
extent the injuries to persons during 
storms by lightning entering buildings 
on wires, or where high voltage wires 
come into contact with low voltage or 
telephone wires, and injuries result 
therefrom. Into this class fall about 
20 percent of injuries to third persons. 
Accidents from these causes are to be 
largely avoided by better line construc- 
tion, segregation of different kinds of 
wire circuits, and by better construction 
of street cars. 

a * * 

Injuries due to defective installations, 
where the defect is stated as a defect 
by our own code, or similar sets of 
construction rules by other countries, 
are very numerous, but usually the de- 
fects of this kind operate only to accen- 
tuate the danger arising from accidents 
to outside wires or from other por- 
tions of the construction which are not 
guarded against by rule, and in some 
cases are not even contemplated in 
existing codes for electrical construc- 
tion. As nearly as can be stated, 20 
percent of all injuries to third persons 
fall into this group. 

The injuries due to conditions whose 
avoidance is not contemplated in exist- 
ing rules for electrical construction 
comprise by far the greater proportion 
of electrical injuries to the general pub- 
lic, and these conditions have much to 
do frequently with those accidents as- 
signed to the causes stated above. It 
is again fortunate that practically with- 
out exception these life hazards are 
usually found to be also the most con- 
siderable of the fire hazard. Among 
these conditions the prominent ones 
both in this country and others are in 
order of importance. 

* x ok 


1. Brass shell key sockets and flexible 
cords accessible to persons from baths, 
stoves, sinks, damp floors, and the like. 
_ 2 The ungrounded secondary having 
immediate primaries of 1,100, 2,300 or 
thereabouts. 

3. The general hazard caused by 
changes in buildings wired knob and 
tube, by which wires are accidentally 
brought into contact or too close prox- 
imity with pipes, or other conducting 
surfaces. 

4. The use of exposed or molding 
wiring in basements of all kinds, but 
especially in damp ones, or about rooms 

aving grounded surfaces. This in- 
cludes the use of open cutouts and 
building services in porcelain tubs. 

5. The absence of sufficient public in- 
struction to prevent children and un- 


authorized persons from tamperi 1 
fittings. pering with 





Plans have been proposed by which the New 
England Fire of Rhode Island, which got into 
trouble through the failure of a bank with which 
it was allied, will be allowed to resume writing 
business soon. The controlling interest of the 
company will probably pass from President Sun- 
derland, who was also presiaent of the bank, 
to New York interests represented by John A. 


Kelly and T. A. Duffey. 





A new fire company is proposed at Nashville, 
Tenn., to be known as the Western Central. It 
is intended to start with a capital of $500,000 
and a paid-in surplus of $500,000. ie an- 
nouncement follows a conference held between 
}. T.. Dargan, a former president of the Atlanta 

irmingham and Nashville local men. 





Receipts of the Wisconsin insurance depart- 
ment for the first eleven months of 1908 were 
$669,527.72, as compared with $663,723.98 for 
the entire year of 1907. 
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TO WIND UP OHIO GERMAN 
(CONTINUED FROM PAGE 1) 

the rest were locked up in files in Pren- 
tice’s private office. When any of 
these dailies were needed, Miss Yeager 
was the person who got them. It is 
also claimed that she was at work nights 
getting the originals in shape to put 
back in the files before the state ex- 
aminers could go through them. 

Miss Yeager had a sister in the of- 
fice. Prentice claimed the Yeager girls 
were his nieces. Hope Yeager always 
seemed to draw a handsome salary. 
Her brother-in-law is cashier of Pren- 
tice’s bank at Lindsey, Ohio, the Ger- 
man Banking Company. Prentice is 
president of the bank. The cashier’s 
brother was the printer in the Ohio 
German home office. 

, Home Made Bread 

It seems that all the employes were 
cognizant of the falsification of dailies, 
but naturally most of them did not ap- 
preciate the import of the factory work. 
The bogus dailies were referred to in 
the office as “home made bread.” 

Former Superintendent of Agents 
Miles states he told President Donnel- 
ly what was going on some months ago 
and repeatedly insisted that the matter 
be cleared up. It is likely that Judge 
Donnelly did not appreciate the full sig- 
nificance of the “home made bread” 
and doubtless was misled. 

The company was writing more than 
twice as much business as it should. 
The reserve was running away with it 
and to stem the tide the falsification of 
dailies was resorted to. The officers 
looked to the underwriting end to pull 
the company out and put it in a posi- 
tion where the bogus daily report sys- 
tem could end. 

In spite of the character of some 
agents of the company and the fact that 
Secretary Prentice was ordering “cats 
and dogs” to go through, it made 
money on its underwriting last year and 
had a very good classification. 

Prentice Handled the Mail 

Prentice was always at his office at 7 
or 7:30 o’clock in the morning to get at 
the mail. He and Miss Yeager looked 
after the mail. 

On Nov. 18 Mr. Holmes demanded 
that the mail be turned over to him 
thereafter. Prentice, however, was at 
the office at 6:30 o’clock the next morn- 
ing and had the mail sorted. By noon, 
however, the rest of the mail was turned 
over to Mr. Holmes and disclosed past 
due losses not entered on the books. 
This brought George O. McCarthy, the 
loss clerk, and a director of the com- 
pany, into the mess. He is a son-in-law 
of President Donnelly. 

Directors of the Company 

The directors of the company, or 
rather the majority, formed a close cor- 
poration. President Donnelly, Secretary 
Prentice, George O. McCarthy and Miss 
Hope Yeager formed the cabal that had 
full control. Another director was C. 
J. Swift, the Cleveland agent, and an- 
other C. W. Risser, an attorney at Ot- 
tawa, Ohio, who seldom showed up. 

_ It is stated that after the gang felt 
itself to be in danger and tried to get 
the original dailies back into the files, 
it necessitated changing the entries on 
the books again. Altogether it proved 
too monumental a task. 

How the Assets Were Juggled 

Another form of padding the assets 

employed by the company was in con- 
tinuing to list securities as assets that 
were put up for collateral on loans. 
When the loans were paid and the 
bonds returned, the securities taken 
back were entered as new securities pur- 
chased so one set did double duty. 
_ The state examiners discovered that 
in case of losses where proofs were 
filed at the close of last year acid was 
used to remove the dates on the papers 
and new ones were substituted to throw 
the losses over the first of the year so 
they would not have to be listed as lia- 
bilities. 

Still another form of juggling was 
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seen in daily reports written up sup- 
posedly from Chicago or New York 
covering railroad schedules, the pre- 
miums ranging from $10,000 up. These 
dailies were manufactured to be within 
the sixty-day limit and hence the pre- 
miums went into the agency balances 
that were allowed as assets. 
Hope of Reorganization at First 

At the time THe WeEsTERN UNDER- 
WRITER went to press last week it was 
stated in this correspondence that S. P. 
Holmes felt the company was solvent. 
At that time the startling developments 
had not come to the surface which so 
greatly reduced the tangible assets that 
Mr. Holmes saw reorganization and re- 
insurance impossible. Cancellations 
poured into the home office by the 
bushel. Almost all the agents canceled 
pro rata and used agency balances to 
pay return premiums as far as they will 
go. Most agents, however, will lose on 
the deal. Some of the larger agents 
stand to lose heavily because of the cus- 
tom prevailing in most places that the 
agent guarantees his companies. 

The receiver, of course, will try to 
force short rate cancellation, but he will 
have no end of trouble in trying to col- 
lect anything from agents. 

Prentice’s Local Agency 

F. D. Prentice conducted a local 
agency at the home office of the Ohio 
German. Hope Yeager was in charge. 
This local agency has been more or 
less of a mystery. It is supposed Pren- 
tice had a high commission contract 
with the Ohio German and got a lot 
of surplus business which he placed 
with the Ohio German. He had a 
connection with the Illinois National, 
J. D. Sheahan of Chicago, National 
Church Mutual and others for surplus 
and reinsurance business. 

Relations With Napoleon Bank 

The relations of the Ohio German to 
the Citizens’ State’ Bank of Napoleon, 
of which Judge Donnelly was the for- 
mer president, have been subject to 
criticism. It formerly kept all its de- 
posit there, but after moving to Toledo 
it kept part of its funds in a bank there. 
Losses, however, were always paid 
through the Napoleon bank. 

The company shows $104,000 deposit 
in the Napoleon bank. It is said that 
this deposit will not be available for 
creditors. It is supposed that directors’ 
notes were put up at the bank and car- 
ried as cash on the agreement that the 
deposit would never go below a stipu- 
lated sum. It is known that loss drafts 
on the bank have been returned with 
the notation “No funds” when the com- 
pany had a good balance there, but 
there was a string to it. This “kiting” 
of checks and more or less financial 
juggling with the bank has always been 
in vogue. Whether the trustees can 
get the $104,000 for creditors will have 
to be decided in court. 

Figure on Reinsurance 

When it looked as though there was 
a chance for reinsurance A. S. Arnold, 
of Arnold & Wanamaker, the Phila- 
delphia local agents of the company, 
who is also the attorney for the theat- 
rical syndicate, and F. H. Ross, the re- 
cently appointed New York city agent, 
arrived in Toledo with the purpose of 
trying to rehabilitate the company. It 
was their plan to put about $200,000 in 
the company, but it was found it would 
take $800,000 or more to put it on its 
feet. It was said that some local capi- 
tal would have become interested if it 
were found the company was in any 
sort of condition. 

Another move was to reinsure the 
company. Special Agent J. D. Bremer 
from the east was here and he and Mr. 
Holmes thought in the early stages that 
the Ohio German could raise enough 
funds to reinsure. 

Ballard Arrives on the Scene 

Sumner Ballard of the Journal of 
Commerce came on the scene to see if 
there was any chance for reinsurance, 
but gave it up. Naturally the falsified 
dailies and books and the rottenness 
all through the concern made it a dif- 





ficult proposition to deal with. A com- 
pany would have to assume an indefi- 
nite liability. The uncertainty of the 
assets and the rapidly shrinking value 
of the agency plant were other factors 
to keep people from putting their 
money into it. If any definite idea 
could have been gotten of the actual 
figures, there would have been a talk- 
ing point. 
What the Figures Show 

Of the assets $104,000 is tied up in 
the bank at Napoleon, which probably 
can not be gotten by creditors. It will 
also be impossible to collect any bal- 
ances from agents. There is $423,000 
in bonds and mortgages on which $154,- 
000 has been borrowed, leaving $269,000 
as the net value of all assets. 

Of liabilities there are $120,000 of out- 
standing losses; $720,000 reinsurance re- 
serve, $80,000 contingent commissions 
due agents and from $40,000 to $50,000 
legal expenses incurred, altogether 
$960,000 in liabilities. 

The company will pay out about 20 
cents on the dollar. 

Losses Not Entered on Books 

There are from 200 to 300 losses that 
have never been entered on the books, 
most of them over sixty days due. 

Some weeks ago the company issued 
a false statement showing some $30,000 
net surplus. The company then sent 
out to the smaller agents soliciting 
them to purchase stock, as it was de- 
cided to increase the capital $100,000 
and sell each share two for one. It is 
thought some $75,000 was taken in by 
this method, mostly in small driblets. 
Just what shape this is in is not known. 
Even in the face of such conditions as 
were confronting them, the officers de- 
liberately sold stock to the innocent 
agents in small towns, one of the most 
contemptible proceedings of all the 
crookedness that has been unearthed. 

General and Special Agents 

The Ohio German ‘operated through 
a number of general agencies. 

M. A. Shumard & Co. of New Or- 
leans, for the south and southeast; M. 
W. Nash, Greensboro, N. C., for North 
and South Carolina; E. H. Pierce, Salt 
Lake City, for Utah; the Idaho Agency 
Company of Coeur d’Alene, for Idaho; 
Gough & Best of Seattle, for Washing- 
ton; Wakefield, Morley & Co. of Hart- 
ford, for Connecticut and Massachu- 
setts outside of Boston; Arnold, Raines 
& Co., Little Rock, for Arkansas and 
Oklahoma; C. T. Philp of Denver, for 
Colorado, and H. G. Hoffman of Mount 
Sterling, for Kentucky. 

In San Francisco, a salaried office 
was maintained for northern California, 
in charge of T. J. Keleher, and another 
salaried man held forth at Los Angeles. 

J. D. Bremer was special in Pennsyl- 
vania, New York, New Jersey and West 
Virginia; J. R. Hobbins of Madison, 
Wis., in Illinois, Minnesota and Wis- 
consin; Fred Champlin of Grand Rap- 
ids in Michigan and Indiana; G. C. 
Hoffman of Sedalia, Mo., in Missouri, 
Iowa and Kansas; J. E. Wilhelm of Al- 
liance in Ohio. 

How the Explosion Came 

When Riddell Miles, the former su- 
perintendent of agents, found that the 
officers would do nothing to stop their 
crooked methods and were soliciting 
stock subscriptions from the smaller 
agents, he felt that the end was soon 
coming. He attended the Northwest 
meeting at Chicago and never went to 
the home office afterward. He then 
gave out tips to the field men and im- 
portant agents that had been appointed 
under his regime. He went to New 
York and laid the evidence of crooked- 
ness before the New York City local 
agents, Newman & McBain, who in 
turn got in touch with Sumner Ballard 
and A. M. Best. Judge Donnelly was 
asked to go to New York and was con- 
fronted with the charges and an effort 
was made to get his consent to have 
the company reinsured or it was agreed 
that $300,000 would be raised to buy the 
company. He turned a deaf ear to 
these propositions. Newman & McBain 


then began shoving all kinds of busi- 
ness on the company to secure a big con- 
tingent and their agency was later taken 
up. Members of the firm visited Toledo 
after the New York interview with 
Judge Donnelly in the hope of forcing 
him to act, but he stood unmoved. 
Miles Visited the West 

Mr. Miles then started west and 
stopped en route to let the facts be 
known to the agents, finally going to 
Chicago. His statements were ve 
largely discredited because of the faith 
that almost everyone had in Judge Don- 
nelly. Judge Donnelly in every move- 
ment seemed to give evidence of his 
sincerity. It is said that the officers 
had plans laid to get Mr. Miles back to 
Ohio and on short order have him 
brought before a lunacy commission 
and railroaded to an asylum. Mr. Miles 
was requested to remain out of the state 
by those who were made aware of the 
Ohio German’s plans. 

Ohio Department Called In 

When the Miles charges were becom- 
ing bruited abroad and the company 
was beginning to feel the effects, Judge 
Donnelly asked the Ohio department to 
verify the last examination and prove 
that there was no foundation to the re- 
ports. This further strengthened the 
confidence of agents in the company 
and caused Mr. Miles’ stock to fall. In 
fact, Examiner Bassett as late as three 
days before the crookedness came to 
light is said to have given out the in- 
formation that the company had over 
$30,000 net surplus and no evidences of 
wrongdoing could be found. On the 
strength of this Schroeder & Hobbins 
made their deal for the Chicago agency. 

Powerful Influences at Work 

Mr. Miles at this juncture felt that 
there would be another “whitewash” by 
the Ohio department. Powerful influ- 
ences were then set at work by leading 
Ohio field men and some of the loca} 
agents at Toledo who felt sure there 
was crookedness to be found. It is un- 
derstood that Walter Brown, the Toledp 
Republican boss, was appealed to and 
more examiners were sent from Colum- 
bus and the dishonesty was discovered. 

Mr. Miles stands today fully vindi- 
cated. His statements that were gen- 
erally discredited are found to be true 
and conditions are even worse than he 
painted them. 

Secretary Prentice’s Confession 

Secretary Prentice made a confessior 
to Superintendent Lemert that the ir- 
regularities were committed with his 
knowledge. He exonerates President 
Donnelly and Riddell Miles, former su- 
perintendent of agencies. Following 
the Prentice confession, Miss Hope 
Yeager, a director of the company ané@ 
the immediate head of the daily report 
factory operations, and her sister Bes- 
sic, were discharged. The Yeager girls 
came from Napoleon and Miss Hope 
Yeager has been quite a factor in the 
office. 

Securities Said to Be All Intact 

Rumors have been floating around 
the past few days that the stocks and 
bonds of the Ohio German have been 
hypothecated and are now being held 
as collateral in local banks. 

Thomas H. Tracy, leading counsel 
for the company, says: “There is abso- 
lutely no truth in the rumors. Both At- 
torney-General Denman and myself 
counted over all the securities and we 
find them all intact. They are now in 
the possession of the Dollar Savin 
Bank & Trust Company, subject to ie 
joint order of the attorney-general and 
myself. 

Mo More Checks Given 

F. D. Prentice, the secretary of the 
company, was ordered by the court f 
write no more checks or sign no more 
papers, and there was no one in the 
office that had authority to pay bills. 
The company therefore paid no drafts 
or return premiums for several days 
previous to the appointment of the trus- 
tees. 





The loss department, in charge of 
George McCarthy, a director of the 
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company and son-in-law of President 
Donnelly, is in chaos. Proofs have 
been changed, new ones prepared and 
names forged and many have been de- 
stroyed. A number of losses do not 
appear on the books at all. For in- 
stance, Sam Crawford of the F. S. 
James & Co. office at Chicago was here 
last week to try to get a $2,000 loss 
due Armour & Co. paid. No record 
whatever was found of the loss, nor 
were there any proofs. 

Nothing can be collected from agents. 
Their balances have been used to pay 
return premiums and they are in the 
hole at that. In the liquidation short 
rate cancellations may be ordered. 

Massachusetts Early Action 

It is said the Massachusetts depart- 
ment had notified the Ohio German 
some two months ago to retire from 
that state Dec. 31. This caused the 
New England general agents to have a 
representative of the department visit 
Toledo and according to Secretary 
Prentice, the Massachusetts man was 
satisfied the company would be in good 
shape by Dec. 31. 

It is said that Commissioner Ritten- 
house of Colorado was being urged to 
examine the company. It is claimed 
that Secretary Prentice has been mak- 
ing the remark for some time that if 
any other department than Ohio started 
to examine the company it would pull 
out of that state. 

Liabliity of Stockholders 

Under the Ohio constitution as it 
stood when the Anchor Fire, predeces- 
sor of the Ohio German, was incorpor- 
ated, stockholders of an Ohio corpora- 
tion were liable for the par value of the 
amount of the stock in addition to the 
amount paid in. If this provision still 
applies to the Ohio German, it is a 
question just how much can be col- 
lected from the stockholders. Judge 
Donnelly owned half the stock and is 
said to be “all in” financially. Prentice 
owned a quarter of it and may have a 
bunch of money salted down. The rest 
is scattering. 

It is said the Ohio German owes the 
Illinois National from $12,000 to $15,000 
On reinsurance premiums. 

How the Falsification Was Done 

An ingenious but very simple method 
was adopted to keep tab on the true 
conditions back of the dummy records 
embodied in the false daily reports. 
When an agent reported a three-year 
policy, with a description of the prop- 
erty attached as a rider, pasted on the 
side, rather than embodied in the re- 
port, the first clerk to handle it merely 
noted in pencil on the rider the term 
of the policy. The second clerk who 
received it detached the rider, and with 
a typewriter made a new or false re- 
port, reducing the term of the policy 
from three years to one; then erased 
the pencil annotation on the rider, 
pasted it on the dummy, then passed 
original and false report along to Pren- 
tice’s confidential clerk, Miss Hope Yea- 

er. 
° Conductor’s Punch Was Used 

With an ordinary conductor’s punch 
this young woman made three small 
holes at the top of the dummy, one in 
each corner and one in the middle. To 
the casual observer these would appear 
to indicate that the report had been on 
a spindle file, but to the initiate in the 
office they showed the true term of the 
policy. If it was a five-year policy that 
was to be thus reduced, she turned the 
report face down, and with a red pen- 
cil made a tiny “5” in one of the upper 
corners. She then passed the dummy 
report, with its secret marks, to the 
record clerk, who entered it, as it ap- 
peared, on his books, but the original 
or true report was locked in her desk, 
and in some cases later was removed 
from the office, or even from the build- 
ing. 

Superintendent Lemert of the Ohio 
department said the task of learning the 
true condition of the company’s affairs, 
in its completeness, would require 
months. In some cases, he said, it 





would be necessary to go to the offices 
of the agents and inspect their daily 
reports, to learn the original terms of 
the policies, as some of the company’s 
original or true reports could not be 
found. 

Question as to Cancellations 


One nice question has arisen in re- 
gard to the wholesale cancellation of 
Ohio German business by agents who 
owe the company balances. It is stated 
that $400,000 was due the company as 
agency balances. If the company had 
gone in the hands of a receiver before 
the agents had time to cancel, they 
would be liable for these balances. How- 
ever, the agents had time to cancel 
their business and used balances for re- 
turn premiums which will probably 
wipe out the asset of agency balances. 
Almost all the cancellations were made 
prorata. It is a question whether the 
trustees will allow prorata cancellations 
to stand and may force short rate can- 
cellation. The agents no doubt will 
take the stand that an extraordinary 
condition existed as the company was 
conducting its business fraudulently 
and hence will insist that the prorata 
cancellation stand. This question will 
have to be thrashed out from a legal 
standpoint. 

Trustees’ Bonds Are Filed 

The matter of bond of trustees was 
fixed at $100,000. Both filed their sure- 
ty bonds for $100,000 on Tuesday and 
at once took charge of the affairs of 
the company. 

While the appointment relieves the 
state of further responsibility, John 
Crookes, one of the examiners in the 
state department will remain in the city 
and will coach the trustees until they 
are fully informed as to conditions in 
the offices of the insurance company. 

It is probable that the office force 
will be reduced at once in order that 
as much money can be saved as pos- 
sible. The company is prohibited from 
writing any more insurance in the state 
of Ohio, hence must do away with its 
agencies and more expenses will be cut 
off from this source. Seventeen states 
have revoked the company’s license 
and this saves money in agents’ com- 
missions. 

To ascertain the assets and liabilities 
will be a difficult task. Examiners who 
have been at work on the books for 
two weeks say everything is still in a 
state of chaos. 

Trustees Now in Charge 

The trustees took charve of the office 
Tuesday afternoon and the one object 
of the trustees will be to save as much 
as possible to the stockholders and pol- 
icyholders, and to reinsure the business 
whenever possible. 

They already have an opportunity to 
reinsure all of the Arkansas policyhold- 
ers at a saving of from 20 to 30 percent, 
and the trustees will immediately direct 
their efforts to bring this about. 

“It will take from three to four 
months to put the affairs of the com- 
pany in such shape that we will know 
exact condition,” said Trustee Torgler 
today. “We already have thousands of 
the policies that were issued in the gen- 
eral office. We must have all outstand- 
ing policies before we can wind up the 
affairs of the company.” 

All Officers Are Removed 


According to Attorney-General Den- 
man, Judge Donnelly, Secretary F. D. 
Prentice and others connected with the 
company have been removed from the 
company and will not be allowed to 
handle any of the company’s paper or 
affairs. 

They have been instructed by the at- 
torney-general, however, to keep the 
trustees in touch with them, so that in 
case the trustees need any assistant- 
ance from these officials they will be 
handy. 

It is now hinted by people on the 
inside that the real condition of the 
company has not yet been revealed and 
that when the trustees get through with 
their examination of the books a most 
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sensational report will be filed with the 
court. 
Comment on the Conditions 


One of the men who knows some- 
thing about the company said: 


I do not see how it is possible to reinsure 
any of the business, unless it would be the busi- 
ness of Arkansas, where the company was obliged 
to put up a $40,000 bond for the protection of 
the policyholders. If the business is reinsured 
there, it will probably be done by the bonding 
company, and its claim would then come up to 
the trustees for consideration. 

There are some things in connection with this 
shrinkage which neither the examiners, nor any 
one ~~ on the outside, have been able to under- 
stand, 

The insurance commissioner made a very wise 
move here when he examined the company’s se- 
curities at the same time that the Napoleon bank 
was being examined. These securities were 
checked, placed in the safety deposit vault, one 
key being given to the attorney-general, another 
to the attorney for the company, while the third 
was left with the cashier of the bank. These 
securities will be turned over to the trustees. 

When the company entered Arkansas, there 
was a bond for $40,000 put up by the Fidelity 
& Deposit and a | ny an has been made to it 
to reinsure all of the business in Arkansas. 

This proposition is now being considered by 
the trustees. There is about $18,000 in pre- 
miums in Arkansas. 


CONFER ON LEGISLATION 
(CONTINUED FROM PAGE 1) 
work . his i and benefits de- 

rived — siteme hite 


The valued policy law was exhaust- 
ively considered by W. E. Milligan, Ed 
Morcom and George A. Silsby, the con- 
census of opinion being that the real 
title of such a law should be “an act to 
encourage and protect firebugs in their 
efforts to swindle, cheat and defraud 
insurance companies.” 

Discussion on necessary legislation 
was made by Frank A. Mannen and U. 
S. G. Cherry. 

The life section in separate session 
adopted the draft of a bill to prevent 
discrimination by board contracts, re- 
bating and other ways. Committees 
were appointed to draft suitable amend- 
ments to existing laws. 


TO HAVE NATIONAL ASSEMBLY 
(CONTINUED FROM PAGE 2) 

the purposes of educating the public, bringing 
about more substantial building laws with all 
their interests centered upon the one object of 
reducing the loss of life and property; no one 
will gainsay the fact that such an organization 
in importance to every state in the Union and 
its tax payers, as well as to the insurance com- 
panies would assume a position paramount to 
that of any other organization of its character 
in existence, and its usefulness and importance 
would be immediately recognized. i 

_ We believe that such an organization should 
invite in its membership not only the state fire 
prevention associations, but include officers, gen- 
eral agents and managers of insurance compa- 
nies, officers of rating bureaus, state insurance 
commissioners, state fire marshals, architects, 
builders, chiefs of fire departments, superin- 
tendents of fire patrols and salvage corps, me- 
chanical, electrical and chemical engineers, local 
board organizations represented by delegates and 
any other individual or persons deputized as dele- 
gates from any organized body, or office inter- 
ested in the preserving of life and property from 
fire and in reducing the great fire waste of this 
country. 

We further believe that such an organization 
as outlined should act in conjunction and in ee 
fect harmony with the National Board of - 
derwriters and by indorsing and approving such 
devices as bare the stamp of approval of the 
laboratories at Chicago. 

e therefore recommend that this association 
appoint a committee of three or not more than 
six of its members to be known as the National 
Assembly Committee with full power to act for 
the purpose of communicating and conferring 
with all other organizations whose object is in 
whole or in part interested in the preserving of 
life and geegesty from fire to the end that such 
a National sembly may be organized to bring 
about very much increased and better results 
redounding to the credit of every state, their tax 
Payers as well as to the insurance interests and 
the public generally. 

. C. Speep, Chairman. 
Wm. B. Goopwin. 
W. H. Cremons. 











Firemans Fund Appointments 
The Firemans Fund has appointed P. 
G. Krueger from its western office to 
be special agent in Cook county and 
will also assist State Agent Stauffer in 
Illinois. 
Roland Reed, also an examiner in the 


office, becomes special agent in Okla- 
homa. 





Frank L. Vance, vice-president, David Vance 
Co., the marine and general insurance agency, 


yd Milwaukee, died at Atlantic City Wednes- 
y. 








Ss. P. HOLMES IS NOW IN CHARGE 
(CONTINUED FROM PAGE 2) 

to have been borrowed by the Ohio 

German and a written agreement to 

return them given to the real owner, 

hence there is likely to be a contest 

regarding their ownership. 

There is also a balance of $104,000 in 
the Citizens’ bank at Napoleon, Ohio, 
which has notified the company that it 
must not draw on the account, and from 
this it is inferred there is some string 
on the deposit. 

It may be said, however, that thus 
far the alleged owner of the bearer 
bonds has not as yet put in an appear- 
ance. If the company really owns all 


-these bonds, and their ownership has 


twice in the past two months been 
sworn to by officials of the company, 
and if there is no string to the deposit 
in the Napoleon bank, the company 
wil have nominal assets of $670,000. 
Otherwise there will be but $412,000 
with which to liquidate all the liabilities, 
amounting to $855,000, deducting the 
capital stock. The officials of the Ohio 
German admitted that the above figures 
were substantially correct with the ex- 
ception of the agents’ balances, which 
apnears on the company’s ledger Oct. 
31 at $142,000. In addition to that the 
November premiums in course of col- 
lection are to be considered as assets. 

As to the liabilities the reinsurance 
reserve is purely an estimate, there be- 
ing no basis on which to base it. The 
outstanding losses, from all informa- 
tion in the officials’ hands $200,000, is 
excessive. 

There is no question but what there 
are ample grounds for criminal action, 
but this matter will be entirely in the 
hands of the county prosecutor, not 
coming under the jurisdiction of either 
the attorney-general or the state insur- 
ance department. 





Springer to Do Adjusting 
H. B. Springer of Minneapolis, for- 
merly special agent of the Agricultural, 
and more recently in the field for the 
Dubuque F. & M., has opened an office 
for independent adjusting in L. S. Mac- 
Enaney’s agency, 140 National Life 
building, Chicago. Mr. Springer has 
had a wide experience and should be 

able to build up a good business. 





Harraden Resigns from National 

C. H. Harraden of Chicago, special 
agent of the National of Allegheny un- 
der General Agent Geo. H. Scott, has 
resigned. Mr. Harraden is one of the 
hustlers on the road. 





MISCELLANEOUS NOTES 


The stockholders of the Southern of New 
Orleans will meet on Dec. 7 to vote on increas- 
ing the capital stock, which is now $200,000. 

The Insurance Journal Company of Hart- 
ford, Conn., has published the 1907-1908 edition 
of “Hayden’s Annual Cyclopedia of Insurance 
in the United States.” 

The metropolitan district business of the 
Northwestern Fire and Marine of Minneapolis 
in New York oy has been reinsured in the 
Union of Philadelphia. 

Advices from Nashville, Tenn., are that Com- 
missioner Folk has dropped the investigation of 
the Epperson case, but it is not certain when 
he will take it up again. 

The attorney general of Arkansas has held 
that married women may not be accepted as 
sureties on bonds given by insurance com- 
panies to permit them to do business in the state. 

Managing underwriters at the suggestion of 
the committee _on laws of the National board 
have written Judge Lemert, superintendent of 
insurance of Ohio, as any change in New 
York standard fire policy. 

The report of the receiver of the Home Fire 
of Arkansas shows the bondsmen of the com- 
pany to be liable for $13,499 and the company 
itself for $5,725. There is $146 cash on hand 
and a worthless lot of notes given for pre- 
miums. 


The Western Empire Fire of Spokane, Wash., 
as of Sept. 25, shows assets $97,828, stock- 
holders’ notes $88,624, capital $102,326, surplus 
$84,123. No account seems to have been taken 
of reinsurance reserve and the notes are listed 
as assets. 

A Dill has been prepared for introduction in 
the Tennessee legislature requiring all com- 
panies as a condition precedent to doing busi- 
ness in the state to sign a pledge agreeing to 
pay in addition to a flat commission a contingent 
commission on net profits. 

President Nichols of the National Fire states 
no decision has been made whereby policy con- 





tracts will be continued for the full amount in 
case of partial loss. Should such a course 
eventually be decided upon he said it would be 
considerable time before placed in operation. 


The fire tug “Menominee River,” which serves 
both Menominee, Mich., and Marinette, Wis., 
has gone into winter quarters after a successful 
season. The tug earned its expenses several 
times over in the single fire .which destroyed 
the No. 2 yards of the Sawyer-Goodman Com- 
pany. 


POINTERS 


FOR LOCAL AGENTS. 











Question—A and B own a building 
worth $35,000 and they insure same for 
$15,000 in Company X, the form read- 
ing, “On their three-story, brick build- 
ing, located, etc.” Later on B takes out 
an additional policy in Company Z for 
$5,000. “On his half interest in the 
three-story brick building located, etc.” 
A loss of $1,000 occurs and the question 
arises how same shall be apportioned. 

Will you kindly solve this question in 
your “Pointers”? 

Answer—It is supposed, of course, 
that permission is given in the first pol- 
icy for other insurance. A’s undivided 
half interest of the $15,000 policy cov- 
ers his half of the $1,000 loss, or $500. 
B’s undivided half interest is covered 
by his half of the $15,000 policy, it con- 
tributing $300 to his part of the $1,000 
loss. Then his half interest is also cov- 
ered by the $5,000 policy in Company 
Z, it contributing $200. Company X 
therefore contributes $800 and Z $200. 


To the Editor:—I would like to see 
a discussion in THE WESTERN UNDER- 
WRITER as to the best labor saving and 
shortest possible method of keeping lo- 
cal agency records. 

Many local agents, especially in the 
smaller towns, do all their own solicit- 
ing and office work and many do not 
make use of even a typewriter and car- 
bon manifolding. By the time they la- 
boriously write out the D. R., three 
copies of the form, make the entries in 
the company’s register, their expira- 
tion book, the day book or ledger, and 
then mail or deliver the policy, the day 
is half gone. Then, too, the making up 
of lists of expirations to use when so- 
liciting and the making up of state- 
ments of customers’ accounts for collec- 
tion, accounts current to the compa- 
nies, take too much of the time of the 
average agent. 

It is true many publishing houses 
furnish loose leaf books, card indexes, 
etc., but I never found any that were 
arranged the way I wanted them and 
they all seem to be doubtful time sav- 
ers to me. 

It seems to me that some company, 
or companies, would do well to work 
out the simplest possible method of 
conducting a local agency business com- 
plete, especially for use of agents using 
typewriters and carbon manifolding, 
and furnish the agents complete instruc- 
tions as to the same, with sample forms 
to be used, etc. 

It would pay to do this, as at least a 
part of the time gained by the agent 
would be used in soliciting and in fur- 
thering the business of the companies. 
I should be pleased to see replies to 
this published in THe WesTeRN UNDER- 
WRITER. O. W. D. 








Want Column 








Two dollars per insertion of five lines, 
Additional lines, 40 cents 
each per insertion. 


a 


SITUATED WANTED—Office work in 
insurance agency, by young man 31 years 
old, six years’ experience, best of refer- 
ences; Southwest preferred. Address 8-32, 
care Western Underwriter. 








FOR SALE—An old-established insur- 
ance agency in thriving Ohio Valley town 
of 5,000, having a net income of $2,500, 
above expenses. This will bear rigid in- 
me and a snap for cash buyer. 





_ Prominent Chicago Agents 





Members of the Chicago Underwriters Association 


RED. S. JAMES & CO. 


171 La Salle Street, Chicago 
Agents fee the Connecticut. Phenix, Mechanics & 
T National of Hartford, British America, Gere 
maa Alnlance, N British & Mercantile Calumet 
Amedcan onding and Casualty Company of 








ica, 

Lt nexcelled facilities in Central 
on (Ltd.) of England and at London 
Lioyds—Special Exclusive Binding Contract. 





RITCHELL, . MILLER 
WHITNEY & BARBOUR 
138 La Salle Street, Chicago 
Re 
Spring Garden; Security, Ct.; County, Pa.; 
; Westera Re- 


Camden; Teutonia, La.; Pelican 
serve; mercial Union; Commorwealtit. 


CHAS. A. NEWTON & CO. 
159 La Salle St., Chicago 


Agents for 
Newark Fire, Newark, N. J. 
Capital Fire, Concord, N. H. 
State Fire, (Ltd.,) Liverpool, Eng. 
Williamsburgh City Fire, New York 


D Cc. SCHUPP & CO. 
© 159 La Salle Street, ‘Chicago 


Al facilities for placing fire in- 
surance in Illinois and Indiana. 
Liberal commissions allowed non- 
resident agents. 











Leading Agents and Brokers. 
ARRY M. COUDREY AGENCY CO 
GENERAL INSURANCE AGENTS AND BROKERS 
1326-1346 Pierce Bidg., St. Louis 

lence solici‘ed. Commissions paid non-resident 
agents and brokers. Long distance tele . Represent- 
ing Norwich Union, Hamburg-Bremen, ladelphia Under- 


criters, Fidelity, Orient, Delaware, Austin, Frankfort, N. Y, 
Plate Glass, Columbia, and U.S. Fidelity and Guaranty of Md. 


CHURCHILL WHITTEMORE CO. 
= Successors to Wall & Whittemore 


118-120 North Fourth Street - - 8ST. LOUIS 


Commission allowed non-resident agents 
on insurance on 8t. Louis properties. 


UEEN CITY FIRE INS. CO. 
Sioux Falls, S. Dak. 

Cash capital, $200,000. Cash sur- 

plus, $200,004.35. Eastern depart- 

ment, 19 Liberty St., New York. 

W.L.PETTIBONE & CO., Managers. 





























Actuarial. 
J H. NITCHIE, 
e 
ACTUARY, 
153 La Salle Sireet, CHICAGO 
919 Association Building 
TELEPHONES: Central 739. Automatic 3992 
a A. DRAPER, 
ACTUARY, 


Valuations, Examinations, Policy Forms, 
Premium Rates. 


92 La Salle St., Room 25, CHICAGO, ILL. 








Insurance Attorneys. _ 


Hartwell Cabell. 
Ce & KOHL, 








J. Louis Kohl, 


Attorneys at Law, 
810 First Nat’! Bank Bidg., Cincinnati, O. 


Special attention given to insurance cases. 








“THE OHIO COMPANY." 


The Bankers Surety Company 


Williamson Building, CLEVELAND, OHIO, 
Capital $500,000.00 Fully Paid 


Becomes Surety on! Bonds. 
Chartered Under Ohio Laws. 


$200,000 Doposited with Insurance Commigsiqnes 
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ILLINOIS LIFE 


INSURANCE CQMPANY =:: CHICAGO 
JAMES W. STEVENS, President 
Oficas exceptions! infiacemente to edlishle ent compe wan who ovo cngetensed fo or who would like 
Address the HOME OFFICE; 
FORT DEARBORN BUILDING 


eeneeniiatnidtaieaatiiemandll 


134 MONROE STREET 














48th Year 1908 


HOME LIFE INSURANCE C0, of New York 


GEORGE E. IDE, President 


$20. 004,853.63 
19,235,418.20 
(Including Dividend- ‘Endowment Fund.) 
Dividend-Endowment Fun 
(Deferred Dividende) eae aii: dil 1,795,020.00 
Net Surplus... ....0++.ccccccsceee 769,435.43 
Insurance in Force.......+ 2... 0... 86,193,296.87 


eee Ree ween CHEE HEED OHH ow ee ee 


The 48th Annual Report shows a gain in the 
amount of insurance in force; that assets were 
increased nearly $1,000,000, and that over 
$300,000 was paid to policy-holders in dividends. 





JUST PUBLISHED 


The Life Agents Primer 


By WILLIAM ALEXANDER 


Author of ** The Successful Agent" and 
“The Life Insurance Company.” 





The Fundamental Principles of Life Insurance Lucidly 
Explained, with Practical Hints How to Obtain Business. 

A Valuable Work for Life Agent and Policyholder, containing an easy lesson in the principles and 
practice of life insurance, which can be readily absorbed by a few hours’ careful reading. 
PRICES: Single copy, $1.00; 12 copies, $11.00; 25 copies, $22.50; 50 copies, $42.50; 

ADDRESS 


THE SPECTATOR COMPANY 


135-41 William Street 
NEW YORK 


100 copies, $80.00. 


Chicago Office 
159 La Salle Street 





For Local Agents, only after the regular channels have been exhausted, We can furnish you a policy 
on approved risks covering up to 7,000 in a syndicate of London Lloyds pg that accept 
American fire business only through our office. mmediate binders given. commission paid to 
agents and brokers except in the States of Illinois and New York. We also > . oR UTOMOBIL insur- 
ance covering against fire and theft anywhere in the United States, Europe or Canada. Commission, 10% 


WE INVITE YOUR PATRONAGE AND PROMISE CAREFUL ATTENTION TO 
YOUR INTERESTS. 


MARSH & McLENNAN 


New York Office: 


ren Office: London Office: 
159 LA SALLE STREET 54 WILLIAM STREET 123 BISHOPSGATE STREET 








PERMITTED Without Extra Charge 


By all Leading Insurance Companies In Twenty-three Siates and Territories In the United States. 





HME POEe 





‘*F-P’’ GASOLINE GAS MACHINE. 


FIRE PROOF MODEL C 


1st.—A seamless copper tank without a screw or soldered joint. 
nerator without a soldered or a screw joint. 
3rd—The im: ibility to create a pressure in the tank of more than one-fifth of what it 


4th—The impossibility of liquid gasoline squirting from any valve under any condition. 
5th—The impossibili lities of spilling gasoline while filling the tank. if 
6th—The automatic governing of the pressure 

ke liquid gasoline conveyed through the building of hollow wires. 

8th—The impossibility for gas to escape in room while filling tank. 


THE INCANDESCENT LIGHT AND STOVE CO, 4*8-418-420-422-42¢-426 East Peart st. 


FOOL PROOF 











CINCINNATI, OHIO, U. 8. A. WRITE FOR CATALOGUE. 








NOTEWORTHY ADVANCE 


The Berkshire Life Insurance Company 


of Pittsfield, Massachusetts 


takes an advanced step in the interest of the policyholder by the adoption of the 
following liberal features in its new policy contract: 


LOW PREMIUM RATES 
LARGE SURRENDER VALUES 


Dividends at the end of each policy year. 
Thirty-one days of grace in payment of all premiums after the first year. 


meena up insurance, or cash surrender value or extended insurance after two years’ premiums have 
n paid 


Loens for the full cash surrender value. 

Policy 7 poems! in one sum or in instalments for term of years. 

Policy incontestable and no restrictions upon residence, travel and occupation, after the first policy 

year, except as to military or naval service in time of war. 

Right of the insured to chan -> the beneficiary. 

Liberal re-instatement privileg 

Every effort has been made to o make this new policy the very perfection in a life insurance contract, 

For further information, apply to 

A. K. HA pity N, General Agent Northern Ohio ° 

OHN A. RINGOLD, General Agent Southern Ohio 

ILLIAM D. WYMAN, Genera Agent for Illinois 100 Waddington Street, Chicago 


MUTUAL LIFE POLICIES 


ARE EASIEST TO SELL, BECAUSE 


Yearly dividends have been increased for the last three years 1906-7-8 at a rate equalled by no 


other company. Cash values guaranteed in the new life and endowment policies, are equalled 
by few companies. 


819-320 Weemese Building, Cleveland 
‘ Carew Building, Cincinnati 


Attractive features have been added to standard policy forms. Liberal terms offered pro- 
ducing agents under the 1908 contracts. 





For Information Address, GEO. T. DEXTER, 2nd Vice Pres. 


The Mutual Life Insurance Co. of New York 
34 NASSAU STREET, NEW YORK, N. Y. 





The Company OF the People, BY the People, FOR the People 


The Metropolitan Life Mnsurance Co. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 


Assets. $198,320,463.23 


PROOF OF PUBLIC CONFIDENCE 


This Company has more premium-paying business in force in the United States than any other Com 
pany, and for each of the last thirteen years has had more New Insurance accepted and issued than any 
other Company in America. 


THE DAILY AVERAGE BUSINESS DURING 1907 


452 per dayin Number of Claims Paid. 6,391 per day in Number of Policies Placed and Paid jor. 
$1,239,393.45 per day in New Insurance Placed aud Paid for. $162,489.27 per day in payments to Policy- 
holders and addition to Reserve. $72,011.34 per day in Increase of Assets. 





WM. D. FAIRBANKS, 


LORISTON M. FAIRBANKS, 
President 


Secretary 


THE 
ILLINOIS NATIONAL 


Fire Insurance Company 








of Springfield, Illinois 
I I Aa EE PET OTe . ««. $100,000.00 
atten sidle is Ganeateh beibntinkdaiad sk Renae dens 272,293.28 
Total Liabilities Except Capital dinlkneaiiniscnmeiie +2 109,499.61 
iss Vautetihaseesacasesdcoe'es sitialerss weee 62,793.67 


This Company will consider proposals for 
insurance from responsible persons 
in all parts of the United 
States. 











o Go 


“I 
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S NEARLY as can be found 

most companies will show more 

business written this year than 
last. That is not saying much as to 
volume, but it is gratifying to know 
that the business again is on the up 
grade. There is every reason to be- 
lieve that in future the growth will be 
not only steady but of a healthy char- 
acter. It is not unlikely that more 
good business was written this year 
than in any previous year for some 
time, although the total volume does 
not compare with what companies were 
doing previous to 1905. So far as the 
old companies are concerned, their 
agency plants have been pretty well 
cleaned up. Two years of Armstrong 
commissions have been a -test that 
many of the agents could not stand, 
and they have quit the business or gone 
to the higher commission companies. 
Now agencies are being built up ac- 
cording to the new ideas; a higher av- 
erage grade of men are being secured, 
and the business will be of an im- 
proved character. 





The Northern Life of Chicago, which 
has just passed to the control of Rock 
Island, Ill, men and will shortly be 
moved there, has been a brilliant exam- 
ple of a badly managed company. Ac- 
cording to the testimony of its own 
officers—or one of them—it was almost 
wrecked by extravagance. It attempted 
to follow in several regards the plans 
of the giant companies when it was 
only a babe in the business. It estab- 
lished branch offices when it had no re- 
newal income to support them. Its 
home office was conducted on a scale 
which would have been more fitting ten 
years hence had it prospered greatly 
in the intervening time. It may have 
served a beneficent purpose as an ex- 
ample of things young companies 
should avoid. 

The control of the company has now 
passed to some excellent people. It 
will be taken to a small city where it 
can be conducted at much less expense 
and where it will have much more local 
support. It is to be hoped that the 
new management will be able to de- 
velop it into a useful institution of good 
standing and that the ill effects of the 
company’s early mistakes will be over- 
come within a reasonable time. 





The fraternal brethren are again at- 
tempting to get together and agree 
upon something to whose support they 
can throw the entire strength of their 
organizations at the coming sessions of 
the legislatures. It is a hard task, but 
maybe they will succeed a bit. It has 
ever proved difficult to get cooperation 
among life insurance men, even though 
they were fairly agreed as regards such 
essentials as a safe mortality table and 
a conservative interest assumption. 
How much harder is it for a much 
more numerous body of representatives 
of organizations to agree to anything, 
when some have had experience and 
some have not, when some want the 
fraternals placed on a thoroughly safe 
basis while to be near safe would suit 
others better, when many have their 
pet plans and hobbies to which they are 
greatly attached. 

The idea seems to be that they 
should agree upon a minimum scale of 
rates and have such scale made bind- 
ing by law. Adequate rates are of little 
avail unless reserves are put up. If 
reserves are put up, a natural sequence 
is paid-up and cash values for with- 
drawing members or confiscation of 
their reserves for the benefit of those 





who persist—something not attractive 
when cash values are so popular. But 
supposing the fraternals do get ade- 
quate rates and set aside proper re- 
serves and do get the equities of with- 
drawing members satisfactorily pro- 
vided for, what are they going to do 
with the mass of old business which has 
been carried at inadequate rates? 

Aside from the lodge features, which 
make no appeal to many people, the 
fraternals in future will have no talking 
point, except possibly their lower ex- 
pense ratio, than the old line compa- 
nies. Their chief attraction—very low 
rates—will be gone. Members will not 
flock to them as they have in the past. 
The cost of getting new business will 
become almost or quite as great as it is 
in the old line companies. The piling 
up of reserves will require high grade 
men to handle their finances. Alto- 
gether it looks as if the attempt to save 
the fraternals would result in their be- 
coming poor imitations of old line com- 
panies, handicapped for years to come 
by a load of old business put on at 
ridiculous rates and resulting in serious 
selection against the societies. 





Taxation of life insurance companies 
is getting to be a very live question at 
present. Hamilton county, Ohio, thanks 
to an energetic former treasurer and 
ambitious tax inquisitor, having tasted 
of Union Central money to the extent 
of a few hundred thousand dollars, is 
greedy for more, and has set the wheels 
of justice (!) going in its efforts to get 
it. The Wisconsin tax commission had 
a hearing recently to get advice as to 
desirable amendments to the tax laws 
of that state. Nothing very good for 
life insurance companies is expected 
from Wisconsin at present, but some 
means may be devised of lightening 
the burdens of the Northwestern Mu- 
tual a little. This month the subject 
comes up before the Association of Life 
Insurance Presidents in New York. Un- 
less the signs fail the question of tax- 
ation of life insurance companies or 
their premiums will be up before many 
of the legislatures which will meet in 
January. 

What all this agitation will amount 
to will depend mostly upon the agents 
and policyholders of the companies. If 
the agents do their duty in bringing 
the iniquity of the present laws of sev- 
eral states before their policyholders 
and get their active support of reform 
measures something may be accom- 
plished. If they leave the work to the 
company officials relief is not likely to 
be secured for years to come. 





How many life insurance agents are 
like a general who would lead his army 
into the enemy’s country without any 
definite idea as to where he was going 
or what he intended to do when he got 
there. 

An agent who goes on a straight can- 
vass is likely to strike some good pros- 
pects; but when he wanders about more 
or less aimlessly, talking life insurance 
with whom he gets a chance, he is 
likely to waste his sweetness on the 
desert air. Those who are easiest to 
get close to on a desultory canvass are 
likely to be the ones who have no 
money or those whom other agents 
have found easy prospects and loaded 
up to the limit of their ability to pay. 

There are two absolute essentials of 
a good life insurance prospect. One is 
that he be physically acceptable as a 
risk; the other, that he have the ability 
to pay for a policy if he consents to 
sign an application for it. An agent 





who fails to eliminate those who can’t 
pass and those who can’t pay, so far as 
the agent’s judgment and information 
enable him to determine these points, 
wastes time. Careful inquiry . about 
men’s financial condition would save 
some agents both time and energy. 





Best’s Life Insurance News takes a 
different tack on the subject of twist- 
ing than most of the recent contribu- 
tions on the subject. Best states that 
while improper use is made of the prac- 
tice by some agents, yet much of the 
outcry against twisting is hypercritical. 
Best takes the ground that it is not 
only an agent’s right but his duty to 
induce a policyholder to change an un- 
favorable contract for one more in his 
interest. 

Possibly the most typical cases of 
twisting are where deferred dividend 
policies are involved. Best calls atten- 
tion to the fact that in cashing in such 
a policy the assured forfeits his divi- 
dends already accrued and that will ac- 
crue but also shows how an estate 
would also forfeit the dividends in case 
the assured died before the dividends 
became due. Best seems to approve of 
twisting in such cases provided the as- 
sured is convinced he will secure better 
financial results and have equally as 
good protection. 





Sentiment in favor of the elimination 
of the part-time life insurance agent in 
large cities is growing rapidly. Not 
many agencies have gone on this basis 
yet, as it is a radical step for a general 
agent to take and requires more nerve 
than some have who may believe in the 
plan. Large city managers, however, 
have before them the examples of the 
New York and Chicago general agen- 
cies of the Northwestern Mutual, which 
as efficient producing machines prob- 
ably surpass anything heretofore 
known. President Edwards of the Na- 
tional Association of Life Underwriters 
has declared himself in favor of the 
whole-time plan for large city agencies. 
Managers who still have part-time men 
are working towards the whole-time 
plan as an ideal. 





GET TO THE POINT 


Of all tiresome people the man who 
cannot tell you an incident of last week 
without beginning at the Trojan war or 
the landing of the Pilgrims is the 
worst. You fidget while he recites an- 
cient history and wish he would get to 
the subject he came to talk about. The 
modern business man has little time for 
preliminaries, and the man who insists 
upon leading up to the subject gently 
and gradually has his hearer disgusted 
before he gets to it to tell him what 
he wants. If you were going to pre- 
sent to a man a proposition which 
would make him a lot of money, you 
would not feel obliged to talk about the 
weather and baseball and politics for a 
while first. Neither would you regard 
long preliminaries necessary before tell- 
ing him there was a run on his bank 
or stocks he owned were going down 
or his child was drowning. Then why 
should you beat around the bush when 
you have to present to him a proposi- 
tion which will enable him to save 
money, to provide for his old age, to 
protect his wife and children against 
possible want? Don’t act as if you had 
to apologize for life insurance. It 
doesn’t need an apology. 





“Fate is the thing that will overtake 
you if you dally on life’s railroad tracks.” 





USE ACCIDENT INSURANCE AS 
AN AID TO CET LIFE BUSINESS 


After making a success of writing 
both life and personal accident insur- 
ance, a manager gives the following as 
substantially his opinion on the advisa- 
bility of working the two lines in con- 
junction. Said he: 

“T like the accident business and have 
done well at it, but I think that it is 
not much of a line to handle by itself. 
The premiums generally are small and 
to make money at it a man must write 
the business quickly and without any 
waste of time in argument or explana- 
tion. I find it, however, a most valu- 
able line to handle in connection with 
life insurance. Frequently where I can 
not write a man for life insurance I 
can get him for a small accident policy, 
which saves the time I spent on him as 
a life prospect from being entirely 
wasted. On the other hand, I seldom 
write a man for accident insurance 
without making a good life insurance 
prospect out of him. 

“Let me illustrate: The other eve- 
ning an agent got me to go with him 
to see two young married men on the 
subject of life insurance. It happened 
that each was carrying $1,000 and in 
view of the expense of getting started 
at housekeeping would not consider 
taking any more. At the first house I 
asked the man if he carried any acci- 
dent insurance. He did not. Then I 
told him what indemnity $5 would pay 
for. His wife was present and became 
interested. She wanted to know if we 
had any policies at $7.50. Of course 
we had and I told her what they would 
pay in case of accident. The man 
promptly pulled out $7.50 and gave me 
an application. Then I told him that 
as soon as he was able he should carry 
more life insurance, but advised him 
against making it a burden. He asked 
the rate on a twenty-year payment life 
policy for $1,000 and promised to give 
me an application for that amount in 
December. At the other house we 
duplicated the work at the first except 
that the second man will not take his 
life insurance until January. It was not 
large business, but the commission on 
$15 of accident premiums and the get- 
ting of two good life prospects was pay 
for an evening’s work. 

“Tonight I have an engagement to 
call upon a doctor who wants some ac- 
cident insurance. In taking his applica- 
tion I shall learn his age. The chances 
are that before I get through the inter- 
view I shall also learn his birthday, 
what life insurance he is carrying and 
have an opportunity to compliment him 
on the excellent choice of companies 
he has made. I shall endeavor in this 
way to cultivate friendly relations with 
him and be in a position to get his ap- 
plication for life insurance later if not 
then.” 








DELAY COSTS $10,000 

Brewster Cameron, who fell into 
Niagara River about 2,000 feet above 
the American falls and was carried over 
before he could be rescued, applied for 
$10,000 insurance in the New York Life 
some weeks ago in Mexico City while 
he was there. He decided not to pay 


the premium then, but to wait until he 
reached New York city, where the pol- 
icy was to be delivered to him. He 
never reached his destination and his 
family loses $10,000 because he delayed 
paying the premium, 
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HARRY M. RAMEY TELLS 
SOME OF HIS EXPERIENCES 


Harry M. 





Ramey of Little Rock, 
Ark., the former Mutual Life and 
Equitable man, but now Arkansas 


manager of the National Life, United 
States of America, writes in a most in- 
teresting way of the way he entered 
life insurance work and what he has 
accomplished. He says: 

“I will refer briefly to my early life 
and business career in order that the 
readers of this article may know I had 
no advantage over any of them who 
may take up the work permanently, in 
point of education, or instruction in the 
business. 

“At the age of 14 I stopped school 
and entered a country store in Virginia 
at a salary of $50 per year and my 
board. I continued working behind the 
counter until I reached 30 years of age, 
and my salary had grown from time to 
time until it reached $150 per month. 
By close application to work from 7 
a. m. until 11 p. m. my health broke 
down, and I was advised to seek some 
outdoor employment. Not having any 
capital, I decided life insurance was 
about the only vocation I could enter, 
be my own boss, and have an opportu- 
nity of earning yearly an amount of 
money equal to the interest on a large 
sum invested. 

+ * + 

“I went down to the district agent’s 
office of the Equitable Life, who spoke 
very discouragingly to me when I told 
him I was going to give up my job. 
He was playing checkers at the time, 
but stopped long enough to hand me a 
rate book, application and examination 
blanks and tell me he would pay me a 
50 percent brokerage, graded, on first 
premium. I also helped myself to a 
few of Talmage’s sermons which I read 
that afternoon. In the evening I went 
over to see a widow lady whom I knew 
had been left quite a sum of money. I 
proceeded to explain how safely she 
could invest her money, and at the 
same time protect her children by tak- 
ing a 20-year endowment policy. When 
T felt I had talked enough I pulled out 
Talmage’s sermon and began reading 
it, watching the pamphlet with one eye, 
and the widow with the other. Just as 
a tear began rolling down her cheek I 
took out my fountain pen, and asked 
her in what county she was born, in 
that grand old state of Tennessee. The 
rest was easy, and I left the house at 
11 o’clock with a check for $265. You 
can imagine how I felt, as I never 
made so much money in one day. 


“The next day I went down to the 
stable and hired me a saddle pony at 
50 cents per day, and started out for 
the town of Huntington, Ark., a dis- 
tance of forty miles. It was a hot July 
day, and I had not ridden horseback 
for many a year, so you may rightly 
conclude that, on arriving at my desti- 
nation, I was not long in turning in 
fora good night’s rest. Next morning 





National Life Insurance Co. 
Montpelier, Vermont 


Established in 1850, Operating in 36 States 


Joseph A. De Beer, Prest. H.M. Cutler, Treas. 

James T. Phelps, V-Prest. A.B. Bisbee, M. Dir. 
James B. Estec, 2d V.Prest. C. E. Moulton, Actu’y 
Osman D. Clark, Secretary F. A. Howland, Co’sel 


This Compare held January 1, 1908, and gained 


uring the past decade: 


Assets, $40,354,241.29 Gain, 172s 
Surplus, $4,539,688.47 4 Gain, 1494 
Insurance, $153,467,472.00 Gain, 100% 


Its life, term and endowment contracts are liberal 
and attractive. 
D, G. DRAKE, General Manager 
424 Marquette Bidg., Chicago, Ill, 
H, J. SNELL, General Agent 


424 Marquette Bidg., Chicago, Ill. 
OLMSTED BROS. & State 
Williamson Building _ * onto 





I went over to a big company store and 
met a man who was related to a friend 
of mine in Fort Smith who had given 
me a letter of introduction. I was not 
long in closing this man for $3,000. 
After talking to him a while, I sug- 
gested he might be able to pay a part 
of his premium by helping me write 
some others and offered him $5 for 
each man he helped me secure who 
passed and paid his premium. This 
suited him admirably, so I managed to 
give the boys a big watermelon feast 
that night in a room where there hap- 
pened to be a table, ink and pen. I 
also tore up the application I had writ- 
ten, as it suited my purpose better to 
rewrite it that night after the feast in 
the presence of the boys. When the 
man I had already written walked up 
and asked me for $5,000 instead of 
$3,000, five others followed suit, the 
least applicant being for a $2,000 20- 
payment life. So thus started my in- 
surance career. 
* * Oo 

“It was not long until ‘Billie’ Carlile 
of the Mutual Life heard of me in some 
mysterious way, just as insurance men 
always do find out things, and came to 
Arkansas and made me a salaried prop- 
osition. The first year I got $200 per 
month and expenses; the next $250 per 
month; the next $333.33 and a bonus; 
the next $416.66 and bonus; the next 
$458 and bonus. During the year I was 
offered the managership of the Equita- 
ble Life for Arkansas. I accepted it 
and in three years’ time led all other 
companies in the state, which position 
I held up to the time of the scandals. 
When the Armstrong law was passed 
in New York, which I thought, and 
still think, is unjust to both managers 
and agents as well as policyholders, I 
changed to the progressive, conserva- 
tive old western company that is doing 
everything possible for them to do con- 
sistently, to help the boys in the field. 
I wish to state I lost $5,250 during the 
time I worked for the Mutual Life in 
accepting a salary instead of 60 percent 
brokerage, graded, which was offered 
me. My renewal interest in the Equita- 
ble Life last year amounted to $15,000. 
You may decide for yourself, Mr. New 
Beginner, whether or not there is any 
future in the business for the man who 
is willing to pay the price. The price 
is ‘WORK.’ Remember, I rode that 
little sorrel pony for three long years 
before I felt I could afford a buggy 
and driver.” 





“It is worry, more than work, that 
sends men to a_ sanitarium. Cut out 
worry and dope, do your best and hus- 
band your strength for the fight with op- 
posing conditions.” 


BEST ASSET OF ALL 


Cases of supposedly wealthy men dy- 
ing and leaving no estate are frequent. 
A man may possess a lot of stocks that 
he has purchased from promoters or 
that he has gotten by being “in on the 
ground floor,” which are found to be 
worthless. 

Life insurance after all is the safest 
form of investment and it is just as 
good in bad times as any other. It 
does not depreciate in value. Whether 
securities are up or down, life insur- 
ance is stable. 





Course of Insurance 


Education 
OUR Department for Fur- 
nishing Prospects 


New “‘Model Policy” 


Will plough the field and assure 
the harvest for good agents. 


Pheonix Mutual Life Insurance Co. 


HARTFORD, CONN. 
Write Home Office. 


Organized in 1885. 


THE DES MOINES LIFE INSURANCE CO. 


ern oe. ot $10 00,000. ae 


teed in th 
at.°° “Assets over 
¥2.200 000. Libera! contracts and ‘good territory 
peo meng agents. Not operating in New York. 
ress 


C. H. PHILPOTT, 2d V. P. 


WILL T. SMITH, Supt. of Agencies, 
Des Moines Life Bldg. Des Moines, lowa. 


HAVE YOU NOTICED 


that others are coming around to the 
Unity way of thinking? We put on, 
hustled for and popularized the Guaran- 
teed Monthly Income plan of protection 
—the PERMANENT kind. The more 
its merits are mentioned the more it helps 
us. Representatives wanted. Address 


ORDER OF UNITY 

















348 Sixth Ave., Pittsburgh, Pa. 





SATISFACTION OF 


names on the dotted line, or in 


other words making real money in sizable 
amounts. Itisn’timpossibleto do things, 
It isn’t lucky chance or a pullthat helps 


aman win. WORKING withthe RIGHT 
COMPANY—that’sallthereis toit. For 


instance, a company that sells policies 
that the people want and will buy—that 
they cannot afford to do without. Work- 


ing with acompany that works with you 


—that actually does things to help you. 
One that willgive you a “square deal.” 


When you get to the point where you 
want to connect with a live company—not too large to ap 


reciate merit- 


Cc. H. JACKSON, Sup’t of J sana Binghamton, N. Y. 








EVERY POLICY A SQUARE DEAL 


MICHIGAN STATE LIFE 


INSURANCE COMPANY, 


s W. McCAUSEY, President 
F. H. WATSON, Vice-President and Counsel 
FRANKLIN B. MEAD, Actuary and Secretary 





Home office, 633-37 Majestic Bldg. 
DETROIT, MICH 


eg APPS, Peter of Agencies 
JAMES B. BRAD » Medical Director 
A. M. HUME, M. D., "hontats Medical Director 


The First Company to organize under the new and stringent laws of Michigan. 
The Company for the agent because its policies are exceedingly liberal, readily understood and easily sold. 


If you have a clean record and are contemplating a change, we can SHOW YOU where it will be to your 
interest to be connected with this hustling home company. Address the Home Office. 











of Milwaukee 


% 


The Northwestern 
Mutual Life Insurance Co. 


H. L. PALMER, President 
A. S. HATHAWAY, Secretary 


New Business Paid-For 


Signs of the Times 





insure in. 





1905 . o . . . 
1906 . * . . . 
1907 . 7 . . . 





history of the Company. 


$ 90,334,038 


Each year larger than any in the previous 


Commenced Business 1858 


93,563,452 
102,233,634 feature. 
Insurance. 


address 








E rapid increase in the new business 

of The Northwestern during the period 

of life insurance investigation and there- 

after shows that The Northwestern has 

never lost the confidence of the public and 

that it is easier than ever to write business 
for The Northwestern. 

It is capable of easy demonstration that 

The Northwestern is the best Company to 


See The Northwestern's 1908 policy 
contract with its Dividend Options, Paid- 
up and Endowment Options, Options of 
Settlement and the new Premium Loan 

Issues Partnership and Corporation 


For further information or an Agency, 


H. F. NORRIS, 
Superintendent of Agencies. 























Among the Companies | SOME PRACTICAL ADVICE TO 
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SOME THOUGHTS TO ACENTS 
ON COUNTRY CANVASSING 





(By Fred W. Weston, Superintendent of Michi- 
gan Agents, Illinois Life.) 


On arriving at the town contiguous 
to the country where I expect to make 
a vigorous canvass, I first select a man 
who knows the country well, and in 
most cases he is what we call in Michi- 
gan the “Supervisor,” or one who takes 
the assessment roll of his township, 
and, therefore, knows the location of 
each man. 

I explain to him the nature of my 
work and if he is of insurable age try 
and sell him a policy—which I am often 
successful in doing—and get from him 

the names of the representative farm- 
‘ers and their approximate ages, indi- 
cating them on a map showing loca- 
tions, roads, etc. 

In the average township, six miles 
square, you will be able to get from 
two hundred to three hundred names, 
which list I submit to the examining 
physician, who, in most instances, is 
the family physician of a large number 
of the men on the list, or knows the 
family and personal history of a good- 
ly number of them, and have him check 
over the list carefully, thus saving my 
own time and avoiding expense to the 
company by having on my list no un- 
desirable and uninsurable risks. In one 
locality so carefully was my list sifted 
out that out of over fifty applicants 
written only one was rejected outright 
by the company, and another given a 
modified policy. 

After my list has been revised by the 
examiner I take it to the local banker 
and ask him to indicate the men whose 
notes he would not care to handle, pro- 
viding I am successful in getting them. 

After the list has been checked by 
the banker I am assured that in my 
canvass I shall lose but very little 
time on prospects who are undesirable 
from the physical or financial stand- 
point. 

I next familiarize myself with the 
map of the township and work one- 
quarter at a time, and work it thor- 
oughly. I drive not to exceed six miles 
from a common center and when I have 
made the circle I have from forty to 
seventy thousand of insurance out of 
the average locality. 

Any agent who has any ability and 
who will follow my system system- 
atically cannot fail to write enough new 
insurance to qualify more than twice 
over for the $100,000 Club. 

I might say further that I never lose 
a day, or an hour, but am in the har- 
ness from August 1 of one year until 
July 31 of the following, and when the 
roll is called I respond, “Aye, aye.” 





GET APPLICATIONS RIGHT 

Allan Lawrie, manager of the policy 
department of the Lincoln National 
Life, gives the following instructions to 
agents: 

1. Every incomplete or inaccurate 
application that comes into the office 
means a lot of correspondence and de- 
lay, which a very slight degree of care 
On your part would have avoided. 

_2. Neither we, nor you, have any 
right to amend a signed application 
without the applicant’s knowledge. It 
is not a foolish notion evolved in the 
minds of the office force in order to 
annoy and hinder the agency force; it 
is the law of the land. 

_ Then, too, it is ticklish business ask- 
ing an applicant to sign anything twice. 
It was hard enough the first time. He 
may be out of the notion when you go 
back, and wriggle out. Get your ap- 
plication in such shape that you won’t 
have to see your man again until you 
can say: “Here’s the policy you or- 
dered, please receipt for it.” 

3. Won’t every one of you, good 
writers as well as bad, make it a rule 
to print the name of the applicant and 
the name of the beneficiary? It would 
certainly “help some” here in the of- 
fice. There is no use in printing names, 
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however, if you are going to print them 
wrong. I have seen a woman’s name 
printed Francis instead of Frances, and 
Jullia instead of Julia; and a man’s 
name printed Jessie instead of Jesse, 
and Benjamain instead of Benjamin. 
4. If you feel shaky on your arith- 
metic, get the applicant to help you 
figure his age. Remember, we want the 
applicant’s age at nearest birthday. 





AVERAGE MAN’S SAVINGS 


The Massachusetts labor bureau gives 
the earnings, expenditures and savings 
of professional and business classes. 
The table is as follows: 


Av’ge Av. Ex- v 
Income. penditure. Saving. 


Av’ge 


Bankers and brokers. .$7,726 $5,338 $2,388 
ee, ere ere 4,169 2,685 1,474 
Wholesale dealers.... 4,158 2,888 1,270 
Physicians .......... 3,907 3,190 717 
BORGES cccccccccve 3,520 2,850 670 
Manufacturers ...... 3,516 1,974 1,532 
Railroad officials..... 3,441 2,813 628 
Commission merchants 3,394 2,527 867 
Superintendents of 

manufacturing com- 

PONIES ..ccccccccce 3,262 2,533 729 
Clergymen .......... 3,150 2,581 369 
Professors and tutors 2,878 2,335 543 
Steamboat officials.... 2,529 1,926 603 
Retail dealers........ 2,349 1,968 481 
Express officials...... 1,906 1,647 259 
POSTE cécccccesces 1,426 1,172 254 


Thirty out of every 100 acknowledged 
that they saved nothing. 

The table indicates that the saving is 
small and is not sufficient to attract at- 
tention from an investment standpoint. 
It would seem that the most desirable 
outlet for one’s small savings is life 
insurance. It is the friend of all. 





ELIMINATES POOR PROSPECTS 


One of the agency managers who ad- 
vocates six interviews a day says that 
he does not mean a haphazard canvass 
of soliciting the first six men met, but 
he does urge a planned, well ordered 
canvass of six men who are supposed 
to be insurable and can pay the pre- 
mium. He says further: 

“In cities, towns and country districts 
it is a very easy matter to secure lists 
of men who, from the standpoint of 
ability to pay the premiums, are worth 
interviewing on the subject of insur- 
ance; and in the smaller communities, 
where the local examiner of the insur- 
ance company has a fair general knowl- 
edge of the habits, nhysical condition 
and family history of most of the resi- 
dents, it is possible to boil your list 
down to the point where you will have 
reasonable assurance that each man on 
whom you call will not only pay for 
the policy, if you secure his application, 
but, further, that he can pass the med- 
ical examination. 

“With deadbeats and poor risks elim- 
inated you have a list that should be a 
pleasure for you to canvass and out of 
which, if you are a competent insurance 
salesman, you should average not less 
than one application for every ten in- 
terviews. 

“Much has been said and _ written 
about the mental attitude of the sales- 
man in making the sale, and that the 
mental attitude of the salesman has 
more influence and effect upon the sale 
than the attitude of the prospective pur- 
chaser has been established beyond 
doubt. 

“‘T can because I think I can,’ is a 
good motto, and if, having a well se- 
lected list of prospects, you go after 
them energetically and enthusiastically 
filled with the conviction that you not 
only can, but you are going to insure 
each man whom you approach, the re- 
sults which you must accomplish will 
not only surprise yourself, but win for 
you the admiration and respect of your 
worst enemies.” 





From the day an honest man pays the 
first premium for life insurance, that 
first receipt of his gives a new impulse 
to his arm and new light in his eyes and 
a new hope in his heart, and if it so be 
that he does not live to pay another 
premium he has lit a lamp in the house 
that will lighten it when the little fam- 
ily comes back from the grave they left 
with wet tears——Northwestern Mutua! 
Field Notes. 
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WANTED 


INSURANCE COMPANY 


Live, energetic men, for some 
excellent territory. Exclusive and 
liberal contracts will be made with 
the proper parties. 

The Armstrong Committee found 
no questionable methods in The 
Manhattan Life Insurance Com- 
pany.~ Address 


W. B. LANE, Vice-President 
66 Broadway, New York 


WANTED 


Three Life Insurance 
Stock Salesmen 
by a Company fully organized 
and writing insurance. 

A money maker. Address, 


G. A., care Western Underwriter 





THAT NEW POLICY 


AND THOSE NEW RATES AND VALUES 


turn prospectives into policyholders. High- 
ly liberal policy and values, extremely low 
premium rates, sores annual dividend 
recor 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 
SPRINGFIELD, MASS. Inc. 1851 


A : L. Baacxerr Bisnor, Manager. 
$16 Merchants Loan & Trust Building. 
Columbus Agency: 1003 Outlook Building. 














To make money, sell the people 
something they want. Sell them 


The NEW 





; Monthly 
ie SSS 
nti a Income Policy 
3 oF 
The 
Prudential 





| The Newest Thing in Life Insurance ! =} 


We want Agents. 
We want 
We want YOU! 


THE PRUDENTIAL INSURANCE COMPANY 
OF AMERICA 


Incorporated as a Stock Company by the State 
of New Jersey 





Home 








JOHN P. DRYDEN, Office, 
President. NBWARK, N. J. 











Commercial Life Insurance Company C#!cAco 


LOUIS M. WISE, President 
Incorporated under the Laws of the State of Illinois 


Writes all leading forms of non-participating policies 
Remunerative Contracts to Live Men 
Good territory open in Illinois and Minnesota 





The Old Line Bankers Life Insurance Company is constantly entering 
new territory east and west, and want at once hustling men who can handle 


general agencies. 


Write us for terms and territory. Your DELAY will be your LOSS. 
Bankers Life Insurance Company 


LAancoin, Nebraska 





Provident Life and Trust Company 


OF PHILADELPHIA 


Insurance in Force, $191,986,786.00 
The NEW POLICIES of the Provident are un- 


su for conciseness and simplicity of form 
and for adaptability and liberality in all essentials 


CORRESPONDENCE 
Yarcsr & Extis, General Agents, Western Ohio 
S. S. SaFFOLD, General Agent, Eastern Ohio e 
General Agent 


Assets, $61,033,581.59 


The premium rates of the Provident are exceed- 
tingly low and are still further reduced by large 
annual dividends. 


SOLICITED 
+ « 812 Union Trust Building, Ciacinnati, Obie 
+ « 6710 Garfield Building, Cleveland, Ohio 
720 Spitze ising 





Oy + agente ee. 8. aM atte Butiding, Chicago, lit 
& Pi we, & . . . . . arqu u! 0, 
BASsarT & REESE, General Agen > . a 2 + - 4 Home Bank Build a Detroit, o 
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UIS NATIONAL 


LIFE INSURANCE COMPANY 


P. M. STARNES, President. 


Capital Stock, Full Paid, $150,000.00 


A regular legal reserve, old line Life Insurance Company 
with all Policies secured 
reserve with *he State of Missouri. Something new in agency 
contracts. Aa excellent opportunity for a few good men. 

ADDRESS THE HOME OFFICE 
Missouri Trust Building 


by a deposit of the full legal 


ST. LOUIS 





The German Mutual Life 
Insurance Company 


An old, reliable company, incorporated 
1875, issues all leading forms of policies, 
non-participating, and is offering first 
class contracts to first class men. 


Contracts direct with company. 
good territory open. 
direct. 


Some 
Address company 


1019 Ashland Block., Chicago, Ill. | 


oo = awenes Ot ee ore tt ae eS ore 


THE PENN 
MUTUAL LIFE 


OF PHILADELPHIA 


Has furnished perfect pro- 
tection at proper rates for 
=e 59 yans———= 


Our agents are representative citizens of 





their respective communities. 








speaking of certain things which fre- 


of the company on the ordinarv life 





ee 








Among the Companies 





On Dec. 31, 1907, the New York Life 
had 334,233 endowments in force, ag- 
gregating over $621,000,000. Over 85 
percent of the number were issued on 
the lives of young men under age 40. | 

The company gives some 1908 divi- 
dend results on 10-year endowments 
maturing this year on the annual divi- 
dend plan. One policy for $1,000, age 
33, paid total premiums $997.50. The 
total dividends amounted to $146.35. _ 

Another $1,000 policy, age 40, paid 
$1,012.50 premiums and received $153.62 
in dividends. uy 

On the 20-year annual dividend en- 
dowments the results are as follows for 


1908: , 
Amount Age Premiums Dividends 
$ 2,000 32 $ 1,958.80 $ 429.70 

1,000 83 984.40 229.57 
25,000 37 25,235.00 5,917.68 





The following is the stock option 
certificate used by the Lincoln National 
Life: : 

Option to buy stock in the Lincoln 
National Life Insurance Company of 
Fort Wayne, Ind. Attached to and 


made a part of policy No. .......- ; 
issued by the Lincoln National Life In- 
surance. Company on the life of 
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On December 1, 1909, or within thirty 
days thereafter, the insured shall be 
entitled to purchase of the capital stock 
of the Lincoln National Life Insurance 
Company of Fort Wayne, Ind., ........ 
‘shares of the par value of Ten Dollars 
each (or the equivalent thereof) at the 
price of 
dollars ($...... >. 

This option to purchase stock is a 
privilege granted only to policyholders 
and can only be exercised or extended 


under the following conditions: 

The full purchase price of said stock may be 
paid in cash at the time the option is exercised, 
me One-fourth of the purchase price of said 
stock may be paid in cash at the time the op- 
tion is exercised, in payment of one-fourth of 
said stock, and such payment shall extend this 
option until Dec. 1, 1910, at which time the 
further cash payment of one-fourth of the 
original purchase price of said stock in payment 
of an additional one-fourth of said stock shall 
again extend this option for one year from the 
date of such payment, and upon the same condi- 
tions and in like manner as set out above this 
option may thereafter be extended for one year 
more. : 

3. This option cannot be exercised unless two 
full annual premiums shall have been paid on 
the policy to which it is attached, and the in- 
sured shall not be entitled to any extension of 
this option unless all premiums on the policy 
coming due prior to such extension have been 
duly yaid. ; ; 

Nothing contained in this option shall be con- 
strued as binding upon the insured to purchase 


ee ee 


all or any, part of the stock upon which this 
option is given. 

In Witness Whereof, the Lincoln Na- 
tional Life Insurance Company has 
caused the signatures of its president 
and secretary to be affixed hereto at its 
home office in Fort Wayne, Ind., this 
day of ......nineteen hundred 
and eight. 


Sam’l M. Foster, 
President. 





The late Bishop Henry C. Potter of 
New York in 1870 purchased a single 
premium policy of $12,000 in the Mu- 
tual Life for a premium of $4,885.32. 
During the 38 years of the policy he 
received $5,004 in dividends. He was 
36 years of age when he took out the 
policy. 





The following companies carry total 
disability clauses in their policies: 
Aetna Life, Bankers Reserve Life, Cap- 
itol Life of Colorado, Columbus Mutual 
Life, Columbian National, Empire 
Life, Florida Life, Fort Worth Life, 
Great Western Life, Guarantee Life, 
Intermediate Life, Lamar Life, Michi- 
gan State Life, Missouri State Life, 
North State Mutual Life, Oregon Life, 
Pacific Mutual Life, Reliance Life, 
Royal Union, Southern Life, St. Louis 
National Life, Travelers, West Coast 
Life, Western Union Life. 





SOME PRACTICAL ADVICE TO 
LIFE INSURANCE ACENTS 


(By Harold Peirce, New York Life, Phila- 
delphia.) 


Tell the truth, or be honest. Make 
men believe you are working for them. 
Make them believe that you are honest 
and fair and square and, with ordinary 
ability, you will succeed. Some of the 
best friends I have are men that have 
come to me because rival agents, when 
writing them for insurance, have de- 
ceived them and they have appealed to 
me in order to have their insurance 
straightened out. 

“Do not dawdle.” 
mean by dawdling? 
ence between the “idler” and the 
“dawdler.” As Dr. Johnson said, 
“Every man hopes to be an idler.” We 
all work and strive, trusting that some 
day we may be able to play and enjoy 
ourselves. You can, of course, see that 
I do not mean such a man when I 
speak of a dawdler. “The dawdler,” 
I have read, “does not refuse the labors 
of the world altogether, but works only 
half in earnest at what he has under- 
taken. He is always at half cock when 
the crisis comes. He lives continually 
under the shadow of his work which 
oppresses his brain and his conscience 
but never gets itself properly done. He 
is neither laboring nor playing. He is 
neither spending his strength valiantly 
nor keeping it fallow for future use.” 

This quotation so well states what a 
dawdler is that it is hardly necessary 
for me to enlarge upon it. Is it not a 
common fault in life insurance to waste 
our time by dawdling or frittering 
away our opportunities, by failing to 
be ready when the opportunity comes? 

* * * 

Be alert and ready. I never wrote 
a policy which gave me more pleasure 
than one I wrote on the life of George 
W. Perkins. I hope you will pardon 
me in speaking of this case, also if at 
other times I may seem to be egotis- 
tical or give too many personal reminis- 
cences, but in order to bring home to 
the members of this conference what 
I desire to impress upon you, it will 
be necessary for me at times to be 
quite personal. Many I think will re- 
member our meeting at Manhattan 
Beach some years ago when George 
W. Perkins presided at the dinner. At 
its close, when many of the agents 
were asking Mr. Perkins to write his 
name on their menu cards, I felt in my 
pocket for an application, but found I 
did not have one. I therefore borrowed 
one from an agent sitting near me. I 
went immediately to Mr. Perkins and 
placed it before him, saying, “Won’t 
you when you are signing your name 
sign it where it is worth something?” 
He immediately signed the application, 
the next day he was examined and a 
policy of $50,000 was issued, for which 
he paid the premium in full and I made 
my commission without any deduction 
whatever. 

I have always felt that Mr. Perkins 
gave me this application because he 
wanted to bring home to field men the 
necessity of being always alert and 
ready. I think I can be of no better 
service to the agents present than by 


Now, what do I 
There is a differ- 





@. FRANKLIN FLICK, Pres. LEE F. COLE, 8ee 


Che Northern 
Life Insurance Company 


OF ILLINOIS 


Our Motte: Publicity and Accountability. 


It has no schemes to interest agents or 
mislead the public. 


Good renewal manager contracts for a few 
competent insurance men. 


First National Bank Building 


CHICAGO, ILL. 
Miles M. Da J. H. 


LIFE SUPPLEMENT TO THE WESTERN UNDERWRITER. 





ONLY THE MAN 


with a Columbian National License may sell 


Massachusetts Non-Participating Life, 
Massachusetts Accident, 
Health and Disability 


Liberal Policies backed by a large Surplus 


We want high grade men-— General Agents, 
City Managers and District Managers. 
Save time by writing fully. 


The Columbian National 


Life Insurance Co. 
Home Office, 180 Federal St., Boston 














THE 


UNION CENTRAL 


Life Insurance Co. of Cincinnati. 
Etablished 1867. 


Has the followinz unrivaled points of 
superiority which make its policies easier 
to sell than those of any other company: 
Highest rate of interest earned, low death 
rate, low expense rate—resulting in low- 
est Cost to policy-holders. Its new 1908 
wae age simple in verbiage and most 
iberal in provisions. TH& UNION CEN- 
we has no investments in stocks or 

nds. 


JESSE B. CLARK, 
President, 


E. P. MARSHALL, 
Vice-President, 





PROGRESSION 


July 12th, 1908. 
subscribed. 
October 12th, 1908. 


November 20th, 1908. 


Company you want. 


SECURITY 


Wisconsin National Life Insurance Company 


Oshkosh, Wisconsin 
GEORGE M. PAINE, President 


POLICIES CONTAIN ABSOLUTE GUARANTEES 
NO ESTIMATES 


Commenced business with Capital Stock of One Hundred Thousand Dollars 


Held first meeting of stockholders, having secured charter with $1,506,000 
applications upon which $43,256.88 premiums were all paid in cash. 


Business written $1,763,500, Premiums, $51,346.07. Now with an Agency 
Force in Wisconsin of 54 insurance men—with both Policy and Agency Con- 
tracts that meet every requirement, 


the Wisconsin National Life is the 


For an Agency Appointment address the Home Office 





‘«sMidland.”’ 


DR. W. 0. THOMPSON 
President 


Are you familiar with the Protective Endowment and 
Guaranteed Income Policies now being issued by the 


Midland Mutual Life Insurance Co. 
OF COLUMBUS, OHIO 


These policies are distinctive creations of Mr. S. H. 
Wolfe of New York especially provided for the 


The very best sellers on the market. 


B. F. REINMUND 
Secretary 


LOT H. BROWN, Supt. of Agencies 





nown as the outh 


tution. vera 


surance solicitors. 


C. R. PORTER, President 


is marked 


Mutual Life Insurance Company of G 


Forty Million Dollars of Insurance have been laced on the books 
of this Company the first two years of its life asa f 
illion and a qua 


THE FORTY MILLION DOLLAR 
SOUTHERN COMPANY 


An epoch in the development of that rich section of the United States 
by the accomplishment of the State 


eorgia. 


reserve insti- 


e 
rter of assets have th accumulated 
in this period and the Company s income in 1907 was $1,600,000. 


Its contracts are readily saleable in the hands of reputable in- 


State Mutual Life Insurance Company of Georgia 


HOME OFFICE, ROME, GA. 














RELIANCE LIFE 
Pittsburgh. 














Policies that can’t be beat. 
Assets over two and one-half millions. 
Exceptional opportunities for General Agents in: 


Pennsylvania, Ohio, Iowa and Alabama. 
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speaking of certain things which fre- 

quently prevent us from getting the 

business we should. 
x * * 

First, there is too often a lack of co- 
operation among us. We are too apt 
to treat all other agents as Ishmaelites. 
We fear to give them any information. 
We feel that some day there is a chance 
that we may get the case upon which 
we are working, without any help, and 
we do not want to divide our commis- 
sion. How much better it would be if, 
when we have difficulty in closing a 
case ourselves, we would ask the help 
of some one else. Have we not fre- 
quently in our canvassing met a man 
whom we cannot write and yet whom 
we feel some other agent can secure? 
Would we not do better in the long run 
to ask some of our fellow agents to 
help us handle such cases? 

* * 

Second, lack of system and order is 
one of our greatest faults. Here I am 
speaking most feelingly, for I know I 
frequently lose business because I have 
not my information systematized as it 
should be. Lord Bacon well said, “Or- 
der and distribution and singling out ot 
parts is the life of dispatch.” There is 
not one of us, if he will systematize his 
business and keep in good shape all the 
information he may get from time to 
time, but will in the end find that his 
business is largely increased. This 
very year I lost a large case because 
I called on the man too late; and the 
sole reason I was late was because I 
had failed to keep my information re- 
garding this party in proper shape. 

* ok x 


Third, we should make the saying, 
“Put yourself in his place,’ our own. 
When we solicit a man we should en- 
deavor to write the policy that is best 
for him and not urge him to take a 
policy which will pay us the most 
money. Frequently it is wiser for us 
to advise a man not to increase his 
insurance, but to simply continue what 
he has. If we are honest and fair with 
the man we solicit we will make him 
a friend and ultimately he will, as has 
already been so ably shown by Morris 
Weil, aid us in securing new business. 

I remember an instance some two or 
three years since where on urging a 
man to take insurance with us, I said 
to him in starting, “I am not going to 
ask you to take any new insurance 
until you reinstate a policy you lapsed 
a year or two before.” We had only 
been talking a few moments when he 
said, “My secretary has a better policy 
than the one I have and why should I 
continue in your company?” I asked 
if he would call his secretary in so I 
could see his policy. He did this and 
I found it was a policy in another com- 
pany with many fancy conditions which 
ultimately would have been of little 
value. Instead of trying to upset this 
insurance and write the secretary for 
another policy, I showed him how his 
policy could be straightened out. Both 
gentlemen took my advice. I reinstated 
the lapsed policy. I straightened out 
the secretary’s policy. I wrote the man 
for $100,000 and his secretary for $15,- 
000. I have no better friends in the 
business than these two men. They 
believe in me for they saw I was look- 
ing out for their interests, and not sim- 
ply trying to make some money myself. 

* . * 


Fourth, is it not true that we too fre- 
quently get blue and downcast? Ought 
it not to be that the tougher a proposi- 
tion is the harder we should work? Let 
me tell this story regarding a case of 
mine which I wrote many years ago. 
It was in 1892, just after Mr. McCall 
had been elected president, and no one 
here can say that at that time I had 
any particular influence. I called on 
one of the most prominent steel men 
of Pittsburg. I barely knew him so 
that here again I had no special influ- 
ence, I stated that we were very anx- 
10us to increase his line to the full limit 
of the company. He said to me, “I am 
not satisfied with the policy I now 
have in the New York Life, but if you 
will get me a policy for the full limit 


of the company on the ordinary life 
plan I will take it.” He agreed to be 
examined that evening. I took the pa- 
pers to New York and instead of hav- 
ing the application approved, was of- 
fered but $50,000 fifteen-year endow- 
ment, the other policy to be taken up. 
I appealed to George W. Perkins, who 
flatly told me he would not approve 
the case on any plan as he did not 
believe at that time the company should 
insure this man. You can thus see 
what a chance there was for my becom- 
ing blue and downcast. On the one 
hand, the man wanted only ordinary 
life insurance, to the full limit of the 
company. On the other hand, the com- 
pany refused to issue a policy of over 
$50,000 on the fifteen-year endowment 
plan. I went to work and after several 
weeks of going back and forth between 
New York and Pittsburg, I succeeded 
in having the company issue a policy 
on the ten-payment life plan for the full 
limit of the company, and it was placed. 
* * * 


Let me give you another instance. 
A year or two later I was so played 
out that it was absolutely necessary for 
me to take a vacation. I had worked 
hard but was considerably short of the 
amount necessary to secure my bonus. 
I went to Mr. Kingsley and asked him 
if he would not extend my contract for 
as long a time as I was obliged to be 
away on my vacation. He looked at 
me and said, “What’s a contract for?” 
I got mad and left him, saying to my- 
self, “You can go to thunder.” I went 
off, took my vacation, returned home 
on the 20th of of August, and between 
that time and the 30th of September, 
when my year closed, wrote and placed 
$270,000 of business and won my bonus. 
Do you think I would have secured 
this business if I had gotten blue and 
disconsolate? 

* = * 

Fifth and last. When I first went 
into the business I was continually ad- 
vised to get a settlement at the time I 
secured the application. This advice 
was repeated and repeated until it was 
impossible to forget it. I do not mean 
to say that we can always get a settle- 
ment, for we frequently write condi- 
tional cases, or cases which are to be 
presented to the party for inspection; 
but whenever we have gotten a man to 
the point where he says he wants the 
insurance, then we should get some set- 
tlement. If we cannot get cash, take a 
note or something to bind the insur- 
ance. If we do this, we will find we 
will have very few unplaced policies. 

Let me in closing repeat the advice 
of Lord Cromer, changed so as to make 
it applicable to us: “Love your com- 
pany; tell the truth, or be honest; and 
do not dawdle.” 





INDIRECT RESULTS 


The United States Annuity & Life 
presents a case that shows the value of 
judicious advertising. A man called at 
the home office to talk over the matter 
of securing an agency. The agency 
manager asked him where he got the 
name of the company and how he hap- 
pened to call. He stated that he was 
sitting in front of an Indianapolis hotel 
with several other traveling men when 
one produced a mirror with the adver- 
tisement of the United States Annuity 
& Life on the back. It created consid- 
erable interest and was passed from 
hand to hand. The person who had the 
mirror stated that he had gotten it from 
some one in Fargo, N. D. The mirror 
advertisement created an impression on 
the mind of the man who called at the 
home office. He contemplated going 
into the life business and called to talk 
over the contract. 

The company makes a point out of 
this case by stating that an agent is oft- 
entimes unable to know when he will 
reap the results of his work in present- 
ing the proposition which has apparent- 
ly been fruitless. The asseition is made 
that it behooves an agent to seize every 
favorable opportunity to present life in- 
surance even though the application is 
not forthcoming at once. 
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AMERICAN CENTRAL LIFE 
INSURANCE COMPANY 


INDIANAPOLIS, INDIANA 


Surplus Security to Policy Holders - 
Insurance in force = ~ - - “ 


$ 1,856,364 
317,617 
21,167,000 


Deposits with the State of Indiana, as required by law, non-speculative securities 
in an amount exceeding entire reserve liability to policy-holders. 


Energetic agents desiring liberal contracts for exclusive territory should write 
today direct to the Company. 


THE MINNESOTA MUTUAL 
LIFE INSURANCE COMPANY 


ST. PAUL, MINN. 





If you are honest, and employ successful business methods in 
writing life insurance, investigate The Minnesota Mutual. 
Any of the Agency Managers will tell you what the Company 
is doing and how it treats its field forces. If your antecedents 
will not bear inv-stigation, do not waste time or postage. 


FRANK E. HITCHCOX, Field Manager 
WM. D. 2nd V. Pres. and Gen’! Counse? 
DR. CHARLES D. PIPER, Med. Director 





As Helps to Selling our New Policies (1908), an Agent 
has: 

Our Moderate Premiums; Low Net Cost; High Interest 
Earnings; Low Mortality Experience; Deposit of Assets to 
secure policies; and our History of Conservative and Econom- 
ical Management for over Forty Years. 

These are effective helps with intelligent people. 


We have some open territory. 


EQUITABLE LIFE OF IOWA 


Des Moines, Iowa 


NATIONAL LIFE INSURANCE COMPANY 
of the United States of America 
CHICAGO ) 


ESTABLISHED 1868 


ALBERT M. JOHNSON, President 
ROBERT E. SACKETT, Vice-President 
CHARLES B. SHEDD, reasurer 
ROBERT D. LAY, Secretary 











Insurance in Force December 3lst, $50,066,932.77 
RECORD Inerease in Apportioned Surplus in 1907, 105,734.09 
OF 1907 Gain in Assets, - - - 1,037,668.19 
Excess of Income over Disbursements, 1,093,023.43 








CHICAGO’S OLDEST AND STRONGEST COMPANY 








AUTHORIZED CAPITAL $500,000 
THE VERY NAME 


The Ohio State Life 


Should appeal to Ohio people everywhere, because of the protection 
guaranteed under the Ohio Laws and the safeguarding of the Com- 
pany’s funds thru the administration of the Ohio department, 
recognized as the very best in the country. The business getter 
will appreciate the advantages. 

The Company has never written any form of special contract. Its 
methods are, and always have been absolutely above criticism. 


To the agent contemplating a permanent coanection, address 


THH COMPANY, Columbus, O. 
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OWNERSHIP OF THE UNASSIGNED j 
SURPLUS IN LIFE COMPANIES 


In the Wisconsin report some queries 
are made as to unassigned surplus and 
its ownership. The following is taken 
from the reports of such stock com- 
panies as answered: 

Aetna Life—Unassigned surplus, 
$2,606,354; part belonging to policyhold- 
ers, $1,526,759; to stockholders, $1,079,- 
594. The company says: “The par- 
ticipating business is kept distinct and 
apart from the nonparticipating. Each 
class pays its own expenses, commis- 
sions, medical fees, etc., and the gen- 
eral expense account is divided be- 
tween the two classes in proportion to 
premium receipts.” 

Equitable, N, Y.—Unassigned sur- 
plus, $48,176,790. Company says: 
“Stockholders are entitled out of sur- 
plus earnings to a semiannual dividend 
of 3% percent only on capital stock of 
$100,000 as fixed by the charter. Bal- 
ance of surplus is held by the society 
for the security of its policyholders and 
from it distribution is made to such 
policyholders in accordance with their 
respective contracts.” 

Metropolitan — Unassigned 
$11,957,899. i 





surplus, 
Amount belonging to pol- 
icyholders, $362,087. The company 
says: “The policy of the company is to 
maintain a surplus of about 10 percent 
over all liabilities, and to return to the 
policyholders or their beneficiaries any 
excess of 10 percent. In pursuance of 
this policy the company has, during the 
last fourteen years, paid or accredited 
to policyholders over and above any 
obligation, expressed or implied, more 
than $13,000,000.” 

North American Life, N. J.—Unas- 
signed surplus is $47,611. All belongs 
to stockholders. 

Pacific Mutual—Unassigned surplus, 
$316,959. Company says: “Unassigned 
surplus is held for protection of entire 
company. The stockholders contrib- 
uted $430,000 in cash to the company’s 
surplus.” 

Prudential—Unassigned surplus, $13,- 
060,194, of which $7,600,000 was de- 
rived from deferred dividend policies. 
This surplus belongs to stockholders 
except such part of $7,600,000 as shall 
be hereafter apportioned to deferred 
dividend policyholders by the direct- 
ors.” 

The company states that the deter- 
mination’ of the respective rights of 
participating policyholders and stock- 
holders in the surplus accruing from 
such policies is vested in the directors. 





The board ascertained that the profit 
not already assigned on deferred divi- 
dend policies amounted on Dec. 31, 
1907, to $15,616,717. It determined that 
of this sum, $7,600,000 should be re- 
served as a contingency surplus and the 
balance apportioned in the ratio of 90 
percent to deferred dividend policyhold- 
ers and 10 percent to stockholders. The 
amount so apportioned to deferred divi- 
dend policyholders was carried to their 
account as a class. The total unas- 
signed surplus including that accruing 
from nonparticipating policies as well 
as deferred dividend, is retained by the 
company as unassigned surplus for the 
protection of its contracts against the 
contingencies of the business. The 
company says that in the judgment of 
the directors it can not properly be as- 
signed. 

Travelers—Unassigned surplus, $1,- 
168,925. All belongs to stockholders. 


DESTRUCTIVE COMPETITION 

Concerning a remark made in an 
agent’s letter, a company officer says: 
“One of our newer men met at the very 
outset a stiff case of competition. He 
said in his letter, ‘I may not secure this 
application but anyway I’m sure the 
other man will not.’ 

“May be the expression does not 
mean what it indicates just as it stands. 
It it does it shows the mistaken atti- 
tude of too many agents. The compe- 
tition that knocks out the opposition 
and itself at the same time has some- 
thing radically wrong with it. No one 
has been benefited and the prospect 
and one or both competing agents have 
been wronged. The man needing in- 
surance has been wronged because as a 
result of the course taken, he is still 
unprotected; while under proper com- 
petition, one or both the field men 
would have been rewarded for the time 
expended. 

“Competition ought not to be on the 
basis of good and bad but rather on the 
basis that all life insurance in any of the 
established companies and in many of 
the newer companies is good and worth 
the cost.” 


REMEMBER ONLY ONE THING 

When talking life insurance to a man 
remember that the sole purpose of the 
interview is to insure him—that it is 
your business to insure him—his duty 
to insure. Forget the commission you 
hope to make on the transaction—for- 
get the self-sacrifice that he may be 
compelled to make in order to pay the 
premiums, and remember only “Mary 
and the children” and what the insur- 











HOW TO SELL ONE POLICY EACH DAY 


This is for Life Insurance Agents 


If you will send us 10 cents in stamps, we will apprise you of a 
7 that will lead to your being able to write 365 policies each year. 
t is a sure way to close every prospect you have immediately. 


ADDRESS BUSINESS MANACER 
THE WESTERN UNDERWRITER COMPANY 


145 LA SALLE STREET, CHICACO, ILL. 


In answering this advertisement kindly mention THE WESTERN UNDERWRITER. 


ATTENTION !! 


The new MONTHLY PENSION POLICY issued by the 
OLD COLONY LIFE is a sure enough winner. 


It is the ideal family man’s policy. When the head of a family dies 
there occurs a triple death, viz: the HUSBAND dies; the FATHER dies, 
and his INCOME dies. 

The Old Colony Life contracts to pay the family on the first of each 
month for a period of twenty years, a pension of $25.00 or $50.00. 

The premium rate is the lowest ever devised, and the policy provides for 


all of the modern nonforfeiture features. 
WRITE FOR COMMISSION RATES AT ONCE 


This policy is the best seller that has ever been put on the market 


OLD COLONY LIFE INSURANCE COMPANY, Old Colony Building, CHICAGO 








The New Guaranteed Policies 
ISSUED BY THE 


Central Life 


OF DES MOINES 


Will enable the average agent to double his production. 

Liberal contracts and special advantages granted to both experi- 
enced and beginning agents. 

Now is the time to get a good position with a growing western 


eompany. 
Address GEO. B. PEAK, President. 














United States Annuity and Life Insurance Co. 


WILLIAM T. SMITH, Secretary 
Home Office: Heyworth Building, Chicago 


Issues Poticies THAT SELL BECAUSE OF 


Annual Dividends. 

Management expenses limited by policy contract. 

Reserve deposited with State of Illinois. 

Annual additions on Twenty Payment Life and Endowment. 
Maturity when reserve and accumulations are sufficient. 


For attractive contract and territory, address 


ZENO M. HOST, Director of Agencies 


Right to the Point 


We offer splendid opportunities and top-notch con- 
tracts to producers able to show clean records. 








INDIANA— OHIO— MICHIGAN— PENNSYLVANIA 


LINCOLN NATIONAL LIFE INSURANCE CO. 
FORT WAYNE, INDIANA 





WANTE 





High-class Salesmen to sell 


‘Guaranteed Income Policy’’ 


Our successful agents now writing from 


$25,000 to $100,000 a Month 


CLEVELAND LIFE INSURANCE COMPANY 
Home Office—Rockefeller Building, Cleveland, Ohio 


WRITE FOR BULLETIN 


‘~~ 





A Good Man Wants a Posi- 
tion With a Good Company 


A Company that can meet the requirements of the various Insur- 
ance Departments, prospective insurants and policyholders alike, and 
at the same time so arrange a schedule of commissions that a position 
in the field will be profitable; one whose general agents are all making 
money. Such is the 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 


For General Agency Contracts, address 


ROY M. MARSH, Superintendent of Agencies 
THE ROOKERY, CHICAGO, IEB. 
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ance policy will mean to them when 
discovered by the executor of the es- 
tate—R. W. Stevens. 


MAKES SOME COMMENT 
ON TERM INSURANCE 


The Lincoln National Life comments 
as follows on term insurance: 

“You undoubtedly would like to 
know why the Lincoln National Life 
has withdrawn its participating con- 
vertible term policies in favor of non- 
participating. It is because we want 
term policies sold only as a last resort 
—after every resource has been ex- 
hausted to sell a higher priced perma- 
nent form. Under such circumstances 
you need the lowest rate possible. You 
have it in this new policy. 

“Many young companies, and some 
agents, make a hard push for term busi- 
ness, because they desire to make a 
quick showing as to volume. This com- 
pany, however, has never been in favor 
of term insurance, except for special 
purposes. : 

“Term insurance gives the maximum 
of insurance for the minimum premium. 
It is valuable in interesting those who 
have never yet bought old line insur- 
ance and is particularly serviceable in 
leading people from fraternalism. 

“It is valuable to the young man who 
is starting business with a limited capi- 
tal, all of which is needed for his busi- 
ness. 

“It is valuable to the man who is en- 
gaged in large business enterprises, the 
outcome of which is uncertain. For in- 
stance, he takes a contract to build a 
million dollar tunnel we will say. He 
needs all of his resources and more too 
to carry on the work, and has to fur- 
nish a large bond for the successful 
completion of the work within his esti- 
mated price. He needs the protection 
of term insurance until the work is 
completed. 

“But most of all, term insurance is 
valuable to the man who is not ready 
to take on his insurance, but who will 
be prepared within a limited period of 
time. For instance, we sold $10,000 
five-year convertible term last month, 
to a man who has gone $10,000 in debt 
in building a home. He expects to pay 
off $2,000 a year of this debt and, as he 
does so, to convert each year $2,000 of 
his term into fifteen-year endowment 
insurance. The term policy is only 
temporary on his life, and only consid- 
ered so, his plan being to get perma- 
nent endowment insurance. 

“It is the experience that the higher 
premium policies prove more satisfac- 
tory in the long run. Term insurance 
provides no reserve and in consequence, 
in case of lapse, carries no extended 
values. The man who buys term insur- 
ance as permanent insurance generally 
finds himself at the expiration of his 
policy financially unable to buy other 
insurance. He has not the funds to 
convert his term policy to a_ higher 
priced form and as a consequence he is 
unable to secure insurance at the time 
of life when he most needs its protec- 
tion. On the other hand, the man who 
buys a 15 or 20-payment life or endow- 
ment policy finds himself at the age of 
50 or 60 with a policy fully paid up. 

_ “The Lincoln National Life writes 
its term policies on the convertible plan 
because it wishes the policies converted 
into more permanent insurance. They 
should be considered by the agent as 
simply a means to the end. When such 
a policy has been delivered, it should 
be regarded as the completion of only 
the first part of the work, the job being 
finished only when the policy has been 
converted. On our new nonparticipat- 
ing convertible term policies we will 
pay a first year commission of 25 per- 
cent. When the policy is converted 
into a permanent form the agent will 
be paid the commission on the new 


policy less the commission already 
paid.” 











“Of what use is it to ‘know how’ if you 
don’t know how to use your knowledge ?” 





COMPANY BELIEVES STRAICHT 
CANVASS THE ONLY SURE PLAN 


One of the companies in urging its 
men to adopt the straight canvass 
method in soliciting, declares it is the 
only sure general plan to adopt to 
bring success. False pride and _ lazi- 
ness, this company adds, are the two 
factors that militate against the sys- 
tematic canvass. If a man is lazy no 
one can do much with him. He is a 
hopeless case. False pride can be 
overcome. If a man feels it is beneath 
his dignity to solicit life insurance he 
had better leave the business. In com- 
menting on the false pride idea, the 
company says: 

“You must bear in mind that it is 
just as easy to interest and insure a 
stranger as it is one of your personal 
acquaintances, and since the whole 
world is the insurance solicitor’s field, 
he cannot afford to limit his efforts to 
that portion of the world’s population 
with which he is personally acquainted, 
or to which he is able to secure a fa- 
vorable introduction. If you are a life 
insurance solicitor, your business will 
introduce you anywhere, and it will in- 
troduce you far better than the letter 
or word of a friend. A strong agent 
lowers his pride and his dignity more 
by accepting and using introductions 
than he ever does when he approaches a 
stranger on his own account, relying 
upon his own personality and the merit 
of his company for a favorable hearing. 
Even though you possess but ordinary 
ability, it is possible for you to make 
a conspicuous success as a life insur- 
ance solicitor, if you will diligently and 
persistently, day after day, canvass for 
business; but not matter how much abil- 
ity you may have, if, through laziness 
or false pride, you are unwilling to 
make a flat canvass, you must not ex- 
pect that you will achieve conspicuous 
success.” 

Just how many men on the average 
should be genuinely interviewed a day 
under the straight canvass system may 
excite a difference of opinion. Also 
city and country conditions may cause 
a readjustment, but on an average per- 
haps 150 calls a month is not too high 
a figure for a man who is willing to 
work. 








MR. BUCKNER’S ADVICE 

Vice-President Buckner of the New 
York Life states that the successful 
agent first finds out all he can about a 
man or a couple of men and then for- 
mulates his plans to see them in pri- 
vate at the proper time and under prop- 
er circumstances. When he sees them 
under these conditions he gets right 
down to real business. He advises 
agents against talking life insurance cas- 
ually. By this he means talking to men 
at a time or place when it is reasonable 
to suppose that nothing can come of it. 
When an agent talks to a man it should 
be a serious talk. Mr. Buckner tells 
agents not to bother a man if he is 
busy. If a man is not able to give up 
a few minutes it is better not to take 
up the subject at all, unless an agent 
does not expect to see him again. The 
agent should arrange a time when he 
can sit down privately with a prospect 
and talk to him without interruption 
for ten or fifteen minutes. Mr. Buck- 
ner cites the methods pursued by John 
Horman connected with the company in 
St. Paul who is a very strong and re- 
liable writer. Mr. Horman makes it a 
rule not to give a man a rate or any 
information until the prospect desires 
to take all the time necessary to do 
business. He will wait a month for an 
interview rather than give a single fig- 
ure on the street or in a careless way. 
Mr. Buckner advises agents not to talk 
aimlessly or in generalities. 





Put your heart into your business. 
The greatest force in this old world is 
heart force. It spells real success be- 
cause it means the concentration of 
your entire strength upon the object of 
your endeavors. 








AGENTS WANTED 


TO SELL OUR 


REGISTERED ANNUAL DIVIDEND POLICIES 


CONTRACT DIRECT WITH COMPANY 

















ADDRESS: 
THE FRANKLIN LIFE INSURANCE COMPANY 
SPRINGFIELD, ILLINOIS 

COMBINATION OFFER [m0 wno 
the econ WANTED IX | met thei 
National Life Annuity Company — eaet > —~paall  hy Fe 
Mutual Health and Accident Associatio: PLAIN POLICIES | {z?lis4,by f™ 
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: . cha: to com- 
ply with revised laws. Everything up to the times. 


Union Mutual Life Insurance Go. 
Portland, Maine 


FRED E. RICHARDS, Presivent 
ADDRESS EITHER 
Thornton Chase. Supt.. 84 Adams St., Chicago, Il. 
Edson D. Scofield, Supt., 180 Broadw'y, N.Y. City 


FRED. H. ROWE, President, Jacksonville, Ill, 


Endowment Life, Accident 
And Health Insurance 
Ona Plan Everyone can Afford. Contracts Up-To 


Date. One Agent can represent both Companies 
giving him a complete equipment. 


Address the Home Office 




















Opportunity is at Your Door 


if you are a “business getter,” to connect with an up-to-the-hour life 
company, having had forty years of success. Special inducements 
to the men that can make good. Address, or call upon 


Lt. C. ROSE, General Agent, 706 First National Bank Building; 
Cincinnati, O. 


Pittsburgh Life & Trust 
Company 
W. C. Baidwin, Pres. Pittsburgh, Pa. 


Issues the best Life, Accident and Health 

Policies on the market 

Positive Insurance Policies 
Say what they will do—Do what they say 
Solicitors of this Company have 

a broad field of action 
Contracts made Direct with the Company 
Endorsed at Home 
Assets . . . . . over $4,500,000.00 


Home Office 
Pittsburgh Life Bldg., Pittsburgh, Pa. 


The Most Popular Up - to - Date Policies 
CONTAINING MANY TALKING POINTS, 


Managers and General Agents Wanted in Illinois, Ohio, Pennsylvania and Georgia. 


Sp endid opportunity for men of capacity to make a permanent connection with a well-known Company 
organized under the laws of Ohio and subject to rigid annual cxaminations. 


Do not delay investigation but begin at once to profit by selling the matchless contracts of this 
progressive Company. Address 


THE COLUMBIA LIFE INSURANCE COMPANY 
FELIX G. CROSS, President 
Home Office: Rawson Building, - 
REPRESENT A WESTERN COMPANY 
The Reserve Loan Life 
Insurance Co. 






















The Fidelity Mutual Life 
INSURANCE COMPANY 
—OF PHILADELPHIA—— 


HAS SOME EXCELLENT 


AGENCY- POSITIONS 


For Information Apply to 
ALEXANDER McENIGHT, Vice-President 


—L. G. Fousz, President—— 














CINCINNATI, OHIO 
The Indianapolis Life 


Insurance Company 
WANTS FIELD MEN IN INDIANA 














THIS COMPANY 
Se Never Issued Special Contracts. 
Operates under the Never Issued “‘Dated-Back” Policies. 
Combulsory Deposit Law Never Had an Agency Stock Scheme. 
OF INDIANA Lowest Premiums and Largest Annual Div- 
Reliable Agents wanted. Address Palspiolde Wat s Setiabed ” eenae 
Agents Making Money. 








IN ALL THAT IS GOOD, IOWA AFFORDS THE BEST 


FRANK P. MANLY” Vice-Pims, & Gen. Men 
ne 





FRANK D. JACKSON, President. SIDNEY A. FOSTER, Secretary. 


Royal Union Mutual Life Insurance Co. 


of Des Moines, Iowa 
THE BEST POLICY IN THE SAFEST COMPANY 
on forms of participating and acn-gesticonting policies and pope ww a deposit of their 


of Iowa. This is the law. 


@ Rate of interest earn 
representatives wanted. 


J. W. A. STAUDT, State Agent, 209-212 City National Bank Bldg., Canton, O. 


policy. 
1906, 6.13%. Most absolute safety. Biggest cash settlements. Reliable 


UNIY. GF MCh, 
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Taken from Bulletins 


You want to write a profitable busi- 
ness. You are anxious to secure re- 
sults. Have you a definite plan of cam- 
paign intelligently mapped out. Prepare 
your ground. Advertise your business. 
Short “want ads.” are inexpensive, and, 
if persistently repeated, become very ef- 
fective. 

Don’t try blindly for the throngs of 
possible insurers, like the small boy who 
lets drive at the flock of blackbirds and 
—gets none. Select two hundred sound 
looking men of sundry occupations and 
pick the best looking hundred of the 
bunch. Get a few points on each man, 
as to age, income, family ties, busy 
days, hobbies, insurance carried, and the 
like, and tabulate this information on 
handy cards, which you can arrange by 
street addresses so as to minimize travel 
and save time. Now, sift out one-half 
of these and go out after the half hun- 
dred “pure gold” prospects you have 
culled out. Your ability to talk intelli- 
gently of each man’s personal affairs as 
occasion offers will invariably appeal to 
him, and in nine cases out of ten will 
incline him your way. 

You are going to get these men. Don’t 
expect to close the fifty on the first 
call, but be sure in every case to get on 
a good footing, and other interviews will 
strengthen your position. Would it be 
unreasonable to estimate $10,000 of bus- 
iness for your first fortnight’s work? 
Not if you start right, and keep ever- 
lastingly at it. But don’t let anything 
prevent you from thoroughly covering 
the first half hundred. That’s your test. 
Thoroughly canvass the fifty. Luck may 
live with you a day. Hard work carries 
you through the year.—Hartford Life 
Bulletin. 











On the authority of the Marquis Cris- 
polti, an officer of the Papal court, an 
English paper published in Rome tells 
this interesting story about Pope Pius 
X, and how he came to get his life in- 
sured: 

While the Pope was patriarch of 
Venice he was so pestered by insurance 
agents that at last he refused to see 
one, or even to have the subject opened 
in his presence. 

But one day a real diplomat in the 
business got a chance of a talk with 
the patriarch on some other business, 
and presently he skillfully steered the 
conversation to the subject of the per- 
sistency of insurance agents. 

The patriarch told how he had been 
pestered, and how he had at last got 
rid of his persecutors. The agent sym- 
pathized, and added: “Of course, it 
would be absurd for your eminence to 
insure your life—you have no near 
relative depending on you for sup- 
port.” 

“That is not exactly true,” interposed 
the patriarch, “for I have relatives liv- 
ing with me, and for whom I must 
make some provision.” ‘In any case,” 
replied the other, “your eminence has 


no need to insure, for, of course, you 
have saved something, and your rela- 
tives would be provided for in any 
case.” 

“Saved something!” said the patri- 
arch, “I’ve never saved anything and 
I possess nothing.” 

The agent simply added: “And then?” 
and a few minutes later he was in- 
structed to make out a policy on the 
life of Joseph Sarto for the benefit of 
certain persons closely related to him— 
Prudential Weekly Record. 





ABSOLUTELY ESSENTIAL 


On the subject of interviews one of 
the agency papers makes the following 
comment: 

“Interviews are absolutely essential 
to successful soliciting of insurance. 
We have never yet met a money mak- 
ing mail-order canvasser of life insur- 
ance. Have you? You can’t sell insur- 
ance bv correspondence. You must see 
your man, talk to him, and clearly and 
concisely tell him your story. Don’t 
fail to present your full argument be- 
fore you put your prospect on the re- 
tired list, but when you get your cue, 
play the part of the interested listener 
yourself and you'll rise an extra point 
or two in your prospect’s esteem. 
Every little helps. Don’t think it nec- 
esary to ‘do it all up’ at the first meet- 
ing. When your prospect is feeling 
favorably inclined, get him to suggest 
the names of some of his friends ‘who 
ought to have insurance,’ and you will 
have a powerful entering wedge when 
you come to see these men. Ever feel 
the force of the book agent’s statement 
that your esteemed neighbor down the 
street had mentioned your name as a 
student and lover of books? When 
you get your client’s application always 
have him recommend a few references, 
and get them added to your endless 
chain of eligibles. 

“The business grows like the rolling 
snowball, but you have to start it, and 
vou must have snow to keep it growing. 
The more men you see, the more there 
will be for you to interview and the 
more business you will get. This is as 
certain as the fact that day follows 
night. Tactful persistency mitigated 
with a sprinkling of insurance intelli- 
gence will alwavs assure the earnest 
solicitor a satisfactory percentage of 
successful closings. But you must do 
the interviewing.” 





CONSIDER MEN BY CLASSES 


A medical director in speaking of re- 
jections the other day said that agents 
seem to think the medical board as if 
the case were individual. 

“There is some consolation,” said he, 
“if the agents realized that a rejection is 
simply the result of applying a general 
rule. In other words, the risk rejected 
belongs to a class and does not stand 
by itself. Experience shows that certain 
results will follow when applied to a 
class and that is why a medical director 
is not warranted in taking a risk from 
a class.” 





The State Life Insurance Company 


INDIANAPOLIS, IND. 
HENRY W. BENNETT, President 
WILBUR S. WYNN, Vice-President and Actuary 





THE WoORLD'S RECORD. 


os Insurance in Force — Assets. ——— 

1897: S86Op freee iss oan, 

ee 3,615,656 $1,015,072 $699,418 $315,654 

1902....... $39,541,688 $1,527,036 $1,176,249 $350,786 

1908....... $49,713,796 $2,205,636 $1,815,059 $390,577 

1904....... $60,148,904 $3,160,083 $2,615,498 $544,585 
440,588 $4,12 $3,521,731 $605,317 


1905.. .... 974, ,126,682 
(906 $81,047,860 $5,353,144 $4,674,118 $679,626 


Growth of pustness cxsseds that of any other company over expeained 06 the end of its TWELFTH 
YEAR. The Com hasa sum in excess of FO ILLIONS EIGHT HUNDRED aad FIFTY 
THOUSAND D#)LLA capes with the State of Indiana and other governments under the Com- 
pulsory Legal Ri erve Law of Indiana, to protect policyholders. 
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Equitable 


Why Policies Sell 


Because the average man realizes that security is the 
first consideration in any financial contract and desires 
his insurance in the strongest company in existence. 


Because in addition to the unparalleled strength of the 
Company, every Equitable policy bears the endorsement 
of the State of New York. 

Because a life insurance company is in business to pay 
every just death claim promptly and in full; over 97% 
of the Society’s domestic death claims are paid within 


24 hours after receipt,—a record not even approached 
by any other company. 


Because Equitable agents receive advantages and aid 
from their General Agents and from the Home Office 
not usually accorded by other companies. 


Because even the everyday routine business with 
policyholders and agents is characterized by courtesy, 
liberality and fair dealing, the effect of which is to make 
the work of the field man smoother and more profitable. 


Equitable representatives are making money. 
For information regarding an agency address: 
Henry L. RosEnFELD, Jns. Ass’t to the President. 


DEPARTMENT OF WESTERN AGENCIES: 


The Equitable Life Assurance Society 


OF THE UNITED STATES 
120 BROADWAY, NEW YORK 




















DIRECTORS 
PF, A. CHAMBERLAIN 








Northwestern National Life Insurance Company 


MINNEAPOLIS 


LEONARD K. THOMPSON, President, 














Pres. Security Nat’) Bank 
Cc. T. JAPFRAY 
Vice-Pres. First Nat'l Bank 





A WESTERN COMPANY FOR WESTERN PEOPLE 


Note 


Northwestern National 








B. W. DECKER 
Vice Pres. Northwestern Nat’! Bank 
A. A. CRANB 
Vice-Pres. Nat’] Bank of Commerce 


B. PF. NELSON 
Nelson-Tuthil! Lumber Co. 
GEO. B. TOWLE 
Treasurer 
JOHN T. BAXTER 
Counsel 
W. J. GRAHAM 
Vice-Pres. and Actuary 

THOMPSON 








President 
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